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EpGE”’ Tool Cabinets 


Equipped with highest grade Tools suitable for the skilled mechanic, the home 


or the boy learning the use of 


For fifty years “* 7) 


Tools. A variety of setsto meet all demands. 
EDGE” has stood for quality. *This, with the 


improvements and new ideas originated by us, have made “ EDGE” 


Tools the Standard of Americ® 
WRITE FOR BOOKLET 


Index to Advertisers, Page 97 


Situation and Help Wanted and Business Opportunities, Pages 84 and 85 
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Spit Fire’Guarantee 


“The Unburnable 
Platinum Point” 


The Plug That 


Never Misses 


A. R. MOSLER & CO., New York, N.Y. 


0349 
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OU’D think the ‘‘Safety First’’ 

idea originated with the Iron- 

clad—it’s so well protected. A 

heavy cast iron case wards off 
blows that would put the average alarm 
clock out of business—it conceals the 
bell and guards it from any danger— 
its weight holds the Ironclad firm on 
its feet. 


There’s a slim chance of the Ironclad 
being knocked on the floor—there’s 
small chance of its being hurt by the fall. 


The Ironclad doesn’t need the repair 
man often enough to get acquainted 
with him. A drop of oil and cleaning 
every other year—well, we know of 
Ironclads ten years old still going strong. 
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That’s why the Ironclad is such a 
good clock for the merchant who likes 
a long profit clock but doesn’t want to 
bother with repairs. 


Your name and advertisement on the 
face of twenty-four [ronclads—no extra 
charge. Can you picture a better adver- 
tisement—your name and address in 
the home of your customer, seen doz- 
ens of times a day for several years to 
come—and you’re paid a handsome 
profit for every ad you place. 

With an order for a case of twenty-four 
clocks we'll send, on request, five show cards, 


18 display cartons and pictures of striking 
window displays to be built with them. 


The selling season on alarms is now—to display them is 
to sell them—order through your jobber or direct. 






Height 5 inches. Weight 24 lbs. Dial 23 inches. 
85c each, net, in broken lots. 





80c each net, in case lots of 24. 
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ti\ Wrench of All 
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The EnginelJRoom 
Necessity 


With a little beef behind it Coes’ Key Model 
Wrench will do the hardest turning. Any nut 
that will fit its jaws, this massive mighty wrench 
will move. Without battering, without jam- 
ming, without slipping, it will conquer the most 
stubborn nut. When it gets a grip, something 
has to give way, and it’s never the wrench. We 
have made sure of that by our process of full 
hardening. We warrant the Key Model abso- 


lutely. 


Note the powerful leverage! Look at the 
huge bite this sturdy wrench is taking on that 
nut. Truly, it’s the Wrench for Results. 


Never mind looking for details here. Write 
for them. And Your Jobber will supply Key 


Model. 
Four sizes: —28”—36”—48”—72” long. 


Coes Wrench Company 


Established 1841 in 


WORCESTER, MASS., U.S. A. 


. C. McCARTY & CO., 29 Murray St., New York 
New York} 


Agents 13 JOHN H. GRAHAM & CO., 113 Chambers St., 
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. = 
Signs Show Cards and Counter =~ 
Mats for Your Store = 

Now is the time a good window display will attract attention and pull busi- = 
ness. Arrange a group of Brown & Sharpe Tools and brighten the display = 
with our big blue and buff paper banner and an attractive assortment of our = 
- colored show cards, signs and mats. If you can’t use this material to adyan- = 
tage in your windows at this time why not get several of the smaller show = 
cards and display them in your store> A round blue enamel sign and a felt = 
mat will prove attractive and useful on your counter. They will show = 
mechanics that you carry the line of high grade precision tools they need. = 
Consider the possibilities of a display like this. It will mean renewed = 
interest and increased sales. Get in touch with us about it now. = 
mmm REMEMBER—WE PROTECT THE DEALER = 
Brown & Sharpe Manufacturing Company 2 
PROVIDENCE, R. I., U. S. A. = 

live 
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The One Wrench 


That will satisfy your customer. Every detail of this 
wrench is built on honor, from the selection of the steel 
bar it is drop-forged from, to the finishing touch. 


Billings & Spencer Tools 


are the logical expression of the consistent theory that, 
given good material in the hands of good workmen the 
result must be good. 


THE BUSINESS principle that has built their repu- 
tation, that has yearly increased their output, that 
brings them daily repeat orders, is nothing more than 
honesty of purpose, and the trade’s faith in that 
purpose. 


Billings & Spencer wrenches, pliers, screw-drivers, 
hammers, etc., all have the same stamp of reliability, 
and are known by the trade mark AX stamped on 
each tool. 


Send for illustrated catalogue. 


Billings & Spencer Company 


Hartford, Connecticut 





TRADE MARK 
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Hack Saw Frame No. 50 


Adjustable to take 8 to 12 inch blades. 
The adjustable feature is obtained by the 


Can. be sold at retail for . “¢ of 2 Pin set in the edge of the long 
end of the frame. This construction 


2 5 gives a rigid frame at any adjustment. 
& * The frame is light, but unusually strong, 
being made of the best cold rolled steel. 


. | ; The handle has a rich mahogany finish 
Write for Samples and Prices 4 at) metal parts are nickel plated. 





Packed one in a box. 
Manufactured by 


UNION HARDWARE COMPANY 


Factory and Main Office at Torrington, Conn. New York Office, 99 Chambers St. 
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Tnmo 
. Pipe 
Oi Pe (‘utter 


Cutting 
Wheels 









A COMBINATION of 
STRENGTH and © 
‘UTILITY 


| Drop-Forged Steel Frame. 
Drop-Forged Steel Cutters. 
Interchangeable from 2 
Rolls and Wheel into a 
* 3-Wheel Cutter by Re- 
moving Rolls and Substi- 
tuting Wheels. All Parts 


_ Interchangeable. 


MADE BY 


Trimont Mfg. Co. 


ROXBURY, MASS. 
Send for Catalog Ne. 133 
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Cortland 
New York 


Wickwire 





Brothers 


There's more than one reason for the popularity and selling strength of Wickwire products, but 
all of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, 
etc. In short, we control every step in the manufacture, and therefore can regulate the quality from 
the beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 





HARDWARE AGE ‘October 29, 1914 


Sail CL LN 


” = 
= 
= 





PTT 


j 
| 


| 
; 


UHLHAHHHAUA 


TTL 


| 
1] 


HiT 


LATTA HEAT ITV ATTA TAT 


Hit 


WA 


ith} 
thi 
i} 


HTT 


HAART THEE 


HH] 


UL 


i} 


j 
} 


NAHI} 








October 29, 1914 HARDWARE AGE 11 





American Brand 
Quality- SCREEN WIRE CLOTH service 


All Meshes and Widths 





Copper—Bronze—Galvanoid—Galvanized—Painted 


For a Better Galvanized Cloth 


use 





Lasts Longer Looks Better 
Test it in The Weather 


Our COPPER BRONZE has no Superior 


It is made of the highest grade of wire, guaranteed to con- 
tain 90% Copper and the weaving is perfect. Made in 
both Bright and Antique finish. 


We also manufacture Painted and Bright Galvanized 
cloth in large quantities. The quality and finish of the 
Galvanized wire has been improved. 


Write us.for prices, samples, catalog and circular 
‘Facts on Galvanoid.”’ 


American Wire Fabrics Company 
Chicago, Illinois | 


FACTORIES: 
MT. WOLF, PA. NILES, MICH. CLINTON, IA. 
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The cream of the 
cream separator 


trade goes to 
De Laval Agents 
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THE DE LAVAL SEPARATOR CO. 


165 Broadway 29 E. Madison Street 101 Drumm Street 1016 Western Avenue 
NEW YORK CHICAGO SAN FRANCISCO SEATTLE 
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NORTH WAYNE BILL BOARD 


We‘could make our 
goods cheaper— 
But we won’t 


=o 


We would make them 
better— 
But we can’t. 


JUNIOR 
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HE Genuine C. C. Brooks 
Little Giant Scythes are 
made of the best crucible 

steel, the same grade used years 
ago, which, combined with better 
facilities for manufacturing, makes 
‘ them even better than the old-time 

scythes. The rib or half pipe that 
runs from end to end increases its 
strength to half the amount of the 
back without adding any weight, 
which overcomes that trembling 
which is felt in mowing heavy grass 
with cheap and plain scythes. 
Yet some there be 
Too blind to see 
Who ought to try 
Before they buy 

a 
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LITTLE GIANT 









learn that 
One man can mow, 
It takes two to grind, 


UOTATIONS FREE |... wake the mow kind. 


North Wayne Tool Co. 


Sales Office: 
Hallowell, 4408-1409 Ford Bldg. 
Maine | Detroit, Mich. 
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Satisfaction and 
Profits 


go with every sale of PEERLESS Freez- 
ers. It’s the freezer for your stock be- 
cause it won’t stay on your shelves long. 


For 40 years we have impressed the 
public—your business friends—with the 
advantages of purchasing PEERLESS 
Freezers. ° We want you to know, Mr. 
Dealer, if you have not been handling the 
ee Freezer, why you should sell 
t. 






It delivers the goods—smooth, velvety 
cream like that made by the old French 
Pot Method. 

TIME—Only 3 minutes. Never beaten. 
LABOR—Not worth mentioning. It’s 
simple, and few parts make it “Easy to 
grind as a watch to wind.” 
SIMPLICITY—One turn fastens the 
mechanism. Can’t go together wrong. 
Nothing to get out of order. 
QUALITY—Cans of high-grade charcoal 
tinplate, tubs of selected northern pine 
with electric welded wire hoops that stay 





Easy to Grind 
As a Watch to 


AAA 






on. Everything first quality and guar- i 
teed. Wind 

PRICES are right. Insure you a good 
margin of profit. 
a walle penta ag ES gg Peni A 

s arge varie of up-to-date adver- 
tising _ — ae - ho connect him with ny one can 
our national advertising. 

Order from your Jobber. make good 

Ice Cream 
Th Peerl F C with it. 
e Fr eeriess rreezer VO. 
oe 
Winchendon, Mass. 
J. ©. McCarty & Co., 29 Murray St., New York 
General Sales Agents 


(Muh MAA AA i 
Watchful Waiting will lose out when it comes to buying 


ALUMINUM 
5 KITCHEN WARE 


4 This profitable Holiday Line is growing scarcer every day, and prices are soaring. 











Every dollar’s worth you buy before an advance is your profit. Every advance that you 
¥ let pass while you sleep is a loss. 


¥ Puritan Aluminum Ware 


r is sO much superior to every other line in weight, construction, material and finish that the 
merchant who displays Puritan Ware in his window and on his counter will 






CAPTURE the BEST TRADE 


There is little or no profit in selling cheap aluminum ware at a cheap price; and 
a lot of trouble with disgusted customers follows in its wake. 


Higher Pry 






There is a fine profit in Puritan Ware, 
and a lot of kind words and firm friendships 
follow its introduction. 









Send for our catalog No. 28 and prices be- ef ff me , 4 LSE ies . 
fore the mext advance overtakes you. \ Be Sf3 see As bi Fe 






STURGES & BURN 
MFG 





508 So. Green St., Chicago, Ill. 
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This Beautiful 
7 color 


Christmas 
Hanger 


Will help your Wringer 
Business. 


If you are not sapplied 
write us today how many 
you want and they will 
be mailed free of charge. 
Size 10x14 inches. 


Anchor Brand Wringers. 





Lovell Manufacturing Co. 


Erie, Penn. 
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Swissalu—The Seamless 
sanitary Aluminum Ware 


When you are pointing out the artistic beauty of design 
and finish that brings Swissalu into the finest kitchens in the 
land and adds to thé appearance of every woman’s household 
pride, explain also that Swissalu is sanitary, and tell how 
and why. 

It is made in one piece, it has no seams to open, and will 
not chip. It collects neither verdigris, rust, nor injurious 
oxides of zinc or nickel. 


The combined beauty and safety of Swissalu will be appre- 
ciated by your particular women customers. 


The GEO. H. BOWMAN COMPANY 


SOLE MANUFACTURERS AND IMPORTERS OF ‘‘SWISSALU” ALUMINUM WARE 
CLEVELAND OHIO 


Be 
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THIS IS THE ONE 









The chopper 
that will satisfy 
your customers, 
Show them that 
it is the chopper 
with the “ EN- 
TERPRISE ”’ 
KNIFE and 
PLATE that 
really CUTS 
meat and food 
and doesn’t tear, 
mangle or 
squeeze — sav- 
ing all the rich 
juices and nutri- 
ment, 


“ ENTERPRISE” 


Meat:< and-« Food Chopper 


cuts with the true slicing cut, because 
of the PERFOR- 
ATED PLATE and Tho Exterpeien 


Cho y. ; 
the four-bladed the next best () \ ae 
keen-edged STEEL | ower prce—% 
KNIFE which = re- | gaze" 
volves against it. Easy ohare x s 


to run, quickly and | Lars ‘ 


easily cleaned. | 
‘*ENTERPRISE”’ 


Sa e Stuffer and 
tT heed Press 


Every hog raiser who 
slaughters his hogs is a pos- 
sible customer—when you 
show him this ‘‘Enterprise’’ 
Sausage Stuffer and Lard 


Press. 
Made with Enterprise care 


Family size $1.75 
Large ‘** 2.50 







































easy turning. Patented 
corrugated spout keeps all 
air from entering sausage 
easing. Can be instantly 
converted into a lard press. 
Tin Cylinder (strainer) has 
broad lips for easy handling. 


4-quart size, Japanned, 
$5.50 


Made in nine sizes and 
styles—2 


—japanned or ti 
om as a fruit press, 


too. 
Pxtensive advertising to 
consuming buyers is creating 


sales for you on “Ente 
goods e people know that 


the aname “ENTERPRISE” 
tan as a guarantee 
: quality and satisfaction. 





Write for catalogue of 
entire ‘‘Enterprise’’ line. 


PHILADELPHIA 











The Enterprise Mfg. Co. of Pa. 











ESSENTIAL 


The one essential thing in a 
range is its Baking Qualities. 
Always remember that, and de 
not allow useless “advantages” 
to blind your customer to this 
most important thing. 


The Model ‘Quality Range 


combines unexcelled baking 
qualities with every range con- 
venience known to the trade. 
The hot-blast fire-box, correet 
proportion, and ‘general good 
workmanship combine to make 
The Model “Quality” Range the 


one range for you. 


May we submit proof? 


Quality Stove & 
Range Co. 


BELLEVILLE, ILLINOIS 
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A traveling salesman was crowding the 
Boss hard to put in a new line of single- 
barrel shotguns at 25 cents less than regu- 
lar price. 


“Sandy,” called the Boss, “come over and 
look at this gun.” 


“Looks like a fair gun,” said Sandy. “If 
you can buy them for $1 less than the Iver 
Johnson Champion, we can sell a few at 
a profit.” 


“Gee whiz! man, we are giving ’em away 
at 25 cents less,” sputtered the traveling 
salesman. 


“How do you figure that this gun is 
worth $1 less than the Iver Johnson, 
Sandy?” asked the Boss. 


“Well, take the gun itself, first,” said 
Sandy. “This lug is braised instead of 


being a barrel and lug forged from one bar 
of steel, as in the Iver Johnson. Also it 
lacks other good features, like the solid 
joint pin, compensating locking bolt, wire 
springs, etc., and the varnish finish doesn’t 
have the class of the hand-rubbed finish of 
the Iver Johnson. 


“Just for argument, let’s say these points 
knock off 25 cents in value. 


“But the real point is that our customers 
don’t know this gun. It will take a much 
longer time to sell it, except at a big price 
reduction. Our customers will gladly pay 
$1 more for an Iver Johnson Champion be- 
cause they have confidence in it.” 

“Sound reasoning, Sandy,” said the Boss. 
“No, I won’t put in this gun,” he continued 
to the traveling salesman. “We confine 
our efforts to standard goods.” 


IVER JOHNSON’S ARMS & CYCLE WORKS, FITCHBURG, MASS. 

















SQUARES 


Made By The Mile 
Sold By The Pile 


Cut from downright good stock—stock that 
sells—stock that wears—stock that satisfies - 
every customer. Both in Oak and Hemlock 
tannages. 

Our grading is accurate. You will find every 
square of uniform thickness and always of the 
same dependable quality. You can get the 
trade of ‘“‘men who repair their own shoes in 
your town by selling it. Each square is 
labeled with our trade-mark. 

All we ask is a trial order placed through 


our nearest Jobber. 


C. G. Fleckenstein, Inc. 


Chicago Illinois 
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CUT OUT AND MAIL 
BEFORE YOU FORGET 


Screw Hole Samples Free 


When anything new in the hardware line makes its appear- 
ance the alert hardware man generally asks the question, “Will 
it pay me to handle it?” 


Now, we don’t want to try out anything on you. Before 
you send us your order we want you to firmly believe that 
ermanent brass Screw Holes will eventually replace the per- 
ishable holes, and that they are adaptable, practical and salable. 


All we ask you to do is to fill out the above coupon and 
send it. If you are convinced, we will welcome your order. 
If not, you have placed yourself under no obligation. What- 
ever happens, the only chances you take are for your profit. 
Send the coupon in today. 





Stine Screw Holes Company 
Decatur, Ill., U.S. A. 
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‘Which Pump is the Proper One for Me to Use?”’ 


This is what everyone who is planning a water supply system asks himself. And it’s a 
more or less difficult question to answer—except for a pump expert. 


Thousands of times a year we answer this question for people interested in pumps for run- 
ning water systems, who have read our advertisements which appear in all the leading farm 
papers. We tell them what type of 


Goulds Pump 


will give them best service under the given conditions and we 
send them to the nearest Goulds Dealer to buyit. And what’s 
more we stand back of our recommendation. 


The fact that we send all these inquiries to you and do not sell 
direct to consumers in your territory is sufficient reason for 
your selling Goulds Pumps. 





| A card to us will bring you full details of our selling arrange-" 
Goulds Fig. 1604 “‘New Alert” ments. 

Pump with Air Cylinder for 

Pneumatic Tank Systems, 


Goulds Fig. 1531 “Pyramid” Pump for 
Engine Drive Furnished either with or 
without Air Cylinder 


The Goulds Manufaciuring Company 
36 West Fall Street Seneca Falls, New York 


OFFICES IN ALL PRINCIPAL CITIES 





_ 
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GENUINE 
“PHILADELPHIA” mowers 
THE WORLD’S BEST 
All Knives Vanadium Crucible Steel 








THE “GRAHAM” 
Highest Achievement in Lawn 
Mower Manufacture 


Now is the time to book your orders 
for next season to prevent delay and dis- 
appointment. 


Eighteen styles Hand and six styles 
Horse Mowers shown in handsome Cata- 
log sent on request. 


THE PHILADELPHIA LAWN MOWER CO. 


BEST GOODS—HIGHEST GRADE 
31st and Chestnut Streets, Philadelphia, Pa., U.S.A. 
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Bye-Bye Bugs! 


There’s another war being carried on right now besides the 
one in Europe, and while it may not have attracted wquite as 
much attention recently it’s more worthy of your notice at this 
time. This war is against the enemies of all plant life—bugs, 
insects and scale, especially those pests which attack fruit trees 
and vineyards. 





It is being waged largely through the medium of MYERS 
SPRAY PUMPS, and successfully, too, for farmers and fruit 
growers are educated to the need of correct spraying and they 
want reliable weapons to fight their spraying battles. 











MYERS SPRAY PUMPS come in many models—a complete 
line consisting of Knapsack, Bucket, Barrel and Power Outfits, 
and reinforced by an extended assortment of Nozzles, Fittings 
and Accessories. 

Are you ready to supply 
your customers with Myers 
Spray Pumps for the Fall 
Spraying Campaign? 





F. E. Myers & Bro. 


Ashland, Ohio 
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sior Brand 


Poultry Netting 


Made from _hard-drawn steel wires, this 
netting holds its shape and possesses great 
tensile strength. 


Every roll has our Patent Three - Strand 
Selvage, unlike any other netting on the 
market. 


We carry in stock a full assortment of sizes 
in rolls of 150 feet each. 


Excelsior Brand, Galvanized after Weav- 
ing. Western Brand, Galvanized before 
Weaving. 


Wright Wire Company 


WORCESTER, MASS. 


Branches at Boston, New York, Philadelphia, 
Chicago, San Francisco 




















ACK of every Bishop’s “Greyhound” Saw 
is over 20 years of specialized experience 
in High-Grade Saw making. 

IN every saw that bears the “Greyhound” 
trade-mark is the toughest kind of pure, evenly 
tempered refined steel. 

OUT of every Bishop’s “Greyhound” Saw 
your customer is sure to get absolute satisfac- 
tion. The hang of the blade will please him, 
as well as the rapid, easy-cutting quality. 

AFTER 30 days’ trial if any customer says 
the “Greyhound” Saw fails to cut faster and 
easier than any saw he ever used—refund his 
money. We'll do the same by you. 

Made in both Straight 
and Skew back. 





LIST PRICES 
Length Dozer 
ee 2s se 6 $28.00 
BRS OA NS ae 30.00 
Ne ee 6 has 32.00 
ESA ary Eee 34.00 
OE i ee Nia Cae ne 36.00 
ee area 40.00 
EE eee ee 44.00 


Packed one in a box. Send for New Cata- 
log and Trade-prices. 


Geo. H. Bishop & Co. 


Lawrenceburg, Ind. 


























Bishop’s 
“Greyhound” 
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‘There’s a big business opportunity for you, Mr. 
Dealer, in the widespread demand for wire 
(fencing to take the place of the unsightly, unsani- 
tary wooden fences. 


You have new tha ton This demand is the result of an aroused public sentiment in favor of 


pat garnish wh eect better health conditions, which extends to all parts of the country. 


* this line, and greatly — CYCLONE ORNAMENTAL FENCE AND GATES 


crease your profits. 
yourself in position to 


meet tle Gomend, see © ‘constitute the logical remedy for the conditions so generally complained 
ull line of Cyclone “ : ote . ° ° . 
of. Their reputation for beauty and durability is nation-wide, and is 


Fences and Gates, 
long established. 


Write us for Illustrated 
CYCLONE FENCE COMPANY 


Catalog and our sure- 
Waukegan, inois 








\ 














profit prices to dealers. 


We co-operate with you 
in many ways. 
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Automatic Adjustment To Any Ground Surface 


The irregularity of farm land has created a demand for a fence that will con 
surface. Cambria 5 al does it. The Flexo Joint embodies flexibility and ae gin Ban 
It insures instant and automatic readjustment to the most irregular ground surface. Then, too special 
care is given to heavy galvanizing and a perfect tension curve. ‘ 

Now you know why farmers specify “Cambria” for their big jobs. Take the hint. 


CAMBRIA STEEL COMPANY 
General Offices and Works, JOHNSTOWN, PENNSYLVANIA 


DISTRICT SALES OFFICES 


Atlanta Chicago Cleveland New York Pi Francisce 
Detroit Philadelphia St. Loulan ss ort he 
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Thoroughly 
Muzzled Dogs! 


Wr a ose AT 





There’s absolute satisfaction in 
knowing that the use of Williams’ 


“VULCAN” 


Drop-forged Safety Lathe Dogs 
offers no “come-backs.” 


Once adjusted they are ready to 
move with assured safety, strength 
and service—not a doubt during a 
life-time of tough-toiling. 


No gates to look after, no way in 
which to overlook making ’em safe, 
no means whatever by which dis- 
favor for them may be created— 
always ready for work or always 
serving. 


All sizes and kinds 
for 3% to 6 diameters 





at same prices as for doubtful kinds. 


J.H. WILLIAMS & CO. 


Superior Drop-Forgings 


57 Richards Street, Brooklyn, N. Y. City 
Vulcan St. and Kenmore Ave., Buffalo, N. Y. 
32C So. Clinton Street, Chicago, IIl. 














The Only Standard: 
Brake Equipment 
on the Market 


The fourteen years of service 


behind 


ORBIN. 


have created for them a widespread 
demand on the part of bicyclists 
everywhere. 





Riders depend on them to work— 
dealers depend on them to sell. 


The demand for.these well-known 
brakes is firmly established. Dealers 
all over the country have felt in their 
increased profits the steady and con- 
stantly growing preference of the rider. 


It you are not already one of the 
many Corbin dealers there is a new 
opportunity to swell the volume of 
your sales and win your customer's 
approval by furnishing him Corbin- 
Duplex Brakes—the standard brake 
equipment. 


Write today for price list and catalog. 


The Corbin Screw 


Corporation 


The American Hardware Corporation, Successors 


NEW BRITAIN, CONN. 
BRANCHES: 
New York Chicago Philadelphia - 


Makers of Corbin Brown Speedometers 
and Automatic Screw Machine parts 
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THE “RED RIB’’ TANDEM HANGER AND 
TRACK—THE STRONGEST MADE 


Here’s a hanger that will prove a 
big asset to you. It’s a hanger you 
have been looking for. Read the fol- 
lowing: __ 

Red Rib Hanger Track is 
stronger than any other trolley track 
because’ it has more strengthening 
ribs. We guarantee this because we've 
tried it alongside other tracks. 

The track is a combination of the 
popular round track principle with 
the hanger enclosed. The double 
grooved wheel fits the arched ribs on» 
the track and makes a smooth, quiet- ~ 
running hanger with smallest amount 
of friction. 

The track is entirely enclosed. It is 
bird proof and is designed that snow 
and dirt cannot lodge inside. 

The Red Rib Hangers are fiexible 
tandem, noiseless and adjustable. 
The frame and links are made of 
malleable iron and the hasp of steel. 

The wheels are ro iron with ma- 
chined grooves and roller bearings. 

Hangers are packed one pair in a 
box complete with bolts and end-stop 
bracket. 

Here’s a Hanger Combination that 
will boost this end of your business. 
When you offer your customers our 
101 Adjustable Red Rib Hanger and 
Track they are assured of receiving 
the ‘“‘World Best.”” There is no better 


way of satisfying them 
Get our prices and "details at once. 


SAFETY DOOR 
HANGER CO. 


sy pee oe ASHLAND OHIO 


Pee SR et GR ARS a 



































Patents Pending 


stom Prot - The Sharon No. 76 “Gs 


Guaranteed to be the most satisfying Barn and Garage Door Equipment 
you have ever handled 


Track and cover in one piece 4-6-8 and 1o-ft. lengths. Supports attached above and below every two feet. 
Joints held rigidly in alignment. Strain comes on inside where fastened to the building and will not pull 


down under weight or time. 
Protects the top of door as well as the carrier and tread. No trouble to get together on a sale, A relief to 
the carpenters to put up. Write us and find out all about it. 


SHARON HARDWARE MFG. CO. Sharon, Pa. 
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The Hardest 
Steel 
Holds No 


Terrors 














For 
“Detroit” 
Twist Drills 


Here’s evidence why every hardware trade 
dealer should carry a full line of there FID) 


long service drills. 


Notice the big steel Bridge Pin at the Mark 
left of the photograph. It was made by 
the Walkerville plant of the Canadian 
Bridge Works for the Canadian Northern 
Railroad, with a Detroit Twist Drill. 


It is 6 ft. long and weighs 4,700 Ibs. 
Drilled from both ends, the variation at 
point of contact was less than | /32 of an 
inch. That's accuracy for you! 


Remember, dealers, there's a ‘Detroit’ 
drill for every kind of service, and you 
can be the one to sell it. 





Satisfaction fully guaranteed. 


Get Catalog “‘T.”’ 


Detroit Twist Drill Co., 718-730 Fort Street, Detroit, Michigan 


493 














You 
Don't 
Have to Create a Demand 


for Forstner Bits—the demand is already created. The 
thing to do is to supply the demand by keeping a stock 
adequate to meet the needs of all Classes of users. 


Forstner Bits 


will do their part. They are guided by the rim, instead 
of the center, and therefore can be guided in any direc- 
tion. Tough grained wood and hard knots won’t deflect 
a Forstner Bit from its course. It bores straight—bores 
clean—leaves a true polished surface. Ask your Jobber 
to supply you. 

















The Progressive Mfg. Co., Torrington, Conn. 
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| Wood Screws 


Stove tire 

Bolts Bolts 

Machine Rivets 

Screws es and Burrs 
Largest Stock and Greatest Assortment 


American Screw Co. 


PROVIDENCE, R. I. 
Western Depot: 69 East Lake Street, Chicago, Illinois 
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We are manufacturers— 
that is our business. Quality 
is our aim. We carry in stock 
a full line Iron, Brass and Bronze 
Screws. Try our make. Be convinced 
that Bridgeport Screws are the best. 


Write for price lists and discounts. 





Bridgeport Screw Company 
Bridgeport, Coan. ? 
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A Crowning Achievement 


As the name implies, KEYSTONE COPPER Re 
BEARING SHEETS are the crowning achieve- On Ae 
ment of sheet metal manufacture. Youcan now “®ve 


buy sheets which successfully combat corrosion. 







PITTSBURGH 
KEYSTONE 


Be sure to specify K eystoneCopper Bearing Sheets. eiria 


American Sheet Tin Plate Company 


DISTRICT SALES OFFICES: —— i 


Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh 
tt Representatives: Unirep States Stes, Propucts Company, New York C My 
Pacific Coast Representatives: Unitep States Stezt Propucrs Company, San Francisco, Los Angeles, Portland, Scattle 


WHEELING CORRUGATING COMPANY 


Fire Shovels—Fry Pans—Spiders—Griddles 














i} 
' 
Ti 
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St. Louis l 














WHEELING XXX 


DOUBLE HANDLE 





Full Range of Sizes from 6 in. to 13% in. 
Polished and Gun Metal Finishes. Seamless, 


Full line of Nine (9) Kinds, Eleven (11) Sizes and Cold Handles, Smooth Edges and Nicely Fin- 
Two (2) Finishes. ished. 

Ranging from 434x7x1I5 in. to 6x9x 25% in. Fry Pans Spiders Griddles 
Made from Cold Rolled Steel Sheets and Japanned 9 Sizes 2 Sizes 1 Size 

or Galvanized after forming. Well Made Serviceable Inexpensive 


Assortments in gross or dozen lots will be assembled to suit requirements. 
Send memorandum of your wants to nearest office. 
Prices are right and the goods are ready to go. 


WHEELING CORRUGATING COMPANY, Wareuine W.VA. 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY _ CHATTANOOGA. 


Sales Offices:—Dallas, Detroit, Los Angeles, Portland, Salt Lake City, San Francisco Seattle. 
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Galvanized 
ROOFINC 


AND 


SI DIN CG 


COS 
so good 
and so 
uniform 
that they 
are safe 
to buy & 
safe to sell 
BASIC 

OPEN 
HEARTH 
STEEL 


and the 
most 

careful 
éalvan- 
izing 

insure 
long, life 
to every 
INLAND 
Steel Roof 
or Structure 








Send for lists and 
prices 


INLAND STEEL COMPANY 


First National Bank Building, Chicago 
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| The Fight © 
| for Durability 


New Light on the 
Prevention of 
Rapid Corrosion 


Introduction 


When the United States Government investigated 
the yellow fever scourge and suggested a method 
of attack, this. malady was quickly and. decisively 


driven from our shores. 


The preservation of our natural resources led 
another branch of the United States Government to 


investigate the cause of the rapid corrosion of»steel: 
wire, concerning which the farmers of this country: - 


were complaining. 


After careful study and research the Government. 
suggested a remedy to prolong the life and useful-. 
-. ness of wire. 


The essence of this remedy was to eliminate the - 
harmful impurities, especially the sulphur and the 


manganese, from the metal. 


This company acted immediately on this advice, 
producing finally a commercial iron of the highest 


attainable purity. All the impurities were reduced 


to less than 1/6 of one.per cent. 


_ The wisdom of this suggested remedy has been 
indicated by: the sterling rust-resisting quality of 
Armco-American Ingot Iron. . 


ARMACO IRON 
Resists Rust 


This much is generally known, but few scientists » 
or investigators know the extent of the warfare car- « 


ried on against the cause of rust by our organiza- 
tion. The time for secrecy has passed and the his- 


tory of each step in thé development of the purest, 


most scientifically treated iron will be given in the 
following chapters. ~ , 


Co.: 


“In reference to Corrugated American Ingot 
Iron we purchased of you last summer, wish 
to state that the material has proven very sat- 
isfactory, and as this is not new material for 
us, we feel at perfect liberty in stating that we 
believe the Ingot Iron to. be very far superior 
to any other form of material for use in roof- 
ing and can heartily recommend it to anyone 
requiring a good roofing and especially where 
Acid or other fumes are liable to attack it.” 


The American Rolling Mill Co. 


Licensed Manufacturers 
under Patents Granted to The 
International Metal Products 
Company. 

Armco-American In- 
- Iron, Biack and 

alvanized Sheets, 
nr A Roofing, Pipe, Gutter, 
The trade mark ARMCO Metal th and Terne 


Here is the experience of the Indiana Steel & Wire 





carries the as- Surance that Plate. 


iron bearing that mark is manufac 
Middletown, Ohio 


u - 
tured by The American Rolling Mill 
Disirict Sales Offices at 


Company with the skill, intelligence 
and fidelity associated with its prod- 
Chicago, Pittsburgh, Detroit, 
Cleveland, New York, St. 


ucts, and hence can be depended up- 
Louis and Cincinnati, 





Works, Indiana Harbor, Indiana 
BRANCH OFFICES: 


ST. LOUIS 
Pioneer Bldg. Nat’! Bank of Commerce Bidg. 
DALLAS MILWA Wis. 
Bldg. Majestic 


the merit claimed it. 





on to possess in y highest degree 
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“‘the sled that steers’’ 
is the time to order 






. , 
' 












Be ready for the demand that the first snow will drop down upon you. 
Customers are disappointed when they can’t get the Flexible F lyer— 


the only sled with grooved runners 


Get your order in early and be safeguarded against disappointed tomers. 
is the best-known, most-demanded, — best-selli sled 
on the market, It is the first and only choice of red-blooded bo and girls 
- Send us EN" order now for delivery when you want it. 
S. L. ALLEN & CO., Box 1104 A, Philadelphia 
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No More Ralsed Stove Platforms ~ 
to encroach on your super-valuable floor Dec 





hich you once stood your 
STOVES heme RANGES in immovable 
ranks. No! no! such “Platforms” are as 
much “back numbers” as flint lock guns. 
Down-to-date people mount their stocks o 
STOVES and RANGES on 


The Harper Handy Caster Trucks 


then they can be wheeled about any- 
wl pea aah shown to stove tga 
The H. H. C. T. is. cheap, .strong -_ 
“FITZANYTHING” in the STOVE O 
RANGE line. 


Price per Set of 4, 75c. 


Ask your jobber for the “H. a ee 
and if ise “balks,” ask us for ’em. 


Chicago Hardware Foundry Co. 
NORTH CHICAGO, ILLS. 








We make special Steel Gem Casters for hard- 
wood floors, with feltoid, leather, vulcanized fibre 
wheels, etc. 

They are all built of steel. In strength, quality 
me workmanship equal to highest Schenck stand- 
ards. 

Smallest caster carries 1,000 pounds on smooth 
floor, which it will not scratch. 

Write for our colored catalog. 


M. B. SCHENCK CO. 


MERIDEN, CONN. 

















Time to Order 
Crown Tree Holders 


| The only Holder that has stood the 








test of practical use for 30 years 








Graceful — Attractive — Substantial 


Quickly adjusted. Prevents accidents, and with 
ordinary care lasts a lifetime. 





Order Now—Christmas is Coming 


NORTH BROS. MFG. CO., Philadelphia, Pa., U.S. A. 
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WE OFFER—QUALITY—SERVICE—PRICE 
in SMALL RUBBER SPECIALTIES 


If you are a Hardware Mfgr. making any hardware specialty and 
have use for any small rubber moulded pieces—send us a sample and 
get our prices. 

_ If you are a retailer selling gauge glass washers, fuller balls, rubber 
rings of any kind or size or have a call for any of the thousand and one 
small rubber moulded goods on the market, get our prices, by postal, 
telegraph, letter; or, tinkle our telephone. 7 





WE OFFER QUALITY—WORKMANSHIP—SERVICE—PRICE. 


STRONG MACHINERY & SUPPLY CO., 
48 Franklin Street, N. Y. C. 






















Horse-Shoe Brand Wringers 


Warranted as to quality 


Will Make 
Your Stove 
~ Pipe Business 
More ~:* 
Profitable ; 





Warranted to give satisfaction 
-. Warranted as to price 














VER Piain Bearings 
er 0SED COG Wir and 
7, . Steel Ball 
Pieces . 
x \ sha Bearings 
ss od Vea s: ‘ Smith’s Double Lock Stove Pipe will do 
WE EOD oe oe this because, in the first place, it can be nested 
rr S . if Enclosed Cog which saves freight; secondly, it requires no 
fi = AE Wheels tools or special knowledge to put it together ; 
Nts thirdly, its quality is guaranteed and satisfac- 
Se —_ tion ‘is assured; fourthly, it saves time of mak- 
all ing, hammering or riveting. 
Plain Bearings Size of Rolls Send for a model, it will convince you of its 
No 3410 No. 3613 4” > oe ha possibilities. Write at once. 
Your jobber carries Smith Double Stove 
WE MAKE THE LARGEST VARIETY OF : ’ ; 
WRINGERS IN THE WORLD Pipe. Place your order with him today. | 
ree Se ee ee THE OHIO STOVE PIPE & 
The American Wringer Co. _ MFG. COMPANY 
NEW YORK CITY, U. S. A. NEW PHILADELPHIA, OHIO 

















Acme Flexible Steel Mats 


Here is a door mat made entirely of steel 
that will sell and net the dealer a ‘good profit. 
The mat season is on—buy now. 


Sanitary—durable—neat—attractive. 


S.S,5 3.53. 3 4.45.53, 43.5.5 5 4S. 





Write for information. SSSSS>>SS55555 
ACME STEEL GOODS COMPANY 
2834-40 Archer Ave., Chicago 151 Lafayette St., New York City 
San Francisco M. E. Canfield Co., Los Angeles Atlanta J. E. Beauchamp Co., Montreal, Que. 








Representatives - Representatives 
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Cash For Baled Paper 


We will tell you where to dispose of all your waste 
paper, rags, straw and excelsior at the highest prices. 


Your Present Loss 


All the waste paper, rags, and straw you now burn is dead loss. 
When baled there is a ready market for it at good prices. 


is a ready receptacle for all 
your waste paper, as safe a 
lace to keep it until you 
eee a full bale as a fireproof 
vault. It reduces your fire 
risk and reduces your insur- 
ance rates, 


Danger in Delay 


You assume an utn- 
necessary Fire Risk 
every day that you 
save waste paper 
around in crates, 
boxes or barrels un- 
til you have time to 
burn it. 


FIREPROOF 














A better w is to 
sell all your waste— 
a profit on 
‘what.is now dead 
, ss, Get a Se 
All. Steel Baling 
Press and turn 
your -waste to profit 
—¢eliminate your 
risk. - 


“‘We'have a contract 
ish all 


with. Sehick All 
Steel Balers. 


Catnle a im for |. 





YES, THERE IS A DIFFERENCE 


In Cobbler Outfits as well as in other merchandise. 
In the “GUARANTEED PERFECTION” COM- 
BINATION OUTFIT with Semi-Steel Lasts and 
Stands you get the Highest Grade Outfit in the 
market—bar none. 





GUARANTEED 


GF, TRADE 


-., 


MAR : 23! 
COMBINATION “OUTFIT | 
We make over sixty styles of Cobbler Outfits and 


Lasts and Stands—also Heel Plates, Riveting Ma- 
chines, Corn Shellers, Grist Mills, etc. 


SEND FOR CATALOG AND PRICES 


THE ROOT-HEATH MFG. CO., 
PLYMOUTH, OHIO, U. S.°A. 

















THIS MARK OF 


UALITY 


4) Is A GUARANTEE 0 
THE BEST ey 


stem HARDWARE: 


Our Illustrated @talogue 
describes ove AAMVarticles 
WIRE HARDWARE 
KITCHEN WIRE HARDWARE 
anOWIRE SPECIALTIES 
Have You A Copy? 
A> Postal will 


THE WIRE GOODS COMPANY 
- WORCESTER. MASSACHUSETTS 
U.S.A. 


= 











Dp 


Galvanized : 
Roofings 


that we manufacture are 
known by their extensive 
use, but most particularly 
for their quality. The 
styles are Corrugated, V 
Crimp, Pressed Standing 
Seam, Self-Capping Roll 
and Roll and Cap. Made 
in three well known 
brands: Portsmouth Iron, 
Ohio Metal and Ports- 
mouth Open Hearth Steel. 
Send for Roofing Circular. 


Portsmouth SleelCo. 
General ces WorksBrlcnadh 0 Execalve fica hecling Vo. 


an 
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Requires Only An 
Ordinary Dry Cell 


» operate it for 100 hours. Your customers will get 

from 6 months to one year’s use from a common dry 
battery such as used for door bells, automobile igni- 
tion, etc. 


“BFERS-@nlern 


is indispensable for all those who require a practical 
pane lamp of long life which. can be maintained at 
ow cost. 

The Beers Lantern is not a toy but a real lantern 
which can always be depended upon. It is substantial, 
economical and convenient. 

It is strongly made of seamless brass highly pauanes. 
solid brass, nickel plated and of pressed steel with 
black rubber finish. Length 9 
inches. Diameter 2% inches. 

Our discounts are liberal 
and you'll find sales are 
quickly made. Write for 
further~ details at once. 


The Beers 
Sales Co. 


1005 Broad Street 


Bridgeport, 
Conn. 
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Stock the GENUINE! 
—the DELTA Hand Lamp! 


An electric hand lamp, using one ordinary No. 6 dry battery, to 
be genuine—and to bring repeat orders—must be a DELTA! 

It is every mexchens'e icy to sell successful goods on 
The electrical principles or hat are responsible for the ELT ANS 
success a rol only in the DELTA. Patents were issued 


r ELECTRIC 


DELTA SASS Tits 


Lamp of 1000 Uses! 


— thing—the DELTA is 
we - lly Advertised. It is 
og t money - maker 
| ights which dealers 












have. It burns over 40 
hours continuously if desired 
Takes of irable 
lanterns, candles, ordinary 
flashlights. 


Bought by thousan 


Housewives 
mobilists, aeerre 
Electricians, tore-« 
keepers, Plambers, 

rage Men, 
—— Men, Fire- 
Watchmen, In- 
avaohinn, ete., ete., ete. 


Has cold rolled steel case, special 
Tungsten bulb, imported ground and 
“aon lens, _bandle and bail. 


p 
Dealer offer. “Stock quickly and get the 
business! At your 
direct from factory. Write today! 


Four Big Winners 


New Delta Bicycle Light, Auto Tail 
Light, Buggy Combination Head, Side, 
Tail Light and Delta Electric Table 
Lamp. Investigate. 





si, re soo » Saierte 


DELTA ELECTRIC COMPANY, Marion, Ind. 


Manufacturers of Meritorious Electric Specialties 














Anglo American 
Flashlights and Batteries 


ARE Without an Equal 
Have Greatest Strength 
LAST LONGEST 


Write at once for 
Prices and Samples. 


Get our Special 
Offer for this 


month only. 


Anglo American Co. 


Pittsburgh, Pa., U. S. A. 
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Rubber 
Headed Nails 


for chairs that really protect the 
floors and carpets from _ injury. 
Made with a rubber head that can- 
not be pulled off. Absolutely 
Noiseless. 





We make a large variety of rub- 
ber specialties. Send for catalog 
and prices. 


ELASTIC TIP CO. 


370 Atlantic Avenue, Boston, Mass. 




















“Perfect” 





A ae 1 
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Bronze Screen 
Wire Cloth 


spells “profit” for you and “service” 
for your customer. Carefully made 
by the most skillful workmen and 
of the best material, even in mesh; 
perfectly finished, strong and dur- 
able—there you have in a nutshell 
the “why” of its reputation for 
Quality. 

Your Jobber has it. Write today. 

Made in the U. S. A. 


Ludlow - Saylor 
Wire Co. 


ST. LOUIS, MO. 
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Pretty Paint Cuts No Grass 


It’s fine crucible steel and good machine 
sense that have made the reputation of 


COLDWELL 
Lawn Mowers 


The Coldwell line is complete. It includes motor 
mowers, horse mowers, putting green mowers 
and hand mowers of every style and size. 


There is a Coldwell for every customer, what- 
ever his needs or whatever the size of his 
pocketbook. 


Coldwell mowers look well, sell well and wear 
well. That’s why Coldwell is a Rice Leader— 
recognized as the world’s leading manufacturer 
of quality lawn mowers. 


BY INVITATION 
MEMBER OF 





Coldwell Lawn 


Offices and Factory at 
Newburgh, N. Y. 


Mower Company 


Warehouses at 
Philadelphia and Chicago 


























INSURE 
YOUR PROFIT 




















LICENSED - 


Grass Hook Manufacturers 


GEM—Wallingford Mfg. Co., 
Wallingford, Vt. 


BLUE RIBBON—Wiebusch & Hilger, Ltd., 
New York City. 


LITTLE GIANT—Welland Vale Mfg. Co., 
St. Catharines, Ont. 


AND 
North Wayne Tool Co., Hallowell, Maine 
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Pumping 
Gasoline 


Is dangerous | without 
proper equipment. 

Sell this Gasoline Pump 
to the auto-owners in 
your city. 

It combines safety and 
efficiency. 


Write for our literature 
on Gasoline Storage 
Systems. 





—Sso convenient 


That’s what everybody says about 
McKinney Screen Door Fixtures, packed 
one set in a box with screws. 

This method of packing saves the time 
of customer and clerk. Does away with 
any uncertainty as to size and finish of 
screws. Gives the customer everything 

, necessary to hang a screen door—butts, 
_handle, spiral spring, hook and eyes and 
the proper number of screws. 

Convenience is the word. 

Better make out your order now. 


McKINNEY MFG CO. 





Fig. 726 


The Deming Company 


SALEM, OHIO 


General Distributing Houses: 


CHICAGO: Henion & Hubbell 
PITTSBURGH: Harris Pump & Supply Co. 
NEW ee h B. Carter Co. 





TRacE 


Pittsburgh Wwe Penna. 


O: Root, Neal & Co. 
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Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 















ALL SIZES 
IN VARIOUS 
PAT TERNS 





Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special desigr 
construction and  adapta- 
bility. 


=) 016) .0 i amy 
SPADE A SPADE 
UPON REQUEST 


The Wyoming Shovel Wks 
Wyoming Pa. 


ESTABLISHED 1873 














“HAYES PUMP & PLANTER CO. 
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No.1 /0 NEY Carrier 


Lightest draft Fork Carrier made. 7-in. Roller 
Bearing Sheaves. Wide mouth permits the lift- 
ing pulley to carry near track. Made extra 
strong. Big seller. Good profit. 


We make the largest line of Haying Tools in 
the world. Send for New Catalog. 


The Ney Mfg. Company 
No. 170 CANTON, OHIO 
































Increased Profits 
on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 
time, 


Stand more strain than heavier cords 
and work freely. 


The quality is there—the prices are low 
because these cords are made for wear 
and have no spots or fancy frills that 
increase manufacturing cost and add 











MAKES GOOD 







Every Worcester 
Blount Improved 
Door Check is guar- 


nothing to their strength. 


We will be glad to send you prices and 
samples—write now. 





anteed. Guaranteed 
as to materials, life, 
and perfect action. 


Guaranteed abso- “ y: os ” 
lutely, and we want crc p “STAR” 
every dealer to re- | | : 

place any defective 


muse we are here ESTES MiLLS 


to make good. 
Information today. FALL RIVER, MASS. 


The Worcester Mfg. Co. 


WORCESTER, MASSACHUSETTS 

























CLOTHES LINES SASH CORDS 
7 MOPS 
WICKING MACHINERY WASTE 














sieaeiers. Tubular Rivets and Bifurcated Rivet 
J Lees unde tr TAT HA 










12 Boxes to Carton 


S\TTITITITT 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 


JUDSON L. THOMSON MFG. CO., Waltham, Mass. 


CARTON: ASSORTED RIVETS Chicago Branch: 316 North Michigan Ave. 
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No. 3300—Plain Edge 


Parallel Corrugations See page 69. 








STANLEY JOINT FASTENERS 


FOR MAKING STRONG 
AND TIGHT JOINTS 
IN WOOD WORK 


PACKED TO MEET DEMANDS 


100 to Box. 500 and 1000 to box. 
And in bulk. 














The Stanley Works 


NEW BRITAIN, CONN. 


New York 
100 Lafayette Street 


No. 3315—Saw Edge 
Paralic! Corrugations 


Chicego 
73 E. Lake Street 








No. 465 
Ball Tips 





(Patented) oi Full Size 
Griffin’s Original 
Fleur De Lis Pattern 


Wrought Steel Surface Hinges 


are still acknowledged to be the most popular 
ornamental SURFACE hinges ever placed on 
the market. The strong, massive and artistic 
design and the beautiful finish of these hinges 
meet the demand for high class work. 

These hinges are covered by patents con- 
trolled exclusively by this Company. 

Fleur de Lis Hinges are widely advertised. 
They are the best known surface hinges made, 
and may be found in practically all of the most 
artistic homes of the day. 

Send for our new catalogue of Builders’ Hard- 
ware, explaining fully the GRIFFIN line, and 
place stock order direct with your jobber at 
once. 


THE GRIFFIN MFG. CO. 
’ 37 Warren St., New York ERIE,PA. 17E. Lake St., Chicago 
















(Patented) 


a oe 


THE CHAMPION 


Acs Floor Hinge 


Acting 

This handsome hinge of few parts has 
the “call” and deserves it. 

The entire weight of the door rests on 
a ball bearing and allows the door to 
swing freely and easily without jar or 
noise. 

And all a carpenter has to do to attach 
this hinge, is simply saw out a rectangu- 
lar piece at the bottom corner of the door 
and make a slight mortise for the strap 
ends of the hinge. No wonder it sells. 

Send for our Catalog of Profitable 
Hardware Specialties. 


The Champion Hardware Co. 


GENEVA, OHIO 














REVOLVING 
PUNCHES 


Made of forged steel with 
improved easy working 
joints, the tubes from solid 
stock, each tube being tem- 
pered by hand and the 


turrets made from solid steel rods with highly tempered steel springs. We give 
our punches a fine finish and guarantee them in every respect. 


THE SMITH & EGGE MFG. CO. 


Bridgeport, Conn., U.S. A. 
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Only the New Double Action 


ISPRING HINGES 


have the weight-supporting bearings correctly located to liberate 
the action of the springs, reducing breakage ind increasing spring 
power. Carpenters can scribe and fit both doors of a pair from 
same side of opening. 
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GRAETZIN-LIGHT ! 


Incandescent Kerosene Lamps | The World’s Best Alcohol Incandescent Lamps 
100-1000 c. p. for Indoor 50-300 c. p. 
and Outdoor Lighting For Indoor and Outdoor Lighting 


Wind and Frost For 
PR ee 


Proof Streets, 
COOKING AND HEATING 


Shops, Bridges, 
Railway Stations, 
UTENSILS 


M ines, Docks, Ships, 


No. 854150 ¢ sy aah hg trwe~sarlg ALCOHOL INCANDESCENT 
No. 863—300 c. p. Perfect Lamp yet produced. BURNERS 


No. 872—600 c. p. ‘ 
No. 886—1000 c.p. 


THE AMERICAN GRAETZIN LIGHT CO., 25 W. 45thSt., New York 














Patented in U. S. 
and Foreign 
Countries 





Cary’s “Everlasting” 
Flexible Steel Mats 


The only Steel Mat on the market 
that will make both Pleased Cus- 


tomers and Large Profits for you. 





Write for details of revised prices 
and you will surely be interested 


Cary Manufacturing Co. 
Manhattan Bridge Plaza 
Brooklyn New York 



















Established 1863 
PITTSBURGH, PA. 


Wagon Hardware 
—Nuts—Rivets—Bolts 
— Washers—Crowbars— W edges— 
Forgings—Picks—Mattocks and Grub Hoes 
—Telephone and Telegraph Pole Line Hardware 


- «— — = --—-—o 
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The Best Level You Can Buy 
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is the cheapest Level you can buy, one that is right in the beginning and will 
stay right until the end, providing you keep it ina dry place. Itisa mistaken 
idea to think that Levels can be kept too dry; that is impossible. No other 
Level can possibly equal the Stratton Level, made by 


Goodell-Pratt Company :: Greenfield, Mass. 
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One Day’s Trial of a 


(rant Noiseless Riveting Machine 


resulted in an order be- 
ing placed for 12 more 
machines. 


Advertising 


A few reasons why: 


(1) Noiseless Opera- 


Advertising is the educa- tion. 

; : (2) Spin Well Polished 
tion of the public as to who cencai eects 
you are, where you are, and (3) Avoid Broken Cast- 

ings. 


what you have to offer in 
the way of skill, talent or 
commodity. The only man 
who should not advertise is 
the man who has nothing 
to offer the world in the 
way of commodity or serv- 
ice.’—Elbert Hubbard. 


(4) Do not Mar Sur- 
face in Riveting. 


(5) Rivet Tight or 
Loose as Desired. 


(6) Entire Riveting 
Operation Takes 
Only One Second. 


For the sake of quality, 
output and cost reduc- 
tion send for catalog. 








The Grant Mfg. 
and Machine Co. 


BRIDGEPORT, CONN. 
J 




















BLACK DIAMOND HLE WORKS 


ESTABLISHED 1863 INCORPORATED 1895 





Twelve Medals of Special Grand Prise 


Award at GOLD MEDAL 
INTERNATIONAL Atlanta, 1895 
Expositions 





Copy of Catalogue will be sent free to any iaterested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 
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‘Covers the Country” 
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A National Product 
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| 
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The quality of U. S. Sandpaper 
is known thruout the U. S. It is a 
good reliable sandpaper that stands 
up under usage. Users find it a long 
serving abrasive and they specify it 
when buying more. It’s a good 
article that makes good. 
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We used the hardest flint (by 
actual test) obtainable in the U. S., 
a specially fibred paper and a glue 
of extraordinary holding qualities. 
This combination is the result of 
many years of specialized manufac- 


IANA 


HII 


| 
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turing. 


To insure the best possible results 
to both the user and dealer, we 
pack all U. S. Sandpaper products 
in attractive, serviceable packages. 
“The best product in the best 


package. 


U. S. Sandpaper products include 
flint, garnet and emery paper; flint, 
garnet and emery cloth, paper and 
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= cloth. If your jobber hasn't them, 
= write us for the nearest one. 
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Broadness 
of 
Vision 


The days of sitting in the 
office continually and simply 
relying upon one’s self for 
merchandising ideas _ has 


gone—gone forever. 


The successful merchant is 
the man who keeps his 
fingers on the pulse of the 


merchandising world. 


In all quarters of the world 
merchants are doing this 
through the medium of the 
HARDWARE AGE. Its 
pages are constantly present- 
ing the news of what other 
men are doing, and suggest- 
ing live ideas for improve- 


ment. 


Acquire broadness of vision. 
Adopt the policy of studying 
the HARDWARE AGE and 
encourage your workers to 


You'll find a 
big jump in the efficiency of 


do likewise. 


your organization. 





October 29, 1914 
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Union Boring Tools 


Have Many New Improvements 


which make them excellent sellers. We make them to 
fill various needs and purposes. They all possess fea 
tures which are distinctive. Their enaltty is the highest 
and gives the best satisfaction. You can sell them with 
full confidence 

With the particular tool illustrated, excellent stiffness 
is obtained when attached to lathe, besides has the ad- 
ditional valuable feature of vertical adjustment obtained 
by rolling eccentric bushing, bringing the bar on a hort- 
zontal line with lathe centers, of a varying height from 
the cross side. 

A few in your stock will keep your good customer 
from going to the other fellow. 

Write for full details and prices. Now. 


Union Caliper Company 


Orange - - Mass. 
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Two of 
HAMMER’S 
Best Sellers 





Spring and firm 
joint Calipers in 
all required styles 





Hammer patented malleable iron hand 








and sizes. All lamps represent the best value on the mar- 
é‘* ket. They will prove a profitable item in 
very accufra ’ your store. 
quick acting and Aang =: etter meaypn i 
of the best quality jointed face plate. Great seller. 
ial : Hammer goods include many Specialties 
material. q ae ee including : cg prose - 
amps, Han mps, Hanging Lamps, 
Catalog No. 31 Engine Torches, Oilers, etc. 
; . Write. : 
contains full par- 
ticulars. Hammer & Co., Branford, Conn. 

















ATHOL MACHINE CO. 


ATHOL MASSACHUSETTS 


























Standard Auto Jacks 


You'll find them good sellers. They’re all single acting—lift and 
lower the car on the downward stroke only. Due to our exclusive fea- 


tures, they 


Cannot Drop When Loaded 


This point appeals to every car owner. All sizes. 

For simplicity, ease and smoothness of action, durability and fine 
finish they are unequalled. 

Send for catalog and prices. 


National Standard Co., Niles, Michigan 


Successors to Cook’s Standard Tool Co. Kalamazoo, Michigan 
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THATS WHAT BUILD 
T is “the come backs” that build up almost BUSINE . hb) 


every legitimate business. Surely no paint 
business could continue if it were not for the fai IG ty LP 
customers who buy again and again—the P 
customers you can count on. The more of : 
these you can cultivate and convert the bigger A N D 
your business will be—and the faster it will 


grow. It pays and pays big to handle paints 
so good that the first sale is but the beginning B | | G GE 
of a lifetime habit of buying. You will sell that kind if 


you handle 


MONARCH! PAINT 


100% PURE 


“The kind that brings ’em back”’ 


Friendship is the greatest asset 
in business—not alone the friend- 
ship for yourself, but the 
deep seated regard 
for your goods. 


Let us tell you how we help 


make a “come-back” of every cus- 
tomer. Drop us a postal to-day. 


MARTIN-SENOUR Co. 









ake hem Pay 


Many a merchant has been forced to borrow money and 

even go out of business because he could not get his custo- 

mers to pay their bills. There are hundreds of ways to 

make them come across and Mr. Frank Farrington tells 

about a number of them in his new book entitled 
“*Store Management Complete.”’ 





Every reader of hardware and retail literature knows Frank Farring- 
ton’s style. It runs along in an easy flow, with common sense facts 
and conclusions presented from a standpoint of practical knowledge, 
and always with that touch of human nature which marks the writer 
of extensive experience. And with all, the book is analytical. For 
example in the first chapter, ‘‘The Man Himself,’’ you learn what a 
merchant is; the most desirable personality; mental and physical quali- 
fications; how to be a merchant; overwork and its disadvantages; pos- 
sibilities of development; proper examples; the right line of growth; 
success-making qualities. 














The other chapters cover in equally as thorough manner— Where to Start, Store Management, The Buy- 
ing End, The Store Policy, Clerk Management, Leaks, The Store’s Neighbors, Working Hours, Expenses, 
The Credit Business, What to Sell, Premium Giving. 252 pages, illustrated. Cloth bound, $1.00. 


HARDWARE AGE BOOK DEPARTMENT 


239 WEST THIRTY-NINTH STREET, NEW YORK 
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HELLER’S PIVOT DOOR CABINETS 




















SEND FOR CATALOG No. 24 THE SHELVING WITH BRAINS 


W. C. HELLER & CO., MONTPELIER, OHIO 











50% MORE LICHT 


DIETZ NEW “LITTLE WIZARD” 


The Smallest SHORT GLOBE 
Lantern Made 


HERE is a New Short Globe Lantern 2 INCHES SMALLER 
than any No. O Tubular Hot Blast Lantern, that actually 
gives 50% more light. This is your opportunity to double 
your lantern sales. 


SPECIAL SELLING FEATURES 


THE SHORT GLOBE is 3% inches high, half the height of 
a No. O Globe. It is easy to clean and there will be prac- 
tically no breakage from overheating, as the metal hood 
receives most of the heat. 


THE No. 1 BURNER (%-in. wick) is of the Dietz patent 
winglock pattern. Note how the Rising Cone enables the 
user to trim and light the wick with ease, and also makes it 


oot te a possible to keep the burner absolutely clean. Ghewten Mtetnn Gone dull 
Exposed Wick Tube 








DIETZ NEW “LITTLE WIZARD” is introduced at an opportune season. It will prove a ready 
seller and return an excellent profit. Don’t Delay—send this advertisement with your order 
to your jobber today. Packed one dozen to a case. Three dozen will make a minimum freight 


shipment. 
R. E. DIETZ COMPANY 


LARGEST MAKERS OF LANTERNS IN THE WORLD 
FOUNDED 1840 NEW YORK CITY 


Factories: New York City and Syracuse, WN. Y. 
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Stanley Tools 





Stanley Mitre Boxes 


A few selling points for your salesmen to remember: 


Saw is held above work when not in use. 

Swivel is automatically locked at any angle. 

Two sockets in swivel for use of long or short saw. 

Narrow opening in back of frame, especially adapted for small work. 
Steel rod uprights for saw guides. 


Uprights adjustable for saws of varying thicknesses and for those that 
run out of true. 


Stock guides for holding work in place. 

Extra wide range work—vwill saw at angle of 30 degress. 

One-Piece frame with detachable malleable iron legs. 

Construction thoroughly mechanical; all parts interchangeable and 
readily replaced if lost. 

Quickly and easily put together or taken apart for carrying. 


The above features, together with the variety of sizes and moderate prices, 
place you in a position to supply the requirements of all classes of workmen. 








TOOL 


New Britain. Conn. U.S.A. GUARANTEED 


Gas) STANLEY RULE & LEVEL Co. eee 
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No. 66 Rigid Storm- 
Proof Hanger 














Look at the Pin in 
the Center of the 
Wheel Truck 


It stares out at you as if it was 
there for a very good reason. And 
itis, truly. That pin is the foreman 
that keeps the tandem wheels from 
shirking the job of rolling. It equal- 
izes the load. It givesa balance that 
can be attained without careful at- 
tachment of the hanger to the door. 


No. 66 Rigid Storm-Proof 
Hanger | 


is made of heavy-gauge steel. It will stand 
constant sliding of heavy loads. Anti- 
friction-steel roller bearings allow the 
wheels to roll at a touch. 


For your convenience, “‘No. 66” is packed 
one pair in a box, with bolts, lag screws, and 
end caps for the rail. [Illustrated directions 
for attaching are also furnished. 


Are you ready for further details? 


National Mfg. Co. 
Sterling, IIl. 
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An Abbreviated Alphabet That Takes Up Its Own Slack 
By “THE ASSISTANT MANAGER” 




















not visit our Gun Department and try out one of 
a new model, SMITH, FOX OR BAKER 
GUNS. 

Our plans to supply your needs in the ammunition 
line have. Leen- more extensive this season than ever. 


if Its Fit to Shoot With. We Sell It. 
S. H. Berry Hardware Co. 
Berry Building 


Telephone 178 





A good example of how the ad- 
man and the window trimmer 
join hands in boosting business 
for a progressive New Jersey 
hardware concern 








—The A-B-C is an abbreviated alphabet that 
will keep stock healthy. When this three-let- 
ter alphabet takes on a D it drops the A, and 

when, caterpillar-like, it creeps up to E it drops 
the B. It is creeping through the 26 letters, etc. 
It’s going to take some time for the store using 
this accordion alphabet system to learn its letters. 
The going is slow but it’s sure. 

The plan is a money-maker and a man maker. 
Here it is: All the goods received in 1911 were 
marked A. Those bought in 1912 were marked B; 
those purchased in 1913 were labeled C. When 1914 
arrived this merchant began to get action on his 
plan. The ’14 goods were, of course, labeled D, 
and when inventory came around all goods labeled 
A, which, of course, had been in stock three years, 
were listed but not priced or extended on the in- 
voice books. The result is that during the present 
year over two-thirds of the A stock, which was on 
hand January 1, has been sold. The letter A isn’t 
in the alphabet anymore, and the boys are clean- 
ing house every time they get a chance. Fore- 
warned is forearmed, so they are also piling into 
the B goods to move them before the year-ends. 

At the end of each year all the old stock is brought 
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together where every clerk in the store can see it 
and know just the condition. It has wrought won- 
ders not only on the clerks, but upon the buyers as 
well, and is considered the star idea of the year. 
When we stop to consider that everything in that 
store was branded A in 1911 we must realize that 
this meant a lot of stock that bore evidence at that 
time of having been there since the year one. Most 
of those relics are gone and others are on their 
way. This is higher education in alphabets. 


—The men of S. H. Berry Hardware Company 
of Dover, N. J., are hustlers from the ground 
up. The store is a model of neatness, and on 

the selling force are some mighty keen salesmen. 
Not only do these young fellows put pepper into the 
selling talks that keep Dover supplied with up-to- 
the-minute hardware, but they are believers in red 
hot side issues to help things out. 

Bang! Bang! That’s the way they start copy 
in an ad on guns and ammunition, and the window 
displays that support these newspaper advertise- 
ments are in a class by themselves. 

Tenting on the old camp ground looks dusty 
when compared with the new camp in the Berry 
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window. The boys inside this store were primed 
with information about the ad and the window, 
and in front of their splendidly arranged gun case 
the boys emptied their canisters of information 
until they clinched all kinds of business. Window 
Trimmer Carlson and Ad Writer Fenner of the 
Berry Company believe in team work, and they are 
getting results. 


—J. J. Reineke was a novice at window trim- 

ming so long ago that no one in Wheeling, 

W. Va., remembers when he started, or knows 
where he is going to end. Just now he is in charge 
of the displays of the Hiener Hardware Company, 
and he is a business creator from the word go. 
His windows are small—just about the size of the 
window that is usually neglected. I wish some of 
the calamity howlers who are whining about 
crowded, cramped little windows, and the lack of 
opportunity could have visited Hiener’s with me a 
few days ago to get a line on J. J.’s system. His 
display of Starrett tools on the fine individual pan- 
els in the background was so arranged that any 
panel could be removed on a second’s notice. Out 
in the foreground he had grouped Stanley and 
Yankee tools in such a way that they fairly pulled 
people in from the sidewalk. One inquisitive cus- 
tomer saw the 55 Stanley plane in this window 
and came in to find out more about it. Another 55 
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plane from stock was shown him, but it didn’t look 
the same on the counter as the one in the window. 
He agreed to buy if he could have “that one on dis- 
play.” This little window is so arranged at the 
back that the trimmer can get into it in a hurry 
and the suspicious, or shall I say appreciative cus- 
tomer was given just what he wanted. 

It doesn’t take a window 10 feet deep and 20 feet 
long to get customers. It doesn’t require a fancy 
priced trimmer and show card writer either. All 
it takes is brains, hard work and’an inflexible de- 
termination to show something new every ten days. 
J.J. Reineke says that a window needs to be dressed 
like a clerk on the way to see his best girl, not-on 
Wednesday nights alone, but every day in the week. 
Don’t you think he is right? I’m sure of it, for I 
saw his baby-sized windows building a man-sized 


business. 
HT 
story was about an A-B-C alphabet. 
When you take on the D you drop the 
A. I’ve written on three subjects today, so I’m 
going to stop. If I write section D you may forget 
section A. That wouldn’t clean up those ancient 
steeple pin butts on the dusty top shelf. Here’s a 
little tip, however. Keep both eyes open for the 
next issue of HARDWARE AGE. It’s going to be 60 
stories high and loaded for bear. 


—Let’s see. That first section of this 
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Trade Catalogs in Spanish Sent to 


English Colony 


AMERICAN manufacturers sending trade litera- 
ture abroad should exercise great care to 
accomplish good results. It is a frequent criticism 
that catalogs in the English language are sent to 
foreign countries where perhaps only Portuguese, 
Spanish, French or German is spoken. It is less 
common to find catalogs prepared for the Spanish 
merchant carelessly sent to an English colony. 
Consul George E. Chamberlin, Georgetown, Brit- 
ish Guiana, says he has received many complaints 
from business houses in Georgetown that American 
manufacturers and exporters send catalogs and 
other literature in Spanish. He says that the name 





of the colony, British Guiana, should be a guide to 
the language used. English is spoken exclusively 
in all business houses, and the sending of Spanish 
literature is simply a loss of money and time. It 
has also been the subject of comment in the local 
press. 

He also speaks of short-paid postage as another 
annoying neglect which causes adverse criticism. 
He says that he paid himself no less than 48 cents 


‘for this purpose on matter in one American mail. 


THE NIAGARA MACHINE & TOOL Works will erect one- 
story steel and brick machinery storage building, 
60 x 160 feet, at Chelsea Place and New York Central 
Belt Line, Buffalo, N. Y. 


Dumb waiters are all right in their way, but they 
won’t answer. 
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Membership Nearly Doubled in the Year—Officers Elected 

















Fifth annual banquet of the American Manufacturers’ Fxport 
Hotel Biltmore, 


HE fifth annual convention of the American 
Manufacturers’ Export Association, head- 
quarters 66 Broadway, New York City, was 

held at the Hotel Biltmore, Thursday, October 22. 
The morning session, for members only, was pre- 
sided over by Charles E. Jennings, president of the 
association, of C. E. Jennings & Co., who con- 
gratulated the members on the substantial results 
accomplished since organization and especially in 
the last six months. He remembered that five years 
ago predictions were made that the association 
would not long survive, but the facts are that the 
membership has been nearly doubled in the. past 
year and strong efforts will be made to at least 
again double it the coming year. 

In complimenting the Merchants’ Association of 
New York on the great general national work it is 
doing, he made the distinction that the American 
Manufacturers’ Export Association gives its entire 
time and effort to “Foster Foreign Trade” which is 
the slogan of the association, dwelling on the fact 
that its members are all engaged in foreign com- 
merce and expert in that field. 

He said that the frequent regular meetings of 
the Board of Directors have been fully attended by 
its members unless they were absent from the 
country and that the stated meetings had been 
supplemented by special meetings of the board 
whenever necessary to act on important matters. 

The report of the treasurer showed a good work- 
ing cash balance in the treasury this year in con- 
trast with a large defiict a year ago, notwithstand- 
ing that a considerable sum of money had been spent 
in furthering foreign trade. 

The report of the secretary, E. V. Douglass, who 
has been reappointed to serve another year, stated 
that there were 136 members last year compared 
with 210 members this year. The total membership 
of the association throughout the United States is 
now 408 members. 

Committees were appointed on resolutions, audit- 
ing and nominations which later reported and the 
reports were adopted unanimously. 

An important amendment was thoroughly dis- 
cussed and finally adopted which provides for an 
Advisory Board. The functions of this board will 


Aesneation held in the music room of the 


New York City 


be to more thoroughly widen the scope of the asso- 
ciation work throughout the United States. Through 
its instrumentality it is planned to further profit 
by the work of experienced members who had previ- 
ously served as directors or officers, but who be- 
cause of the frequent rotation in office would not 
out of office have so active a part. This action will 
place at the disposal of the association valuable ex- 
perience of a high order. 

The suggestion was made by a former active 
official, the first secretary, that branch clubs, or 
associations be organized in,several leading trade 
centers in the West, for instance Cincinnati, Cleve- 
land, Detroit and perhaps Dayton. This suggestion 
was debated and highly thought of and will prob- 
ably be acted on later. The conclusions and recom- 
mendations of the Advisory Board will naturally 
carry much weight, but the voting power will be 
confined to the Board of Directors, as heretofore. 


Officers for the Ensuing Year 


The committee on nominations made its report 
and on motion the entire ticket was elected. The 
officers are as follows: Alba B. Johnson, president; 
president of the Baldwin Locomotive Works, Phila- 
delpia. Charles A. Schieren, Jr., first vice-presi- 
dent; president of Charles A. Schieren Company, 
New York. A. N. Hargrove, second vice-president; 
J. G. Brill Company, Philadelphia. W. F. Adam, 
third vice-president; of Clarence Whitman & Co., 
New York. E. H. Huxley, treasurer; manager of 
the foreign department of the United States Rubber 
Company, New York. 

New directors for a three-year term are James 
A. Farrell, president of the United States Steel 
Corporation, and M. A. Oudin, manager of the 
foreign department of the General Electric Com- 
pany, Schenectady, N. Y. 

The following additional directors constitute the 
full board, namely, W. E. Leigh, of the Western 
Electric Company; W. S. Gavan, Wilmington, Del., 
of the E. I. du Pont de Nemours Powder Company; 
A. W. Ransome, of the Ransome Concrete Machinery 
Company, Dunellen, N. J.; W. N. Dickinson, of the 
General Elevator Company, New York; R. J. Easton, 
of A. & S. Brown Co., New York, and Jose Ma. 
Menendez, of the H. B. Claflin Co., New York. 
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Informal Addresses by Members 


There were several informal addresses by mem- 
bers present who were asked questions later by 
members seeking information, all of which was 
valuable and helpful. 

Fred B. Whitney, chairman of the Lake Torpedo 
Boat Company, Bridgeport, Conn., in a graphic way 
called attention to the potential possibilities of a 
great market in Russia. He said in part that Ger- 
many has been selling Russia 50 per cent. of Russia’s 
importations. England’s percentage is 12 and the 
United States gets about 5 per cent. The Russians 
in number are the first of all the white races, with 
a population of about 171,000,000. Their purchas- 
ing power is unlimited. Three-quarters of the Rus- 
sians are farmers. Less than a tenth of Russia’s 
immense population is engaged in industrial lines. 
Their factories number only about 17,000 and fac- 
tory workmen total approximately only about 2,000,- 
000. More than 77,000 men are engaged in mining, 
despite the fact that Russia is a bonanza mineral 
field, that has scarcely been touched. Russia has 
900,000,000 acres of practically virgin timber. 
Briefly, these figures mean that Russia has a feast 
of foodstuffs and raw materials and figuratively a 
famine as to domestic manufactures. Russia’s great 
exports are foodstuffs and her greatest imports are 
metal goods and manufactures. Russia’s foreign 
trade exceeds $1,250,000,000, the imports of which 
exceed one-half a billion. About one-eighth of 
the imports are of metals and manufactures. Ma- 
chinery is imported to an excess of $74,000,000, of 
which Germany has roughly about 55 per cent., Eng- 
land one-eighth and other countries approximately 
a third. Russia, he said, has a strongly established 
financial system that can handle largely increased 
amounts of American products. 

Russia has 62 grain elevators and exports 8,000,- 
000 tons of grains. The United States has over 
424 such elevators with a capacity of 7,000,000 tons 
and exports 2,000,000 tons. Russia has only about 
82 miles of railroads for 100,000 inhabitants. Mr. 
Whitney’s qualifications for discussing Russia are 
that he has lived about two years in that country 
while supervising the building and equipment of 
several million dollars’ worth of submarines for the 
Russian government. While not minimizing the 
value of South America as a market, he called at- 
tention to the magnitude of business that might be 
done, as Russia has nearly three times the popula- 
tion of South America and great natural resources. 


Afternoon Session Open to All 


In the afternoon the large music hall of the hotel 
was nearly filled by an audience of several hun- 
dreds. 

The first speaker was Franklin Johnston, pub- 
lisher of the American Exporter, who had recently 
returned from a trip to Europe begun after the war 
started, having visited Great Britain and France. 
In France, especially Paris, he found city life in 
many respects very much more normal tian he had 
been led to believe, so far as trading and hotel life 
was concerned. He estimated that perhaps 20 per 
cent. of the shops were closed and there were many 
more hotels open than there were guests to fill 
them. : 

George H. Richards, manager of the foreign de- 
partment of the Remington Typewriter Company, 
made a carefully prepared address on “The Per- 
sonal Factor in Foreign Sales,” which was admir- 
ably stated and full of sensible suggestions based 
on a large experience in the field himself, he hav- 
ing frequently covered many countries throughout 
the world. He emphasized the necessity for high 
type men who would stop at good hotels and be 
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qualified socially and otherwise to meet a large 
trade who would judge the salesman and his house 
largely by the salesman himself. He spoke of one 
man who had been sent to South Africa on a tramp 
steamer to put up at second-class hotels selected 
for him before he left United States. Another 
point he made was that the men sent should be of 
a type whose conclusions and suggestions could be 
reecived and acted upon or it was of little use to 
send them. He would meet many high-class 
foreigners seeking trade in different markets with 
whom he would have to compete. He also said that 
a reasonably liberal allowance, without unneces- 
sary extravagance, should be allowed for expenses 
and a man’s work should be judged by the results. 
Another thing was not to expect too quick returns. 
and to keep everlastingly at it. 

William H. Douglass, president of Arkell & 
Douglass, New York, entertained and instructed 
the audience with a rapid-fire address on present 
export conditions. His cue was to handle the situa- 
tion without gloves, which he certainly did, and he 
was urged to continue his remarks beyond the time 
he had expected to occupy. 

With over thirty years’ experience in exporting 
goods to most of the markets of the world and years 
of service in Congress he knew that American 
manufacturers and commission merchants had made 
a remarkable showing in competition with the older 
countries and entirely without aid from the govern- 
ment, as merchants abroad often have. In his 
opinion, it is a good time to be exceedingly careful, 
especially in South America, where the prospects 
are good, but considerable time will be required be- 
fore their finances are in such shape that it will be 
wise to transact much business. It is, however, a 
good time to make investigations and look over the 
field, both in South America and elsewhere, to be 
taken advantage of when financial conditions im- 
prove. 

Edward Ewing Pratt, formerly with the Mer- 
chants’ Association, New York, now chief of the 
Bureau of Foreign and Domestic Commerce, Wash- 
ington, talked interestingly about the aims and 
plans of the Department of Commerce to assist in 
the work of extending and expanding our com- 
merce over the seven seas. 


The Banquet 


The new president of the association, Alba B. 
Johnson, acted as toastmaster, and made a forceful 
and informing address. He then introduced James 
A. Farrell, president of the United States Steel 
Corporation, who covered the situation well, both 
at home and abroad, in a half hour’s address. He 
was followed by Herbert R. Eldridge, vice-president 
of the National City Bank of New York, who lucidly 
and ably explained some of the conditions which 
must be met and solved to successfully increase 
materially our foreign commerce. 
tation of economic views by Professor Jeremiah W. 
Jenks, for 25 years professor of political economy 
at Cornell University and for about two years con- 
nected with New York University. 


AuR & Day, for some time located at 9-11 Willow 
street, Newark, N. J., announce the retirement of Zeno 
W. Day. His interests have been taken over by Charles. 
C. Western, of Plainfield, N. J., and hereafter the 
business will be conducted under the firm name of 
Western & Ahr. The new firm will be housed at 473- 
475 Washington street, Hildner building, Newark, 
where additional space and improved facilities will 
enable it to take better care of its trade. The com- 
pany will continue to manufacture purse and satchel 
frames, as well as other metal specialties, and will have 
a department for die and tool making. 

















“THE MAN BEHIND THE COUNTER” 


Closing Sales for Stock Goods 
A J. ANDERSON, with 





the Evens Hardware 
Company, Princeton, 
Minn., writes: 

“I find in dealing with the 
people that it is up to the sales- 
man to know how to approach 
and handle them. Some like to 
be “joshed” and others, if you 
“josh” them a little, get mad 
and then you have a time to 
get them cooled down. 

“In regard to some unusual 
sales made: I have in mind a 
woman who came in to the store with her husband. 
She wanted a cast cook stove with a base and 
No. 8 covers. She did not want a steel range at 
all, nor one of the cook stoves on legs. We did not 
have this particular stove in stock, nor did we 
have any ranges with No. 8 covers, so it was up 
to me to sell her a No. 9 steel range. She did not 
buy that day and promised to come in later and 





A. J. Anderson 




















Store of the Evens aw Company, Princeton, 
inn. 


let me know what she would do. As she went out I 
spoke to her about a malleable iron range and told 
her that if any of her neighbors had one of these 
to ask her how she liked it. 

“The woman came back in three days and looked 
at the malleable range. Then I got busy and went 
through all the good points I knew and the result 
was that I sold her a No. 9 cover, malleable steel 
range with reservoir, for cash. The stove was left 
with us for about a week after that as she had 
eome into town in a buggy and could not take the 
stove home with her that day. 

“Another time a man came in to look at furni- 
ture. He just wanted to look. He was not going to 
buy that day. I found out the articles he wanted 


and got him so interested in the goods that he 
bought and paid for them that day and left them 
for a few days. Then he came in with a wagon and 
took them home.” 


Boost “Made in America” Goods 


The Man Behind the Counter: 

I am sending you a photograph of our fall sport- 
ing goods window and, you can see, we are strong 
for “Made in America” goods. 

We are going to run a special sale from the fif- 
teenth to the twenty-fifth of this month on “Made 
in America” goods. I believe that “Made in 
America” will go faster than “Swat the Fly” did, 
so let’s push it along. 

I want to compliment you on your department 
and to tell you that I have received several real helps 


‘from it. 


49 


Very truly yours. 
ORRIN F. PECK, Salina, Kan. 


Mr. Peck has already submitted some very excel- 
lent material for this department. Some display 
stands of which he sent pictures have been adopted 
by a number of hardware stores. It is natural, 
therefore, that we should expect a high class of 
material from him and this “Made in America” 
window certainly fulfils expectations. 

Owing to the great publicity which has been 
given to boosting goods “Made in America,” any 
window trim which emphasizes the slogan is certain 
to strike a responsive chord on the part of the 
buyers. 

The readers of this department will be interested 
in hearing more from Mr. Peck relative to the re- 
sults of this sale. There are doubtless other retail 
salesmen whose employers are using similar 
methods to interest buyers in the goods manufac- 
tured in the United States. 

We retail salesmen have been taught so long that 
foreign goods were of the best quality that we have 
grown accustomed to showing such goods, and 
emphasizing their value by stating that they were 
imported. 

While it is not our purpose to detract from the 
quality of imported goods we do want to urge our 
readers to study more closely the quality of the 
products made in this country. There is not a 
single patriotic salesman who is not for America 
first, last and always in matters of national concern. 
Our trouble heretofore has been that we have not 
considered our commerce in such a light. The Euro- 
pean war has awakened us to the fact. Now that 
we are awake let us continue to be patriots, but in 
a commercial sense as well as any other. 
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Window display of “Made in America” goods, shown by a Kansas hardware firm 


Possibly some of the readers of this department 
wish information on certain goods manufactured in 
this country as compared with foreign makes. We 
would be glad to receive such inquiries and feel sure 
we will be able to prevail upon some one to give us, 
through this department, accurate information on 
any subject in which our readers are interested. 


To Help Cotton 


CHATTANOOGA, TENN. 
HARDWARE AGE: 

Gentlemen: We are sending you a form letter 
which we are mailing to more than three thousand 
merchants in the cotton states who sell farm imple- 
ments, supplies, hardware and household equip- 
ment, nearly all of whom are customers and from 
whom we can reasonably anticipate from twenty- 
five to thirty thousand dollars business during the 
next three or four months. 

The proposition we are making contemplates 
using about one-third of our capital in business to 
help relieve the cotton situation. The merchants in 
the South will be compelled more than ever before 
to take cotton instead of cash from their customers, 
and there appears to be no reason why these 
merchants should not be placed in a position at this 
time to use cotton with which to buy goods. Their 
purchases for the next six months will amount to 
more than the value of the present cotton crop, and 
the manufacturers, jobbers and importers in every 
section of this country who have been enjoying 
profitable business from the Southern merchants 
for many years will not hesitate to meet the situa- 


tion if appealed to in a frank and businesslike way. 
The press of the country can do much to inaugur- 
ate this plan and make it a success. If it has your 
approval and co-operation we would be pleased to 
have a marked copy of your paper giving your 
views. Yours very truly, 
FRICTIONLESS METAL COMPANY. 


R. H. Evans, Manager. 


The letter from the Frictionless Metal Company 
is as follows: 


To the Trade: 

We believe the best and quickest solution of the 
cotton situation would be for the merchants in the 
cotton states to pay for all or a part of their next 
three or four months’ purchases with -cotton at 10 
cents per pound, basis strict middling, to be ware- 
housed and insured for the owners six months free. 

We now propose to sell dealers in the cotton states our 
frictionless metal in any quantity from 300 pounds up 
at the current price and accept cotton in full payment 
for any or all purchases after October 15, and until 
further notice. 

The cotton to be basis strict middling at 10 cents 
and to be insured and stored free until withdrawn 
within six months, invoice and warehouse receipt show- 
ing insurance to accompany orders for our product. 

This offer should retire at least 500 bales in addition 
to our original purchase of 100 bales, and as the 
merchants of the cotton states will buy many millions 
of dollars’ worth of general merchandise before the 
end of the year, this plan should retire at least one- 
third of the crop and fix the price above 10 cents be- 
fore Christmas, and at the same time locate our friends 
in the hour of need. 

FRICTIONLESS METAL COMPANY. 





























Too Much 


LATTER, clatter, bang! Down the street came the 

fire engines. Driving along ahead, oblivious of 

any danger, was a farmer in a ramshackle old buggy. 

A policeman yelled at him: “Hi, there, look out! the 
fire department’s comin’!” 

Turning in by the curb the farmer watched the hose 
cart, salvage wagon and engine whiz past. Then he 
turned out into the street again and drove on. Barely 
had he started when the hook and ladder came tearing 
along. The rear wheel of the big truck slewed into 
the farmer’s buggy, smashing it to smithereens and 
sending the farmer sprawling into the gutter. The 
policeman ran to his assistance. 

“Didn’t I tell ye to keep out of the way?” he de- 
manded crossly. “Didn’t I tell ye the fire department 
was comin’?” 

“Wall, consarn ye,” said the peeved farmer, “I did 
git outer the way for th’ fire department. But what 
in tarnation was them drunken painters in sech an all- 
fired hurry fer?”—Ezxchange. 


Possession 


HERE are times when differences in rank do not 
count, and a soldier who was in one of our wars 
chanced upon one of them. 

It was a time when Tim should have been in active 
service that he was discovered by his sergeant in a 
hole out of the way of even a stray bullet. 

“Get out of that hole!” commanded the sergeant 
sternly. “Get out of it immediately!” 

The usually good natured face looked up at him with 
stubborn resistance written on every feature. 

“You may be me superior officer,” he answered 
boldly, “but all the same, Oi’m the one that found this 
hole first.”—National Monthly. 


With Care 


ITTLE FELIX, aged six, had found four little kit- 
tens in the cellar. A visitor, being told of them, 
expressed a desire to have a peep at the new arrivals. 
Felix went to fetch them, and soon a pitiful wailing 
was heard on the stairs. 
“Don’t hurt the little kittens, Felix,” called out his 
mother. “Bring them up carefully.” 
“T am, mamma,” replied Felix; “I’m bringing them 
up by their stems.”—Exchange. 


He Did It 


é ‘T F any man here,” shouted the temperance speaker, 

“can name an honest business that has been 
helped by the saloon I will spend the rest of my life 
working for the liquor people.” 

A man in the audience arose. “I consider my busi- 
ness honest,” he said, “and it has been helped by the 
saloon.” 

“What is your business?” yelled the orator. 

“I, sir,” responded the man, “am an undertaker.”— 


Exchange. 


Different Viewpoint 


UMMER Boarder—What a beautiful view that is! 
Farmer—Well, p’raps ’tis! But if you had to 
plough that view, harrow it, cultivate it, hoe it, mow 
it, fence it, and pay taxes on it, it would look derned 
ornery !—Exchange. 
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Making Up the Deficit 


HE arithmetic lesson that day had been hard and 
trying, and now, at the closing hour, Tommy stood 
before the teacher, waiting to hear results. 
“Your last problem is wrong,” was the verdict, “You 
will have to stay after school and do it again.” 


Tommy looked at the clock. “Tell me, please, how 
much am I out?” he asked. 

“Your answer is two cents short.” 

Tommy’s hand dived into the pocket where his most 
treasured possessions were stored. Swiftly he sepa- 
rated two pennies from a bunch of strings, a penknife, 
some marbles and pieces of chalk. 

“I’m in a hurry, sir,’ he said; “if you don’t mind [ll 
pay the difference.”—Exchange. 


Useless to Try 


EEDING some ribbon one day, while in a very 
small Southern town, we went to the one store 
there. 

“Ribbon?” questioned the store-keeper. “Well, we- 
all just mislaid our stock of ribbons, but if you-all come 
back later, I’ll see if I can find them.” 

So back they went later. He had found them. 

“What color did you-all want?” 

“Blue,” we replied. 

“Oh, blue!” he exclaimed in disgust. “We haven’t 
got any blue. Blue is so popular we don’t even try to 
keep it.”—Harper’s Magazine. 


To make an old maid happy, simply insinuate that 
the reason she has never married is because she has 
been such a flirt—Exchange. 


Following Instructions 


ISTRESS—“Jane, you must not talk to me in the 
rude way you do. You must learn to speak prop- 
erly; you must say, ‘If you please, madam,’ and some- 
times ‘ma’am,’ or for the most part ‘mum,’ and when 
speaking to the master you must address him as ‘sir.’” 
Jane a few days after went to her mistress in a 
great hurry: 
“If you please, madam, and sometimes ma’am, and 
the most part mum, sir’s fell down in a fit.”—Ez- 


change. 


Certainly He Knew 


WELL-KNOWN Bishop who has a wife of pro- 

nounced temperament one day caught a small boy 

stealing grapes from his vine. He reproved the of- 
fender sternly, and concluded: 

“Do you know, my boy, why I tell you this? There is 
One before Whom even I am a crawling worm. Do you 
know Who it is?” 

“Sure,” said the boy unhesitatingly, “the missus.”— 


Exchange. 


A Touching Tribute 


ISCHA ELMAN tells a story of his early youth. 

He was playing at a reception given by a Rus- 

sian prince, and played Beethoven’s “Kreutzer Sonata,” 

which has several long and impressive rests in it. Dur- 

ing one of these rests a motherly old lady leaned for- 

ward, patted him on the shoulder, and said: “Play 
something you know, dear.”—Argonaut. 
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Convenient Form for Furnace 
Contract 


‘poe Wimmer Furnace Company, Dubuque, Ia., 
uses a standard form for all of its furnace 
contract work, and states that mistakes and mis- 
understandings are thereby frequently prevented. 
These contracts are printed in duplicate so that 
both customer and the merchant have a copy of the 
contract. Blank spaces are left for all items which 





The Wimmer Fu Furnace Co. 


OLO PHONE 8692 J. @. WIMMER 


Princess Peosta Furnaces 
Robinson Tubular Furnaces 
Peosta Fittings Dubuque Registers 
354-356 SEVENTH ST. DUBUQUE, IOWA. 














IN CONSIDERATION of the payment of & we agree to. 
furnish and install......... No... 
SEE SRO ae eg Be RRO NORE eee at 


Will place Hot Air Registers in the following rooms on first floor 




















The following rooms on second floor. 





including stacks for same. 











Cold air to be taken from rooms first floor 


cold air to be placed to suit conditions best. 
see WEP Oot ip GB nestepary Mote and Sanh it dues eidens te ¢.untaties 
one aa stacks to be covered with asbestos paper and 
with dampers. Cold air ducts to be galvanized iron. Furnace to be set 
all cementing, titel, watt 
All necessary 





on with 

and excavating to be done by 

work or cutting through wood work to be done by 
ot 











the above tee. 
IT 18 FURTHER AGREED that all work is to be done in a first-class work- 
manlike manner on or before 
TERMS OF PAYMENT: - 











are not made according to terms, an additional five per cent. 
will be ‘added to the contract 


price. 
Furnace rkreen during construction of buildin 
ae nl casiaindli tes eng Vautagn ieee Seeks ale ac 
use. 





Per 
hereby accept the above. 











191 Per 

















Form for furnace contract used by the Wimmer Fur- 
nace Company 


must be filled in. This insures the complete under- 
standing of all details connected with the work. 

The contracts are for convenience bought in pad 
form. The originals are printed on white paper 
and the duplicates on yellow paper. In this way 
they are readily distinguished. 


Obituary 


ALFRED A. Maris died at his home in Wheeling, 
W. Va., following an operation. Mr. Maris was born 
in Columbus, Ohio, and after leaving school became 
associated with his brother in the hardware business. 
He later accepted a position with the Heiner Hardware 
Company, remaining with this concern for eight years. 
He then became connected with the Ott-Heiskell Hard- 
ware Company, taking charge of the company’s build- 
ing department. 

HowarpD B. FULLER, of the firm of Bowen & Fuller, 
died at his home in Leominster, Mass., after a severe 
illness from typhoid fever. Mr. Fuller was in his 
thirty-sixth year, and began his business career in the 
hardware line, having been connected with the Damon- 
Gould Hardware Company of Fitchburg, and later with 
the W. A. Fuller Hardware Company and their suc- 
cessor, the Gavin Hardware Company, of Leominster. 

CHARLES L. MILLIKEN, of Saco, Maine, a son of 
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Vehicle and Implement Dealers 
Hold Meeting 


é hee Tristate Vehicle & Implement Dealers’ As- 
sociation, composed of dealers in the states of 

Ohio, Indiana and Kentucky, held its annual con- 
vention in Cincinnati during the week of October 19. 

The Hotel Gibson was chosen as official head- 
quarters, and the business meetings and exhibits. 
were held at the Cincinnati Music Hall. The ex- 
hibits number 87, and on account of the space neces- 
sarily required, both wings of Music Hall were prac- 
tically crowded. 

In his opening address the president, T. H. Mc- 
George, Jr., stated that he looked for the present 
European war to stimulate the carriage business in 
no small degree. E. S. Ralph, Springfield, Ohio, 
made a very interesting address on “Advertising.” 

On Wednesday a smoker was given in the ban-- 
quet hall of the Hotel Gibson, at which approxi- 
mately 600 persons were present. 

The officers elected on Thursday, to serve for the 
ensuing year, are as follows: president, J. C. Otter- 
bacher, Wellington, Ohio; first vice-president, W. H. 
Carnahan, Manchester, Ohio; second vice-president, 
H. A. Lowry, Lietchfield, Ky., and third vice-presi- 
dent, T. L. McCarty, Ft. Branch, Ind. 

The new board of directors is made up as fol- 
lows: E. H. Huffman, Columbus, Ohio; Jos. H. Gold- 
camp, Lancaster, Ohio; E. S. Darnady, Lexington,,. 
Ky., and T. H. McGeorge, Jr., Covington, Ind. 

P. T. Rathbun, Springfield, Ohio, has been secre- 
tary of the association ever since it was organized, 
and it is a foregone conclusion that he will be re- 
elected at the first meeting of the board of directors. 

Many outside hardware dealers were in attend- 
ance at the convention, several of them in active way 
as members. 

Robert M. Hunter, Nicholasville, Ky., president of 
the Kentucky Retail Hardware & Stove Dealers” 
Association, spent two days examining the exhibits. 
and in renewing old acquaintances in the trade in 
Cincinnati and vicinity. 

Among other visiting hardware dealers from Ken- 
tucky were J. E. Grubbs, Winchester; Henry Jan- 
sen, Covington; W. H. Higgins, Stanford, and G. 
L. Smith, Lexington. 

James B. Carson, secretary of the Ohio Hard- 
ware Association, with headquarters at Dayton,. 
Ohio, attended some of the meetings and was a 
guest at the smoker given Wednesday evening. 

Jos. H. Goldcamp, Lancaster; H. S. Conover,. 
Franklin; N. N. Hunter, Johnstown, and Leo Sum- 
mer, Portsmouth, were among the Ohio hardware: 
dealers present. 


Lyman D. Milliken, died at his home, after a sudden 
and brief illness, which developed into pneumonia. Mr.. 
Milliken and his father conducted a hardware store 
under the name of L. B. Milliken & Son. He was born 
in Saco in 1876, and received his education in the 
schools of the city, and later graduated from the 
Thornton Academy. 

GEORGE H. PAINE, of Brookline, Mass., died at his. 
residence here. He was a member of the hardware 
firm of Paine Bros., successors to Mayo & Paine. He 
was connected with the hardware business for more 
than thirty years, and was prominent in fraternal 
organization work. He is survived by his parents and 
a brother. 

A. M. BEANER, a well known merchant of Beaver- 
Falls, R. I. died at the Providence hospital. Mr. 
Beaner was in his sixty-sixth year. 

HowarpD H. MORELAND, a leading hardware merchant 
and life long resident of Romeo, Mich., died at his home- 
here as a result of an accident. 











Prepared by Hardware Age Window Trimming — 


GENERAL line of small hardware and tools 
perfectly displayed in a show window will 
tempt more people to enter the store than a 
great many other lines of merchandise that receive, 
perhaps, more than their share of attention. The 
fact is accounted for by the large variety which 
comprises a stock of small hardware. For that 
reason they are more liable to slip the mind of 
would-be purchasers. At the same time most all 
small hardware is a necessity, and therefore nat- 
urally creates more than usual interest and offers 
many suggestions when well displayed. 

Another reason why the small articles are often 
neglected is the fact that they require more than the 
average time in properly displaying them to ad- 
vantage. It is more difficult to secure a really ar- 
tistic display with merchandise of this character. 

The primary object of the window display should 
be to sell the goods. This thought must be con- 
stantly on the mind of the man who dresses the 
window. Leave all thought of elaborate displaying 
out of consideration and concentrate all your efforts 


N AY 


Any nde 
in thas window 


Suggestion for a fifty-cent window 
























































toward creating a neat and catchy showing of every- 
day necessities. When various articles of different 
prices are used in a single display, each lot should 
be price ticketed. Our display suggestion, however, 
shows how to effectively arrange a display of articles 
that will retail for 50 cents. 


A Fifty-Cent Window 


As before stated, small articles are hard to display 
to advantage, because it is difficult to secure a 
graduated hight in the merchandise. In order to 
secure this graduated hight, we suggest in this dis- 
play the word “Fifty” cut out of lumber and placed 
as a background to the articles arranged in the 
foreground of the window. 

The letters in the word “Fifty” form a home- 
made fixture. These fixtures may be cut from half- 
inch lumber. About 6 in. in width is a good aver- 
age. 

Any man who arranges the display and has plenty 


53 








+ 
| 
| 


B.zS. | 
Wrenches 


| for 
| Satisfactory 
Sevice. 
























































Quarter sheet card with lettering done with a combina- 

tion pen, and brush work. The illustration was taken 

from an advertisement shown in HARDWARE AGE of the 
Billings and Spence Company, Hartford, Conn. 


of time to spend in making home-made fixtures may 
make these from old box lumber covered smoothly 
with muslin and painted. Otherwise it is better to 
draw your pattern on paper and have it sawed at a 
sash and door factory. 

These letters may be finished in a number of at- 
tractive ways, either by staining the wood, painting 
it, or covering it with bark or wood grain paper, 
plush, velvet or burlap. In our illustration we show 
this fixture used for displaying files. However, 
each letter may be used for a showing of an entirely 
different line of merchandise. Be sure that each 
line will retail for 50 cents. 

In order to connect and forcibly advertise the 
50-cent price, we suggest that a full sheet card 
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Quarter sheet card with lettering done with a combina- 

tion pen, and brush work. The illustration was taken 

from an advertisement that appeared in HARDWARE 
AGE of the Nicholson File Company, Providence, R. I. 
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be placed towards the foreground of the window, 
lettered as follows: “50 cents, any article in this 
window.” 

Next connect the “50 cents” with the word fifty 
by utilizing tape running from the top of each 
letter to the 50-cent price marked on the show card. 
Of course, an arrangement of all 50-cent articles 
should be made throughout the window. 


Other Suggestions 


A round barrel head taken from packing barrels, 
if covered with the same material used in covering 
the letters will give you an excellent home-made 
fixture for displaying other articles here and there 
throughout the window. 

In the foreground of this display we suggest that 
you place a number of half and full bushel baskets 
or barrels; fill the bottom with paper and cover the 
top with small hardware, a different article for each 
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basket, so that the baskets will appear full. Small 
cards should be placed here and there on the baskets, 
worded, “Bushels of Hardware,” or “Baskets of 
Hardware.” This will assist in giving meaning to 
the display. 

If a large barrel is used it should be placed on 
its side and used as a center piece, allowing the 
small articles to fall from the mouth of the barrel 
in a careless way. 

A neat sign would be appropriate if lettered as 
follows: “Barrels of Hardware Will Be Dumped at 
Our 50-Cent Sale.” 


The Show Cards 


The accompanying show cards show excellent lay 
out suggestions to use on a quarter sheet card. The 
lettering is done with a combination pen and brush 
work. All of the head line work is done with the 
brush, and the remainder with the pen. 





Pittsburgh Dealers to Have Win- 
dow Dressing Contest 


T a meeting of the Pittsburgh Retail Hardware 
A Dealers’ Association held in September, it 
was decided to have a window dressing con- 
test. To stimulate interest in the matter, Roy F. 
Soule, editor of HARDWARE AGE, who was present at 
the meeting, offered two prizes, one a set of five 
books, and the other a set of three books, bearing on 
the subject of selling hardware. To further stimu- 
late interest, W. F. McQuiston, president of the as- 
sociation, has offered two cash prizes, one of $10 
and the other of $5. : 

The rules of the contest are: 

First, the window must be trimmed by a member, or 
some regular employe; second, the name of the man 
who trimmed the window must accompany the photo- 
graph, all photographs of windows offered in the con- 
test must be sent to the president or secretary or pre- 
sented at the regular meeting on November 27. 

The manner of awarding prizes will be as follows: 

Each firm present at the meeting will be allowed to 
cast one vote for first prize, one for second, one for 
third, and one for fourth. Each voter must cast his 
ballot for four different contestants. 

Whichever contestant receives the majority of votes 
cast in his class will be declared the winner of the prize 
for that class. 

No contestant shall be eligible for more than one 

rize. 
! All contestants for prizes shall submit only photo- 
graphs of windows which have been trimmed and 
photographed between the dates of October 1 and No- 
vember 27, 1914. 

The main purpose of this contest is to create a 
friendly rivalry which will stimulate the hardware busi- 
ness. 

The third annual reception of the association will 
be held at the Fort Pitt Hotel on Thursday evening, 


November 19. 
The following committees will have charge of the 


arrangements: 

Executive Committee—George H. Klauss, chairman; 
Walter F. McQuiston, Chas. W. Scarborough, Louis J. 
Heckler, J. H. Evans, Jr., Samuel Waring, Theodore 
Backoefer, W. M. Strathern. 

Floor Committee—George Saupe, chairman; John W. 
Alter, Philip B. Heckler, Louis Herwick, Wesley Moore, 
Benjamin Maggini, Andrew R. Smith, David Bevan, 
Charles Freich, Henry Heesom, J. W. Jones, Andrew 
Struzka, E. J. Voegtly. 

Card Committee—Mrs. Walter F. McQuiston, Mrs. 
Chas. W. Scarborough, Mrs. Theodore Backoefer, Mrs. 
Benjamin Maggini, Mrs. Clark Knox, Mrs. George H. 
Klauss, Mrs. Samuel Waring, Mrs. Wm. M. Strathern, 
Mrs. Chas. K. Semple. 


Reception Committee—W. F. Lantz, James A. Albert, 
F. F. Brierly, R. M. Bowser, Reynold Busse, Edward 
C. Bartley, Charles H. Bauer, Edward S. Corlett, 
Daniel W. Davies, R. J. Foster, Nicholas Voegtly, A. C. 
Gauger, Frederick Geyer, L. Hoburg, John F. Howe, 
John Jahn, William Kossler, Thomas G. Lindsay, P. W. 
McCune, E. C. Menn, W. M. Mench, Wm. F. Niggel, 
J. R. Noss, M. R. Porter, A. H. Nickholds, J. B. Rudert, 
John F. Schultz, William Fries, George W. Smith, M. 
L. Toohill, Henry J. Voegtly, Joseph Steuernagel, Jacob 
Schuck, H. W. Wickenhiser, Edward Walmer, J. Z. 
Yoest, Thomas S. Smith, A. A. Allen, A. C. Carlisle, 
Walter Klemm, R. W. Edmunds, J. J. Boyle, D. W. 
Bortz, W. M. Bock, George Bartley, Thomas Gafney, 
Edward Helm, Richard Floyd, S. C. Gray, Max P. 
Schmidt, George Graff, George H. Hegner, George J. 
Huebner, George Keil, W. B. Thomb, Louis Knell, T. M. 
Lenfestey, J. R. McDowell, Stephen McKay, William 
F, Nebo, A. Reed Orr, Kenneth E. Banks, Wilfred 
Patton, George Rome, Samuel McKnight, M. D. Sal- 
yards, Charles E. Stone, William J. Scholz, Henry 
Smith, Casper Peppel, Wm. H. Poellot, C. N. Savage, 
Ernest N. Trader, Max Smith, W. F. McKelvy, W. V. 
Taylor, Thos. O. Jones, Charles W. Walmer, B. E. 
Wylie, William J. Wagner, A. C. Buck, A. J. Eber, 
H. Clymer Painter. 


Newark to Be Meeting Place of 
Penna. Association 


Co Pennsylvania and Atlantic Seaboard Hard- 
ware Association has decided upon Newark, 

N. J., as the meeting place for its annual conven- 

tion, which will be held February 9, 10, 11 and 12. 

The First Regiment Armory has been secured for 
the exhibit. This is one of the largest and best 
buildings for such a purpose in the East, and with 
the exhibit being held in such a hardware manufac- 
turing stronghold as Newark, it will probably be 
filled. 

There are over 70 manufacturers of hardware in 
this progressive New Jersey city. The headquarters 
in Newark will be at the Washington, and the hotel 
headquarters will be at the McAlpin in New York 
City. The Hudson tubes, which run to Newark, are 
located directly in front of the McAlpin Hotel, and 
a short run on the splendidly equipped electric trains 
will take the hardware dealers to within a block of 
the Washington in Newark. 

The Pennsylvania and Atlantic Seaboard Hard- 
ware Association is one of the best examples of trade 
organization in the country, having over 1000 active 
members. This is the first time Newark has been 
honored with this convention, and the strong local 
hardware association is giving its hearty co-oper- 
ation in preparation for the big event. 
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Congress About to Adjourn—Business Confidence Fast Being Restored 


WASHINGTON, October 23, 1914. 
REAKING all records for continuous sitting, 
B Congress hopes to adjourn today until the 
opening of the regular winter session on 
December 6. The session, now just about closed, 
has extended 327 days. Counting the first session 
which began on April 7, 1913, and ran right into 
the second, the present Congress has practically 
been in continuous session for 566 days. The fif- 
tieth Congress held the former record, its first ses- 
sion running for 321 days. 

There were introduced in this session in the 
Senate 6,641 bills, 472 simple resolutions, 196 joint 
resolutions and 33 concurrent resolutions. In the 
House 19,307 bills, 372 joint resolutions, 50 con- 
current resolutions and 648 simple resolutions were 
offered during the present session. 


Over 25,000 Bills Presented This Congress 


Five thousand nominations were sent to the 
Senate by President Wilson for confirmation, 
nearly all of which were confirmed. Less than ten 
were rejected. Twenty-six treaties with foreign 
nations were ratified by the Senate during the 
present Congrss. 

The great majority of the 25,000 and more bills 
which have been introduced in the two houses are 
so-called private measures, principally of the pen- 
sion variety. Of the still large number remain: 
ing, the majority will never be considered; many 
of them were, in fact, offered with the knowledge 
that they were destined to die without action. 


Four Big Enactments 


These figures are quite enough to justify the 
standing criticisms that are regularly expressed 
regarding the “law factories” at the National and 
the several state capitals. Statistics show that the 
state legislatures are not behind Washington when 
it comes to proposing and making laws. During 
the last five years alone over 60,000 laws have been 
placed upon the statute boks of the Nation and 
states, while an even greater number of legal de- 
cisions have been handed down during this same 
period by the National and state courts. . 

The four big issues that will mark the present 
Congress as one of the most important in the his- 
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tory of the nation are the Underwood-Simmons 
Tariff Revision Law, the establishment of the new 
banking and currency system, the enactment of the 
Federal Trade Commission Law and the Clayton 
Anti-Trust Act. All four of these measures are 
now on the statute books and shortly will become 
operative. 


Business Confidence Fast Being Restored 


A notable conference is being held in Washing- 
ton this week, as a result of which international 
trade and credit relations are confidently expected 
to show substantial improvement. 

Sir George Paish, special financial adviser to 
the British Government, and Basil Blackett, rep- 
resenting the British Chancellor of the Exchequer, 
are meeting with Secretary of the Treasury Mc- 
Adoo and members of the Federal Reserve Board, 
in an endeavor to find an acceptable basis for the 
interchange of commodities between the United 
States and Great Britain. 


Short-Term Notes for Foreign Debts 


While no definite statements are as yet made 
regarding plans proposed or accepted, it is reported 
from usually reliable quarters that an agreement is 
about reached whereby the balance that now stands 
against the United States will be liquidated with 
short-term notes instead of actual shipments of 
gold. 

The point is made that it will be but a short 
time, a few weeks or two months, before the balance 
of trade and credit will turn in favor of this coun- 
try. Great Britain and other nations on the other 
side of the Atlantic will then have to face the same 
proposition that is now being presented to the 
American business world, and the flow of money, if 
demanded, would be to the United States instead of 
away from us. 

Responding to an interview yesterday, Sir George 
expressed the opinion that, despite the upsets that 
naturally have resulted from the war, business con- 
ditions between the United States and Great Brit- 
ain would very shortly be resumed on a scale much 
more substantial than has heretofore existed. The 
measures that have already been taken by the 
British Government, he stated, together with the 
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splendid manner in which the American financial 
fabric is holding together, is having a very marked 
influence in restoring that degree of confidence in 
financial and business circles as is bound to make 
for a speedy return to normal conditions. 


Exports Fast Increasing 


It is believed that the exports for the wodaiaal 
month will compare favorably, if not exceed, the 
exports for last October. The excess of the money 
value of exports over imports will contribute 
greatly, before the end of the year, to the establish- 
ment of solid international exchange conditions, 
thus obviating any considerable export of gold. 

War orders, placed by agents of the belligerent 
countries in the United States, are being received 

















Two distinguished British financial authorities who 
have been in Washington discussing the international 
exchange situation with Secretary McAdoo and mem- 
bers of the Federal Reserve Board. Readin A from left 
to right, Basil Blackett, representing the Chancellor of 
the British Exchequer, ir Cecil Spring Rice, the 
British Ambassador to the United States, and Sir 
George Paish, special adviser of the Bank of England. 


in increasing number. The Department of Com- 
merce is daily receiving inquiries, both from domes- 
tic sources and from Consular officers in Europe, 
for bids on large orders of American manufac- 
tures. 


Optimistic as to the Future 


This condition, it is believed here by officials 
closely interested in the matter, will continue, and 
the orders will increase in number and volume for 
many months even after the end of hostilities. 
There is, in fact, the greatest optimism expressed 
as to the results that will come to the United States 
as its share of the present world unrest.. 

The only question that is suggested in some 
quarters, when discussing this matter, relates to 
the continued ability of the foreign natiuns con- 
cerned to pay for their purchases. Those put- 
ting forward this objection argue that manifestly 
Europe will not be in a position to exchange com- 
modities of equal value with the volume she will 
require for a long time yet to come; that she must 
pay largely in gold, which may be found short. Thus 
far, however, there has been given no strong evi- 
dence of inability to pay for American exports, and 
the opinion is quite decided in favor of the con- 
tinued solvency of the warring nations. 


Railroads Ask for Immediate Help 


The request of the big railroads of the country for 
authority to make a general inrcease in freight and 
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passenger rates is again before the Interstate Com- 
merce Commission. The hearing on this so-called 
emergency appeal has just been concluded and a 
decision is looked for within the next two or three 
weeks. 

The railroad presidents who appeared at the hear- 
ing declared that the needs of the carriers are press- 
ing and immediate. Statements were presented to 
show that the net revenues for the present year are 
millions of dollars below normal. A disappearance 
altogether of surplus or margin in many cases was 
claimed to exist. 

Opponents of the increase, under the leadership 
of Louis D. Brandeis, center their opposition on the 
plea that it would be discriminatory to extend this 
large measure of relief to the railroads and place 
the burden of standing it upon the traveling and 
shipping public. 


Amends Currency Law 


An amendment to the currency act permitting 
national banks to issue circulating notes against 
commercial paper up to 100 per cent. of the unim- 
paired surplus and capital of the bank was passed 
by the House during the week. As passed by the 
Senate a 75 per cent. issue was provided for. The 
law, as it now stands, allows an issue against com- 
mercial paper up to 30 per cent. only. 


Copies of the Federal Trade Commission Act and 
the Clayton Anti-Trust Act, now both enacted and 
signed and of interest to all business men, will be sent 
to readers of HARDWARE AGE upon request. 


St. Louis Branch of Department of 
Commerce 


HE success of the various branch offices of the 

Department of Commerce, established through- 

out the United States in the last 15 months, has 

led Secretary of Commerce Redfield to announce the 

opening of a new branch of the Bureau of. For- 

eign and Domestic Commerce at St. Louis early in 
November. 

This is the eighth of similar branch offices for 
the promotion of foreign trade, and as in the other 
cases, it will be in charge of an experienced official 
from the Bureau at Washington. 

The other branches in active operation are located 
in New York, Chicago, New Orleans, San Francisco, 
Boston, Seattle and Atlanta. 

Secretary Redfield says: 

“The cardinal purpose of the Department in plac- 
ing representatives of the Bureau in important com- 
mercial centers is to establish an unbroken line of 
communication between the business and the De- 
partment at Washington. The service has been 
found expedient to permit more prompt and efii- 
cient distribution of the useful trade information 
collected by consular officers, commercial agents and 
other government officials. Personal conferences are 
arranged from time to time at these branch offices 
with the offiicals in the Foreign Service of the De- 
partment of State and the Department of Commerce, 
and as a result impractical service is eliminated and 
their commercial work made more specific and help- 
ful to manufacturers and exporters.” 


THE MASTER CARBURETER CORPORATION, Woodward 
and Hancock avenues, Detroit, Mich., has been incorpo- 
rated with a capital of $250,000 to manufacture the 
Master carbureter. The officers are: F. S. Larabee, 
president; W. E. Burk, vice-president and general man- 
ager, and W. M. Jenkins, sales manager. 
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EDITORIAL COMMENT 


Meeting the Price 


F one of your customers borrowed $100 for 
380 days from a bank he would pay in- 
terest. If, at the end of that time, he 

found himself unable to meet the obligation 
and it was extended an additional 30 days he 
would again pay interest. That is common- 
sense business and custom as applied to 
banking. 

The same customer purchases $100 worth of 
goods from you on 30 days’ credit. He really 
borrows that amount from you and your profit 
is supposed to be sufficient to cover 30 days’ 
use of the money. At the end of that time the 
customer is unable to meet his obligation. You 
extend the terms, but do you collect interest 
for the service? Why? “Custom,” is the only 
answer. 

Overhead cost is a vital factor in the profit 
the merchant must add to his goods. The in- 
terest you lose by carrying accounts enters into 
this cost to a considerable degree, although it 
may not appear on your annual statement. 
While it may be impossible to estimate the 
amount accurately it has been shown that a 
cash business could be conducted at an over- 
head of 15 per cent., while the cash and credit 
combination required from 20 per cent. to 25 
per cent. Naturally the more you reduce your 
overhead the better you will be able to meet 
any kind of competition. 

If the profit you add to goods must include 
the expense of carrying accounts for 60 or 90 
days you are discriminating against the cash 
customer, and this is one of the reasons he is 
running long-time accounts with you and send- 
ing his cash away. 

The man who fails to pay his account after 
30 days should pay the legal rate of interest. 
Such a satement may seem a pretty, but im- 
practicable, theory. The fact remains that 
merchants are awaking to the fact that this 
theory must be adopted if they are to meet the 
price. One retailer, in a small town, is collect- 
ing about $1,000 a year by putting this theory 
into practice. That amount will go far toward 
enabling him to meet foreign competition. 
Another retailer, again a small town merchant, 
wiped out his indebtedness to a local banker 
and built up the best bank balance in his his- 
tory by making the long termers pay their just 
indebtedness for credit accommodations. This 
interest-built bank account was used for dis- 
counting bills. 

Possibly the best fruit of this plan is its 
stimulation to prompt payments. We realize 


that a customer will usually return a rented 
tool quicker than a borrowed one. The same 
principle is true of accounts. But whether you 
create prompt payments or secure your just in- 
terest for continued loans you are, in either 
case, the beneficiary. Prompt payments mean 
cash on hand to discount bills and this interest 
saving accumulates almost as fast as the inter- 
est accrued from past due accounts; in addi- 
tion it places the merchant on an independent 
buying basis which enables him to secure best 
prices. 

This may seem to be a very roundabout 
method for meeting the price; many probably: 
consider at first thought that it could not apply 
to their particular cases. A statement from 
your bookkeeper showing the amount that 
would come to you through this method may 
change this opinion. Consider this amount as 
a fund from which you may draw to offset 
losses occurring from the necessity of meeting 
the prices of catalog houses and you suddenly 
realize that in your own hands is a remedy, 
requiring nothing but “backbone” to apply, 
which will do a great deal to assist you in 
meeting the price. 


Destructive Competition 
NATION builds a dreadnaught—its near- 
A est competitor must build a larger 
one. Fifty thousand men are added to 
the army of one country and, according to com- 
mon practice, the nation most likely to be af- 
fected in case of war must add seventy-five 
thousand men to its forces. Meanwhile the 
people of the one nation are persistently taught 
that such preparations of the other nation are 
intended, ultimately, for use against them. 

It is said that such competition existing be- 
tween Germany and England for the. past fif- 
teen or twenty years has made the present 
disaster a war of the people rather than of the 
kings. 

As we read the appalling results which have 
been the fruit of this destructive competition, 
have we applied the lesson it teaches to our- 
selves? Nations, in many respects, do not dif- 
fer from individuals. We may frequently find 
among retailers examples of competition which 
can mean only the eventual injury or destruc- 
tion of one, or possibly both, of the men in- 
volved. 

One merchant makes a donation—another 
feels that he must make a larger one; certain 
improvements are undertaken by the one and 
the competitor is impelled to overshadow the 
effort regardless of necessity or economic re- 


58 








October 29, 1914 


quirements. This feeling finally affects every 
employe of the respective firms. The point is 
reached where there is evidently more satisfac- 
tion in taking business away from the com- 
petitor than in making profitable sales. 

Meanwhile all concerned eagerly seek the 
unpleasant news which the scandal-mongers 
are sure to bring. Misstatements about prices 
and sharp practices are so gladly believed that 
no effort is made to substantiate them. 

There can be but one result. Teach two na- 
tions to expect war between themselves and 
that war is well nigh inevitable. Teach your- 
self and then your salesmen that your competi- 
tor is unworthy, cheap, tricky, and you plant 
the seed whose fruit is mercantile war. 

It is more necessary for the entire retail 
hardware trade to stand shoulder to shoulder 
in a common fight to-day than ever before. 
This co-operation must begin at home. Mat- 
ters have reached a pitiable stage when two 
hardware men, citizens of the same town, seek 
opportunities to ignore each other; visit a con- 
vention and are careful to sit at opposite ends 
of the assembly hall. When we find the local 
hardware men of the various towns closely 
united, working together for common good, 
though maintaining a friendly rivalry, hard- 
ware associations will assume a new impor- 
tance and progress against foreign evils will 
be assured. 

Seek to establish such close relations with 
your competitor that you may go to him frankly 
and nail the lies which unscrupulous buyers 
disseminate. Be open enough in your own 
practices to allow a plain discussion with your 
competitor of sales methods he may adopt 
which, in the end, are detrimental to you both. 
Know the man who sells hardware in the same 
town that you do, not only in a business way 
but socially. Kill the slightest evidence of de- 
structive rivalry which may become apparent 
in any of your salesmen toward your competi- 
tor. Believe, above all, that he is striving 
merely for success, and success which will not 
be obtained at your expense. This is the les- 
son we should learn from the premier world 
event of the day, and learn so well that destruc- 
tive competition will become a matter of his- 


tory. 


The Length of the Working Day 


O long hours, even during the holiday 
D period, pay? It is time to decide this 
question now. It is not too early for 
retailers everywhere to consider very carefully 
the question of their store hours during the 
month of December. 
Of late years a number of stores have dis- 
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continued the practice of keeping open evenings, 
going so far as to close at the regular hour, not 
only on Saturday nights but even during the 
two weeks immediately preceding Christmas 
Day. 

These concerns have decided that keeping 
open evenings was not good business. They 
have found that the crowding and confusion 
was but a pastime for most people. The 
townpeople were making playthings of their 
stores. Spectators outnumbered buyers twenty 
to one. 

They also found their employes so worn out 
by eontinuous work that they could not prop- 
erly attend to their duties during the day. As 
Christmas approached and buyers came to a 
sudden white heat in their desires to purchase 
they met a sales force with its selling edge gone 
—frayed and tattered by the strain. 

It is out of the question to expect America’s 
hardware stores to close at regular hours every 
evening before Christmas. When the stores are 
trimmed with evergreens and tinsel many peo- 
ple like to buy by artificial light. Then, too, 
working people should be given an opportunity 
to do their Christmas buying outside of regular 
working hours. 

Last year hundreds of hardware stores kept 
open nights from the first to the twenty-fourth 
of December. HARDWARE AGE has no hesita- 
tion in saying that this is not good business. 
Other hardware stores kept open nights for two 
weeks before Christmas. There are thousands 
in this class, and a careful analysis of the busi- 
ness they did shows that the first five nights of 
those long days failed to bring business. The 
first Saturday night was the first night when 
business was good. Every night of the last 
week recorded splendid sales. 

Thousands of hardware dealers are going to 
analyze their night sales of last year. Most of 
them will find that these statements absolutely 
fit their cases. 

This year Christmas comes on Friday. Some 
dealers will keep open nights for two weeks and 
four days, some for one week and four days, 
and others for just four days. It is time to 
decide now. 

Those who keep their stores open evenings 
during the holiday period ought also to provide 
their clerks with a wholesome, adequate supper 
—at the firm’s expense. 

This will insure more loyal service from the 
employes at that time when demands of the 
business call for every ounce of energy in their 
make-up. 

Holiday night work will become a nightmare 
if it is not limited in time and bounded by every 
consideration that can be shown the employes. 











Two Ads Heralding the Hunting Season—A Complete Electrical Ad— 


w ES °S HUNTER’ SUPPLIES 


sin : Our stock of guns and am- 
“a2 munition is complete. High 
quality. Low prices. 


naka 16 and 20 a ‘smokeless shells 
$2.20 per hundred 











Stevens Crack Shot Rifles, te (new model) special price $2.95 
No Advanced Prices Here on Account of War 


W. M. Strathern 


HARDWARE, PAINT and GLASS 
BOTH PHONES 310 Braddock Avenue 





No. 1—The two top cuts are too near each other 
Fitting Out the Hunter for the Fall Season 


No. 1 (2 cols. x 73% in.). In this ad, W. M. 
Strathern, of Braddock, Pa., takes a well-aimed 
volley at the hunter. These crisp October days 
portend great preparations for the annual fall hunt- 
ing season. And these preparations can’t be car- 
ried to a successful finish without many consulta- 
tions with the hardware man. This particular ad 
obviously appeals to the veteran sportsman. There 
is nothing to stir the blood of the novice unless we 
except the sketchy illustration. As an informing 
ad, however, this announcement does very well in- 
deed. Ammunition, equipment in shape of hunting 
toggery, and guns are all listed and priced in regu- 
lar catalog fashion. We think there should have 
been some text used in connection with the toggery 
—the guns and ammunition, being very well known, 
could stand as they are. While this ad will no 
doubt produce results, it is our epinion that the 
effectiveness of a hunting ad is increased two-fold 
by strong creative talk picturing the joys and de- 


lights of hunting. Such an ad recruits new devotees 
to the gun end of the Rod and Gun Club and stirs 
the enthusiasm of the old hands at the game. All 
of which has been demonstrated to possess the 
faculty of increasing sales. This ad is rather poorly 
arranged. The two top cuts are too near each 
other, resulting in the ad having a cramped look. 
We suggest showing the shell in an upright posi- 
tion and placing it in the lower right-hand corner 
of the ad. This would enable the sub-head for the 
ammunition to spread full across the ad and also 





——— 


Hunting Season 
NOW IS ONS 






You will find here a well assorted 
stock of Guns and “pray gence 
both WINCHESTER and U. m. C 

If interested, ask to see the mew 
Winchester Hammerless--the la= 
| tert thing in the — of..a sioneccisprense 


Our Prices, too, Are hight. Give Us a Trial. 





SS 





aiaihiiecintiiiion | 


chilled shot: per 108, 62:80 


chilled shot. per 100" 62:00 


Drop Shot; per 10"... $2: 4) | 


NITROCLUBI2einceeo Af : 


Sinsie 


WINCHESTER Hammer: 
lesa. Repeater, 12 gauge, 32. 
inch full choke’ 


barrel, only..: ~ $25, 00 


WINCHESTER Repeater. 
Hammer, otherwige same as 
above 


only eve aka vise $23, 00 


STEVENS Double barrel, NEW CLUBand NEW RIVAL. 
pee $90.00 Beeetet ee” S175 | 


ECLIPSE, Near-Smoketess, 


VENS Doubl 
k 7 one Sl 9.00 nent cae YA || 


IVER JOHNSON, Single 





coam ri $2.60 





F. J. Rosenwald & Son, 


| Bellinghans, Minnesota 


ltt i _—— . 








— 


No. 2—The display is well handled 


would leave’ sufficient room for another sub-head 
across the rifle panel. These changes would give 
the ad a neater appearance and make it far easier 
to peruse. 
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Another Reminder-Type Hunting Ad 


No. 2 (2 cols. x 9 in.). This ad, sent us by 
F. J. Rosenwald & Son, Bellingham, Minn., is quite 
similar to the foregoing announcement. The head- 
ing of this ad, however, has a little more snap to it, 
being less matter of fact. The opening talk is 
worded similar to that of No. 1, and the same com- 
ments regarding the lack of creative text can be 
applied to this ad. This ad lists a few more items 
than No. 1. The display is well handled, the cut 
is placed to good advantage, the opening talk and 
catch-line are properly separated from the main 
body of the ad and the items listed are certainly 
read with the greatest ease. The combination of 
the gray body type and the large, black figures 
makes each item stand out clearly. 


An Electrical Ad That Tells the Story 


No. 3 AC: cols. x 11 in.). For some time we have 
been waiting to show you an all-electrical ad, and 
at last we have it. Its from F. J. Rosenwald & 





ORTUNATE As we are in having one of the best 

electrically lighted viilages in the state, take this occa- 
sion to announce that we have added to our regular stock of 
Hardware, a line of Electrical Appliances such as ELEC- 
TRIC WASHING MACHINES, SAD IRONSand TOAST. 
ERS. Anyone of the mentioned Appliances wili prove, by 
actual test, to be a great convenience as well as a big 
saving in time and labor. 








;\\ American Beauty Sad [rons] Triangle Lektrik 
represents the bighest art of mak-]Sad Iron, very sumilar to 
ing electric flat irons. The appear-| the American Beauty on 

ancais second to none, being beau. | ly aot se higbly finished. 
tifully finished in polished nickel |Also Guaranteed for all 
Heating Element is Guaranteed for|time. Positively without 
allsime. Actual opérating cost not an Equal at 

By over 7hcts. per hgur. Price $5.00 $3.00 








Royal Rochester Electric Iron. A strictly bigh grade iron 
and highly polished nickel finish. Heat is delivered more to the 
point than elsewhere This «nables you to iron more readily up into 
the folds of garments and keeps theheat where dampness is first en- 

countered. Patented attached stao¢ avoids the uecessity of havin 

@ sepurate stand. Gussantees for ¥ Years. Price, only $3.50 











Royal Rochester 
Electric Toaster 
The Toaster with the min- oe . 
ute heater, Is officient, Same 24 
simple and economical. =< 
Heating Element Guar. Ne ee. 
# | anteed for 5 years. Price | Pp 
$4.00 














"a The VOSS ELECTRIC WASHER 
mm, \ Shaft Driven Wringer—Noisgless, Safe and Cer- 
h tain. One piece Mefal Wringer Box. Wringer that 
- is controlled by either band lever or foot treadle. 
et a All working parts are under tub on a wrought iron 
, frame. 16H. P Fort Wayne Electric Motor hav- 
_ ang ample power to handle the wash at al! times, 
Complete Washer is mounted on castors an4 can be 
easily moved. Metal drain cock on bottom of tub 
draius tab completely witbout tilting. Finish is 
Equal to the Rest. The VOSS ELECTRIC truly is 

the houséwife’s friend. Operating cost about 2) 

cents per hour. 





PRICE $50.00 
5% Discount for Cash. 





| J: Rosenwald & Son 


j 


No. 3—A very successful gaat of electrical 
goo 














Son, Bellingham, Minn. The truth of the situation 
on these electric home goods is that the housewife 
doesn’t really know about them in detail. She has 
heard of this appliance and that appliance and per- 
haps one or two of her friends may be using an 
electric home help, but her own personal knowledge 
of the thing amounts to very little. Good news- 
paper advertising is needed to familiarize the house- 
wife with electrical apparatus and induce her to 
inspect it at the store. And by good newspaper 
advertising we mean ads that illustrate, suggest 
and describe. This ad does all three of these things 
and does them well. The opening talk emphasizes 
the availability of the lighting current, which is a 
good point to make. Each of the five panels illus- 
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trates the appliance about as well as it can be illus- 
trated in the newspaper, describes the appliance in 
detail and introduces a sales-making suggestion. 
Read over carefully the panel on the Royal Roches- 
ter Electric Iron. Note that the advantage of 
continuous heat is clearly pointed out. Any house- 
wife will appreciate and be impressed by this one 
point. The preponderance of heat at the point of 
the iron is another feature that will appeal strongly 
to the careful ironer. And the fact that the iron 
carries its own stand is another added refinement 
that will draw the housewife’s interest toward elec- 
trical appliances. The panel on the electric washer 
is interesting indeed. The illustration is con- 
vincing in itself. Note that the point is made that 
the wringer may be controlled by either hand lever 
or foot treadle. In using the latter the hands would 
be entirely free to guide the clothes. Note also the 
mention of the small operating cost. These are the 
points which gradually win a visit from the reader 
and lead to ultimate purchase. The ad is very well 
arranged, the cuts are placed so that they balance 
nicely, and the panel arrangement makes the ad 
really a number of small ads rolled into one large 
announcement. Our only suggestion is that the 
ad has no heading and an ad without a heading is 
akin to a ship without a rudder. “Electrical Ap- 
pliances that Save Time and Labor” would be a 
fairly good head for the ad, and this could be used 
without increasing the depth of the ad by setting 
the opening talk in one size smaller type. Other- 
wise the ad is a very successful announcement of 


electrical goods. 


Uruguay Buying More Goods in the 
United States 


ONSUL-GENERAL RICHLING, of Uruguay, 
says that American manufacturers have sold 
to merchants of his country hardware and other 
goods formeriy bought exclusively from Germany 
on terms satisfactory to both buyers and sellers. 
“While, so far, not large orders, “said the Consul, 
“they are first steps which may take the countries 
a long way.” 

Uruguay, he explains, is the only South American 
country exclusively on a gold basis, and its finances 
to-day are in better condition than any other 
country on the continent. Its paper money is based 
on the gold dollar, which has a higher intrinsic 
value than the gold dollar of the United States. 
Reserves of the Banco de la Republica are 26 per 
cent. higher than are required by law. It took 
advantage of a 10-day moratorium simply in order 
to obtain an understanding of the situation, and 
the country is now ready to do a big business with 
the United States. 

The Consul-General sata further: “My country 
is not a country of speculators. Farming, cattle 
raising and sheep raising are the industries. 
There are no Indians and no negroes with us. We 
have 1,000,000 population and 8,000,000 cattle. 
Much of the frozen beef that you get in this country 
as coming from Argentina really comes from 
Uruguay. Recently, 5,000 tons of beef arrived at 
the port of New York, but never landed here, as 
France bought it up and shipped it abroad. The 
purchases of France are very large. In another 
purchase they took from New York 80,000 quarters 
of Uruguayan beef. 

“We want to sell our hides, meat and wool to the 
United States, and we want to buy everything that 
can be used by us. You have started with your 
hardware, glassware, etc.; now keep it up.” 








Trade Conditions and Iron, Steel and Hardware Prices 





The President of a Pittsburgh Steel Com- 
pany has sent out a statement wherein he 
predicts-that this country will get the cream 
of the business at the first signs of peace, and 
that all that is required is a little patience. 


Stocks of tools carried by manufacturers 





MARKET SUMMARY FOR THE BUSY READER 


for many months over dull times have been 
taken up by the foreign buying movement, 
and in a good many cases large machine 
shops, particularly in the New England 
states, have recently taken on more men and 
are increasing their operations as fast as 
they can. 

















PITTSBURGH 











Office of HARDWARE AGE, 
Pittsburgh, Pa., October 27, 1914. 
O better statement of actual conditions existing in 
the iron and steel and allied trades at present 
has been made for some time than the one sent out a 
few days ago by the president of a local steel com- 
pany, and which we quote in part as follows: “As the 
war progresses, industry abroad will become more and 
more curtailed, and liquidation in non-producing coun- 
tries will continue. We are in a period of retrench- 
ment, and no great increase in exports can be expected 
until obstacles in way of the development of the world’s 
commerce have been removed. Stocks of merchandise 
all over the world, and this country is included, con- 
tinue to shrink, and the first definite signs of peace 
will be followed by a quick revival. This country will 
get the cream of the business, as countries now at war 
will find recuperation slow and difficult. 

“The steel mills of this country may operate on a 40 
or 50 per cent. basis during the winter, but finance, 
commerce, labor and all classes of business are being 
thoroughly liquidated. All that is required is a little 
patience. The steel industry has been through many 
periods of depression, but not in the history of the 
industry were the steel companies in a stronger position 
than they are to-day to face a long period of retrench- 
ment. If the Interstate Commerce Commission grants 
the railroads a reasonable increase in freight rates, not 
thousands, but hundreds of thousands of men now idle 
will be able to find employment during the winter. The 
railroads are supposed to consume 35 per cent. of all 
the steel produced in this country. For a year past 
they have been buying very little. You can judge from 
this what effect an increase in rates would have on the 
steel, equipment and allied industries.” 

As the winter approaches, operating conditions in the 
steel trade are quieting down still more, and to-day the 
average rate of operation is not more than 45 per cent. 
and it may be slightly under this. When cold weather 
and heavy snows come, a great deal of outside work 
will stop, and this will mean a further material de- 
crease in consumption of steel. The tin plate trade, 
which is also a heavy consumer of steel, is nearing the 
close of the season, and already operations among the 
tin plate mills are slowing down. The outlook is that 
the winter months will show the smallest output, not 
only of pig iron, but of steel and finished materials that 
we have had in years. How long this condition will last 
no one can tell. The European war has upset all cal- 
culations, and until there are definite signs of peace 
it does not seem probable that the steel business in this 
country will get in normal condition again. 

While the situation is most discouraging, yet it has 
its bright spots. The European war has developed a 
very large business from foreign governments for ma- 


chine tools of various kinds, and some heavy orders 
have been placed for lathes, planers and other tools. 
Stocks of tools carried by manufacturers for many 
months over dull times have been taken up by this 
foreign buying movement, and in a good many cases 
large machine shops, particularly in the New England 
states, have recently taken on more men and are in- 
creasing their operations as fast as they can. 


The output of pig iron in this country is on a lower 
basis than for many years, and will show a further 
decrease. In the Mahoning and Shenango valleys, just 
west of Pittsburgh, there are 17 merchant blast fur- 
naces, or, in other words, 17 blast furnaces that do not 
have any steel works affiliations, and sell their pig iron 
in the open market. At this time only four of these 17 
furnaces are in operation, and stocks of pig iron car- 
ried in furnace yards and in consumers’ yards are very 
heavy. One prominent Youngstown furnace interest, 
which also has steel works and finishing mills, stated 
the other day that it has accumulated 80,000 tons of 
pig iron since the first of the year. 

In the last week or two, less has been heard of for- 
eign orders for local steel products, and foreign in- 
quiries have fallen off a good deal. The expected order 
for sheet bars from England, from which to roll 100,- 
000 tons of painted sheets for barracks for winter 
quarters for the soldiers, has not yet been placed in this 
country. 

Two leading hardware wholesalers in this city state 
that business is fairly good, but not nearly so heavy as 
it should be at this season of the year. One concern in 
particular reports that its men on the road-.are sending 
in about as many orders as usual, but they are for 
small lots, as retail hardware dealers are not carrying 
any heavier stocks than are absolutely necessary. 
Prices on nearly all lines of hardware are only fairly 
strong, and retailers cannot see any incentive to load 
up. The trade this year in holiday goods will be lighter 
than usual, owing to the fact that so many men are 
either idle or working on short time. The hope is being 
expressed that this winter will be a mild one, as the 
amount of suffering among the poor classes will be a 
good deal less than would be the case if the winter is 
cold and severe. 

Reports from the East are that the money situation 
is clearing up, but this has not yet appeared in the 
Pittsburgh district. While the banks have plenty of 
money, they are not letting it out to any extent, and 
funds to carry on large projects are almost impossible 
to get. Collections are only fair, and in some sections 
are very unsatisfactory. 


Wire Naiis.—There continues to be a fair amount 
of foreign inquiry for wire nails, but it has not been 
as heavy so far this month as it was in August and 
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September, or just after the war broke out. A fair 
amount of wire nails is being shipped into Canada, also 
to England, South America and several other foreign 
countries. Domestic makers of wire nails expect the 
foreign demand to increase as the war goes on, as 
facilities of foreign countries, notably Germany, which 
make wire nails will continue to be curtailed. Had it 
not been for the foreign business that developed after 
the war started, conditions in the wire nail trade would 
have been less satisfactory than they are now. Mills 
report that specifications against contracts are coming 
in at only a fair rate. Nearly all shipments being 
made by the mills are on contracts as there has been 
very little new demand for some time. 

We quote wire nails as follows: In carload lots to jobbers, 
$1.60, f.0.b. Pittsburgh, freight added to point of delivery. 


Jobbers charge the usual advances over these prices for 
small lots from store. 


Cut NaILs.—New demand is still confined to small 
lots to meet current needs, and specifications against 
contracts are not active. A fair tonnage of cut nails 
is being shipped to the South, where they are more in 
favor than in other sections. Prices are only fairly 
strong. 


We quote cut nails at $1. 60 in ret and larger lots to 


jobbers; carloads to retailers, $1.6 .o.b. Pittsburgh, terms 


60 days, or 2 per cent. off for cash in 10 days, freight added 
to point of delivery. 


BARB WIRE.—An. item of interest in the barb wire 
trade is that a New York importing house has recently 
closed an order for 5,000 tons of barb wire for ship- 
ment to Russia, in addition to business reported re- 
cently for France, Russia, England and other coun- 
tries. It is known that other large lots of barb wire 
for these countries are under negotiation, and it is ex- 
pected that foreign shipments over the next two or 
three months will be heavy. The domestic demand for 
barb wire is quiet, and is not nearly so active as usual, 
or expected at this season of the year. Jobbers are 
not specifying very freely against contracts, but the 
heavy foreign demand has helped out the barb wire 
trade to no inconsiderable extent. 

We quote painted barb wire to jobbers, $1.60; wong 
$2.00 in carloads to jobbers, usual terms, freight added t 
points of delivery. Jobbers charge the usual advances for 
small lots from stock. 

FENCE WIRE.—Trade in fence wire is holding up 
fairly well, but is not as heavy as usual at this season. 
Fabricators are taking in fairly large quantities of 
fence wire, but their orders for fencing are not heavy 
and are below normal. Prices are fairly strong and 
have been sustained a good deal by the foreign demand. 


Prices in effect are as follows: Annealed fence wire in car- 
load lots to jobbers, $1.40 base; galvanized, $1.80, with the 
usual advances charged to jobbers for small lots from store. 


IRON AND STEEL Bars.—Trade in both iron and steel 
bars is quiet, new demand being dull and only for small 
lots, while specifications against contracts from large 
consumers are not active. This is the season of the 
year when the implement trade should be specifying 
freely, but so far only a very limited amount of busi- 
ness has come from this trade. 


We quote steel bars for delivery —— remainder of the 
year at 1.15c. to 1.20c., and common iron bars at 1.15c. to 
1.20c., f.0.b. makers’ mills, Pittsburgh. 


SHEETS.—The amount of new business entered by 
the sheet mills so far this month is only fairly satis- 
factory, and is probably as heavy as in the same period 
in September, but lighter than in August. Large con- 
sumers of sheets are not inclined to buy very heavily, 
but are placing orders only to cover actual needs. With 
present depressed conditions in the steel trade, it is not 
believed prices of sheets will be higher in the near 
future, and if any change comes it will probably be to 
a lower basis. While most of the large mills are still 
holding No. 28 Bessemer black sheets at 2c. and No. 
28 galvanized at 3c., some mills that are keen to book 
orders are shading these prices from $1 to $2 a ton on 
good orders for prompt delivery In a general way the 
market on No. 28 black sheets is 1.95c. to 2c., on No. 
28 galvanized 2.95c. to 3c. and on Nos. 9 and 10 gauge 
blue annealed 1.45c., f.o.b. makers’ mill. 
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The absolute minimum of prices on No. 28 black is 1.90c., 
and on No. 28 galvanized, 2.90c., but these are exceptional, 
the general market being 1.95c. to 2c. and 2.95c. to 3c. re- 
spectively. Box annealed sheets are 1.40c. to 1.45c., some 
mills holding for the higher price. We quote No. 28 black 
plate, tin mill sizes, H. R. and A., at 1.95c. to 2c.; Nos. 29 
and 30, 2c. to 2.05c. The above prices are for carload and 
larger lots, f.0.b. Pittsburgh, jobbers charging the usual ad- 
vances for small lots from store. 


Blue Annealed Sheets 


wry per Ib. 
De, eo D: We 6 a od bcd bbe 6 OC kb mae weeks 40 to 1.45 
So eT ee eee aed 145 to 1.50 
SS EE ile i 6 6 cca se cen on cee ees 1.50 to 1.55 
ae. A Ps 6 os ob ee Veed eee ee eweses 1.60 to 1.65 
es ee, SE A Wee we Wea 6 6 ne Ge ek ae ak 1.70 to 1.75 

Box Annealed Sheets, Cold Rolled 

Cents per Ib. 
Dei eee GN BS ss 6 ea we lsh cae Hew oe Oak Cae 1.60 to 1.65 
DSS <6 6 9 Guede de aah See ew ewe whe cere 1.60 to 1.65 
= ee heated 1.65 to 1.70 
ee EE Be dod od cota Ve kccbe cede cet 1.70 to 1.75 
HO en cc detn en eGl's 6 be celes 0 ube te 1.75 to 1.80 
TE i aaa ae 1.80 to 1.85 
ae Gs Dawe ce ecee's co eevinueta bee 1.85 to 1.90 
B/E ss es 60's Che ee Cite OCS awe 4b Cees 1.90 to 1.95 
I I on id Wie ti al a aah oc hom te aide ae alah te Wiccan Cae 1 to 2.00 
BS os 6 CR iw Oae CLK OSE dks Chea 2.00 to 2.05 
PO 60.0085 aku bas ecdiceneeebowted 2.10 to 2.15 

Galvanized Sheets of Black Sheet Gauge 

Cents per Ib. 
Be ee EE wk ok tl otaweskd Cuban eae 1.95 to 2.00 
Be Se Lhe Ah edb ie ba bebe d ead eee 2.05 to 2.10 
Siem, 50 WON BA, ove vic x ucabveaBanvtcian 2.05 to 2.10 
ie a Sr ee er Se ere oe 2.20 to 2.25 
ee SN ein a 26 co 60 600 Maen eek ea ces 2.35 to 2.40 
Bs ee GO Sk so 6 0 6b 6046 kk nthe 2.50 to 2.55 
ee: ce OE Es it oc wiire-tw ae ewhteenetkemes 2.65 to 2.70 
wk Mi woebens eves 64% bbeh en katenteanene 2.80 to 2.85 
Be: Sn 6:5 600 bbb debs dwn’ ch baa 2.95 to 3.00 
PK Sl «6 dadcensa¥e tenes vacksckae cutee 3.10 to 3.15 
SO Do ad 0. 06 0d: 6deedn at be Chsaetaaas 3.25 to 3.30 


CORRUGATED ROOFING SHEETS BY hades ag 
; Gauges, cents per Ib. 
Painting: 29 25 to 28 19 to D 24 12 to18 
Regular, or oiling ......... .... 0.15 10 0.05 


tony ont RS 0.25 0.15 
Formin 
a » 8 and 5 in. corru- 
< ih iba hs Gs ee be ied J 0.05 0.05 0.05 0.05 

2, V-crimped without sticks 0.05 0.05 0.05 done 
5 to 1% in. corrugated... 0.10 0.10 0.10 
3, V-crimped without sticks 0.10 0.10 0.10 
Pressed, standard seam, 

with "cle i ala a i he ied 0.15 0.15 
Plain roll roofing, with or 

without cleats .......... 0.15 0.15 0.15 
S/i6 BR. GPIMMMOE .ccccicces 0.20 0.20 0.20 
Weatherboard siding ......... 0.25 0.25 
Dee SD sc eeceteeceee. bes « 0.25 0.25 
Rock face brick and stone 

i ann cited ahh dineins” wigs 0.25 0.25 
Roll ane cap roofing, with 

caps and cleats ........ 0.25 0.25 a 
Roofing valley, 12 in., and 

Sy <pcsdckh dh uaamdae. x6 os 0.25 0.25 seo 
Ridge roll and flashing 

(plain or corrugated)... .... 0.65 0.65 0.65 


TIN PLATE.—Reports were current recently in the tin 
plate trade that a prominent Chicago packing house 
had placed an order for 6,000 boxes for prompt ship- 
ment on the basis of $3.10, maker’s mill. This report 
is strongly denied, and it is claimed that very little 
business has been taken at under $3.25 per box. The 
breaking out of the European war has resulted in a 
heavy demand for canned meats for the countries en- 
gaged in the war, and this has created a new demand 
for bright plate for prompt shipment. The tin plate 
trade this year will extend for a month or so longer 
than usual, but already is commencing to show signs of 
shutting down. The Ellwood, Ind., works of the Amer- 
ican Sheet & Tin Plate Company, having 28 hot mills, 
and the La Belle works at Wheeling, W. Va., with 10 
hot mills, have both been closed, and will probably not 
operate again for some time. As a rule, tin plate mills 
are running close to 75 per cent. of capacity, but this 
rate will be decreased in the near future. 

We quote 100 Ib. cokes at $3.25 to $3.40 ad box, depending 
on the order, but on a very desirable speci tion for prompt 
shipment, $3.25 would probably be shaded. We quote 100 
lb. terne plates at $3.20 to $3.30 per box, f.0.b. Pittsburgh. 

STANDARD Pipe.—Last week the National Tube Com- 
pany, of Pittsburgh, notified its general sales agents 
all over the country that effective November 1, the ex- 
treme discount to the largest buyers on % to 12-in. 
extra strong and double extra strong standard pipe 
will be 5 per cent. instead of 5 and 2% per cent., as 
now. Some of the independent pipe mills interpret this 
action to mean that a new card of discounts on stand- 
ard pipe will likely be issued prior to November 1, but 
officials of the National Tube Company have not given 
out any information on this point. Mills report that 
the new demand for merchant pipe so far in October is 





Ree tema iene er eae ao ae teat ee 
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about the same as in the same period in September, but 
on casing and oil well supplies is a little better. One 
of the largest pipe mills reports that its actual book- 
ings of tubular goods up to October 20 showed an in- 
crease over the same period in September of about 15 
per cent. 

















Butt Weld 
Steel 
Inches Black Galv. Inches Black Galv 
» 4% and %.... 73 52 ek ee 66 47 
(ihwe xs 6an%s 77 66 .2tstetenenenad ae 46 
Se wewewvoseoces 80 oy BS Are ere 69 . 56 
i eet See 72 61 
Lap Weld 
ith saad oubeowe 77 68 1 tnd eascebse ee 45 
2% to 6.....- 79 70 Dan: tases os ta'vs - 67 56 
Bh’ ets Spank BE beenevsvetebnd 68 58 
te Se) eee S 53 . 2 OD Bu ss dvwecd 70 61 
4 le akéees 70 61 
i See 68 55 
Reamed and Drifted 

es Fe er 78 69 1 to 1%, butt.. 70 59 
es eee 66 ee waar 70 59 
2% to 6, lap. . 77 68 an oebneed 54 43 
. _ ja deems - 65 54 
«se bike 646 b 66 56 
2% 4 7 4, lap.. 68 59 

Butt Weld, extra strong, plain ends 
" and sos 68 4 eS Serr eer 63 52 
x cna e's % sxe 8 ant ae wvtcepédaecke 67 60 
CP 3M secccce FF 70 Oe BW: Si cece 71 62 
OO Da ve'secese 78 71 Zand 2% ...... 72 63 

Lap Weld, extra strong, plain ends 
Disdeetebssteeace 74 65 PD (nh 4 sepa ke eee 65 59 
i. 3 ™ Bere 76 Dee © BM t066000.8o 0080s 66 58 
4 Oe Gis cvucds 75 66 2 OO Ga viceves 70 61 
SO © 0 4 6a a.0% . 68 57 4 OP Mis «sane 69 60 
ee Be shea vcewd 52 2 4 SPSS ee 53 
Bb }: Sense 58 47 

Butt Weld, double extra strong, plain ends 
re er ee ee 63 56 check ceadbeven an 49 
OO Bea wkaa cx 66 59 Se 60 52 
DOOR. <peakase 68 61 ee Us 0.8 4.00% 62 54 
Lap sie gy extra strong, plain ends 

DM es Cee et et a. Me Me bce soba ee wos 55 49 
hE eae ae | 2 OO. Oeavn¥ire 60 54 
Gan GP uc be os ces ae Bas a 59 53 
7 Pe eee ; 4 P cekeew wee é 52 42 


To the large jobbing trade an ee 5 and 2% per 
cent. is allowed over the above discoun 

The above discounts are subject to mh usual variation in 
weight of 5 per cent. Prices for less than carloads are two 
(2) points lower basing Caner price) than the above dis- 
counts on black and three (3) points on galvanized. 
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BoILER TUBES.—Discounts to jobbers, in carloads, in 
effect from May 1, 1914, on steel, and from January 2, 
1914, on iron, are as follows: 


Lap Welded —. Standard Charcoal Iron 
1 ae me Os wks se on 1 mh beheseus ceoesaied 45 
Re re a fers 59 1 Ee es sh oh we ae 49 
2 and 2 al tis atin 6's 65 2 RR ee 46 - 
8 es. & ree ae 70 . & 2, & Say 54 
ae Oe OU Pa cs dks s ke ae ke a Oe ci we ce deees 57 
Se " 5 2 es et: ee ee Oe On 6 6 no 0% wae 60 
ON MS a oS oes a a etea « 62 if ys See ee 49 





Locomotive and steamship special charcoal grades bring 
higher prices. 
2 in. and smaller, over 18 ft., 10 per cent. net extra. 
2% in. and larger, over 22 ft., 10 per cent. net extra. 
Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. and 
under to destinations east of the Mississippi River; lengths. 
over 22 ft., and all shipments going west of the Mississ ppi 
River, must be sold f.o.b. mill at Pittsburgh basing discount, 
lowered by two points. On standard charcoal iron tubes for 
desirable orders the above discounts are shaded an extra 65, 
and occasionally two 5’s by some makers. 


Nuts, BOLTS AND Rivets.—There is some foreign in- 
quiry for nuts and bolts, but not very much more than. 
was being received before the European war broke out. 
The domestic demand is only for small lots to meet 
current needs, and specifications against contracts are 
not active. The new demand for boiler and structural 
rivets is dull, and prices are slightly lower. 

We quote button head structural rivets in carload lots at 
1.45c, to 1.50c., and cone head boiler rivets at 1.55c. to 1.60c., 
the usual extra advances being char ~~ over these prices for 


— lots. Terms are 30 days net, 2 per cent. off for cash in. 
ays. 

Discounts on nuts and bolts are as-follows in lots of 30¢ 
lb. + oh over, delivered within a 20c. freight radius of maker’s: 
works: 








Coach and lag SCrewS ...........eee00. 80 and 5% off 
Small carriage bolis, cut threads............ ff 
a carriage bolts, rolled threads... .80 and 5% off 
Large carriage bolts ...........eeeee- 75 and 5% off 
ime 1 machine bolts, cut threads...... 80 and 5% off 
$mall machine bolts, rolled threads. ..80 and 10% off 
Large machine bolts este hd oni de hid ay ie 75 and 10% off 
Machine bolts, c.p.c. & t nuts, small......... 80% off 
Machine bolts, c.p.c. & t nuts, large....75 and 5% off 
Square h.p. nuts, blank and tapped...... $6.30 off list 
SS ea 2 re ee ee $7.20 off list 
C.P.C. and r . nuts, blank and tapped. $6.00 off list 
Hexagon nuts, LPL STEEP 7.20 off list 
Hexagon nuts, :smaller than % in...... $7.80 off list 
Coa eee SO TEE wawcccacdeseeces 5.50 off list 
C.P. plain hexagon mute ....cccsccescce 5.90 off list 


Semi-fin. hex. nuts, rs) in. or under. .85, 10 & 10% off 
Semi-fin. hex. nuts, in. and larger. ..-85 & 5% off 
Rivets, 7/16 x 614, smaller & shorter. .80, 10 & 5% off 


Rivets, tin plated, packages........ 80, 10 and 5% off 
Rivets, metallic tinned, packages...80, 10 and 5% off 
Standard cap SCreWS .........5.. 70, 10 and 10% off 
Standard set-screws ............. 75, 10 and 10% off 
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Office of HARDWARE AGE, 
New York, October 27, 1914. 

HE most that can be said of trade is that there is 

a slightly better situation in basic conditions, 

which is encouraging although manufacturers and mer- 

chants are extremely cautious and purchasing princi- 

pally to supply actual consuming demand. Some con- 

tracts for future wants are being given that must nec-- 

essarily be anticipated for winter and spring business. 

There are manufacturers who are congratulating them- 

selves on the possession of an export business, some of 

which is possible even now, that greatly helps out the 
lack of domestic orders. 

In lines aflected by the war, orders are constantly be- 
ing placed, ranging from machinery for manufacturing 
war material abroad to ready equipment for armies 
and navies actively engaged. This includes, for in- 
stance, ammunition, harness, saddles, blankets, gloves, 
sweaters, shoes, motor cars and innumerable types of 
material to replace worn out or destroyed equipment. 
These exports, coupled with large shipments of food- 
stuffs, are increasing our credit balance in foreign 
trade. 

Weather in the principal crop growing sections of 
the Central West has been favorable for winter wheat, 
as rains have been well distributed, equivalent to about 
15 per cent. greater than a year ago. 

In the South the situation is controlled by the cotton 
hold-up, which seriously hinders trade. Efforts are be- 
ing made to relieve this condition, some otherwise, but 


in due time there will doubtless be a reasonably satis- 
factory solution. In any event there is certainly a. 
large crop of cotton and even deferred sales are ulti- 
mately immeasurably better than a short crop. Now 
it is a matter of ready money to come from the market- 
ing of the leading staple, but that is better than not 
having it at all. 

The American registry already granted. for ocean- 
going ships in foreign trade is constantly increasing, 
totaling now approximately 80 steamers, and nearly 
300,000 tons, which is a good beginning. There is a 
total of about 2,500,000 tons of ocean-going steamships, 
American owned, but under foreign registry, which so- 
far as these ships are concerned merely involves 
the change of flag and not of ownership. 

All clouds have silver linings, whether we see them. 
or not, and one of the hopeful features of the present 
deplorable situation is that more of the masses are 
practicing economies and laying by something in the 
savings banks as shown by reports. There are also 
indications of investments in reputable securities, which 
indicate a conservation of resources. This does not 
expand business now, but establishes a stronger posi- 
tion and means better buying power later. Any coun- 
try with a domestic commerce of $40,000,000,000 for 
the year ending June 30 last and $4,250,000,000 more in 
foreign trade, imports and exports combined, can afford’ 
to be patient under heretofore unheard-of conditions. 
We are immeasurably better off than most countries: 
everywhere. When there is a return to more norma! 


























October 29, 1914 


conditions we will be in good shape to go forward at 
once without the handicap of great burdens caused by 
war, which will last for generations. 

The railroads show declining earnings of 14.3 per 
cent. below last year for the first two weeks of October, 
compared with the corresponding period of 1913, which 
is compelling their officials to even more closely con- 
tract their purchases of supplies and which greatly 
affects the entire commercial situation. 

WIRE NaiLs.—The nail trade in New York City and 
nearby territory is light, but such as it is is better 
outside the city proper. What hampers this business 
considerably is the tapering off of building operations. 
A larger volume of shipments is going abroad, es- 
pecially to the United Kingdom, which before the war 
drew supplies principally from Germany. 

Wire nails, out of store, in New York, are on the basis of 
$1.85 per keg. 

Cut Naits.—Demand for cut nails is poor. Current 
orders are perhaps principally for flooring nails in 8d 
size, which are most commonly used for this purpose, 
although there are occasionally a few 6d and 10d sizes 
taken. 

The export demand has dwindled also materially, but 
it is expected that this will improve after a while. 
There has been a fairly good pickup business, in small 
lots from store for export trade, however, which helps 
out. 

Cut nails, out of store, are based on $1.85 per keg. 

RoPe.—The deep cut of 2c. per pound, base in Manila 
rope and lc. per pound, decline in the base prices of 
sisal rope, noted in our last issue, has not stimulated 
buying so far. As often happens after such occur- 
rences the tendency is toward deferred business, be- 
cause of uncertainty as to whether there may be other 
changes. Such a concession, however, because of its 
drastic proportions, might cause a reaction upward, as 
rope manufacturers have had to pay approximately the 
prices for the raw material that the finished product 
cost. Quotations at present are on the same basis as 
became effective October 13. 

NAVAL STORES.—There is a weaker tone and conse- 
quent concessions in quotations to secure business in 
the primary market. The independent holders are de- 
sirous of exchanging some of their product for cash, 
while jobbers and manufacturers are placing orders 
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only as they are compelled. This does not help the 
situation at a time of the year when business normally 
declines, anyhow. 

Spot turpentine is quoted at 46c. per gallon and there is no 
activity in the demand at this price. 

Rosins are dull and nominal and, although there is a 
reserve in making quotations openly, concessions can 
undoubtedly be obtained on fairly good orders. 

Commor to good strained, in yard, on the basis of 280 Ib. 
per bbl. is held at $3.80 and D grade at $4 per bbl. 

WiInbow GLass.—At the final meeting of the joint 
wage committees representing the National Window 
Glass Workers and hand manufacturers, a flat ad- 
vance of 5 per cent. over the last fire’s wages was 
made. It embodies an upward sliding feature, the 
agreement being that wages are to increase 1% per 
cent. for every 1 per cent. increase in the price of 
glass above 90-17 single thick and 90-21 double thick. 
The working rules are practically unchanged, there 
being but slight modifications. The time for resump- 
tion of work at the plants was fixed for October 31, 
the actual manufacture of glass beginning November 2. 
With stocks greatly reduced, but little glass will be 
available before late in November. Stocks are broken 
and there is considerable lacking in the popular sizes. 

The outlook for the ensuing year is considered en- 
couraging. Imports have ceased entirely and there is 
no disposition in this country to manufacture much in 
excess of the production during the season of 1913- 
1914, 

Window glass in the eastern market is held at 90 and 10 to 
90 and 15 per cent. on single thick and 90 and 15 to 90 and 
20 per cent. discount on double thick, from jobbers’ lists with 
from 5 to 10 per cent. premium demanded for A and AA 
grades. 

LINSEED O1L.—F laxseed prices at Duluth have been 
irregular and weaker, linseed oil in the New York 
market reflecting conditions in the primary market. 
Orders are for current requirements only and are 
mainly of jobbing character. There has been a fair 
amount of oil sold at somewhat higher prices for 
future delivery, but at present it is hard to definitely 
fix a basis for operations. 


Linseed oil, raw, city ba og ® ” la od Nos 5 or more bbls. is 
48c. and less than 5 bbis., 49c. oo 

State and western oil ranges ran rom 45 to 47c. per gallon, 
contingent on the size of transactions 

Carloads for October, November andl December delivery can 
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be bought at about 44c. per gallon. 








Office of HARDWARE AGE, 
Chicago, Ill., October 26, 1914. 


UCH of that trade which depends for impetus upon 
cold weather and which a year ago was well un- 
der way at this time is still holding back. The buying 
by retail merchants of skates, snow shovels, stoves and 
winter goods generally is proceeding very slowly and 
contributes to the general dullness of the market. A 
change from the mild weather conditions which have 
so long prevailed would correct this situation in large 
measure. Ammunition, hunting equipment and arms 
are showing a lively demand which is, however, no more 
than a seasonable activity. New prices for next year’s 
goods are continuing to appear, but they create little 
interest despite the fact that in many sections dealers 
are taking a more hopeful view of the outlook. Back 
of all the lack of business may be found what comes 
very close to being the explanation, namely, a very 
general practicing of economy on the part of the house- 
holder. He is buying now only what he cannot get 
along without, while. the things he merely wants must 
wait until a more favorable time. In heavy hardware 
lines the movement of materials in this interior dis- 
trict is curtailed. While the mills, particularly those 
in the eastern part of the country, may be experiencing 
some benefits from orders coming from abroad, the 
merchant of the Mississippi Valley finds his own busi- 
ness but little influenced. 
WIRE NaILs.—The past week has brought no improve- 
ment in the volume of business in nails and the restric- 


tion of building bids fair to hold the buying of wire in 
this form within fairly narrow limits. We quote wire 
nails f.o.b. Chicago: 


CasienGs te SORBGGR .cccccccccccccececcse $1.78 base 
Carloads to retailers 
Less than carloads to retailers............ 


STAPLES.—We quote, f.o.b. Chicago: Staples, bright, 
same price as nails. Staples, galvanized, an advance of 
40c. 

Bars WireE.—Prices for barb wire are supported by 
the fairly satisfactory situation at the mills whose 
bookings continue to be reported not at all discourag- 
ing. We quote barb wire f.o.b. Chicago: 







to jobbers, painted.............. $1.78 base 
to jobbers, galvanized.......... 2.18 base 
to retailers, painted............. 1.83 base 

retailers, galvanized.......... 2.23 base 





An advance of 10c. for less than carloads. 


WirE FENCING.—Business in wire fencing is holding 
up well as contrasted with other lines. We quote f.o.b. 


Chicago: 
Carloads to jobbers, annealed..........-++-++. $1.58 
Carloads to jobbers, galvanized............++. 1.98 
Carloads to retailers, annealed. ..........s+6+. 1.63 
Carloads to retailers, SOU «> a cndowebdess .03 





An additional advance of 10c. for less than carloads. 
LINSEED O1L.—We quote f.o.b. Chicago, strictly pure, 
old process oil: 


CaSTORGR, FAT. .cciccccscncccccecccvcessectios 42¢. 
Carloads, DD (44 clk & o kw bbe bane oe cbhvetens 43c. 
5 or more barrelS, TAW......- eee eeseeeevsvcees 44c. 
5 or more barrels, wee Sic ecvd’s oth dees dion neet 45c. 
Less POG, SO csc cceccscoeunswetwexe 46c. 
Less am 5 barrels, boiled coe oe bee euksneen ene se 47¢. 
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OFFICE OF HARDWARE AGE, 
Cincinnati, Ohio, October 26, 1914. 


OCAL hardware dealers, as well as quite a number 
of dealers from neighboring towns visited the Tri- 
State Vehicle & Implement Association’s convention 
that was held in Cincinnati this week. Those from 
Kentucky report business as being only fair, especially 
in the tobacco country, but as there is a very large 
tobacco crop, which is of good quality, they expect the 
trade to be more satisfactory within a very short time. 
Merchants from different parts of Ohio made better 
reports as a rule, but stated that practically all of their 
business just now is coming from the farmer trade. 

In Cincinnati, the starting up on full time of a num- 
ber of large machine tool plants has to some extent 
relieved the situation. These plants were able to ob- 
tain a large number of European orders, and it is 
rumored that others are on the way. The local harness 
and saddlery people as a rule are very busy, and it is 
known that local two houses received large foreign 


orders that would amount to considerably over $1,000,- 
000. 

There is no large demand for paint, but this is not 
the right season to expect any large business in that 
line. Shelf hardware is also slow. 

In spite of the warm weather that has prevailed, the 
stove and range business has been holding up fairly 
well, and an improvement is expected as soon as winter 
sets in. There is hardly the usual call for nails and 
barb wire from either local or outside customers. 

The wholesalers report some business from country 
merchants in farming districts, and also state that col- 
lections are better than they were expected to be 30 days 
ago. Wholesalers making a specialy of southern busi- 
ness are of course very much disappointed now, and 
do not look for any improvement until the cotton situa- 
tion is cleared up. 

Bumper crops of corn are reported all over the Ohio 
River Valley, and the apple crop is probably the largest 
in the history of this section of the country. 
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‘RADE in. hardware at wholesale is comparatively 
quiet. The season is now over as far as harvest 

and threshers’ supplies are concerned, and, as reported 
previously, a falling off in construction work of all 
kinds this past season has caused a depression in build- 
ers’ hardware. Other lines have also gone out of sea- 
son, and for all these reasons trade is not up to the 
mark of last fall. The fact that building has not been 
up to the average is affecting adversely the call for 
plumbers’ supplies, stoves, furnaces, and all the other 
articles that in the past were naturally brisk on ac- 
count of activity in the building of residences, office 
buildings, etc. Generally speaking, owing to the finan- 


‘cial stringency of the last year or year and a half, 


people have been economizing and buying only actual 
necessities. This applies to other classes of goods as 
well as hardware. Recently there has been an active 
movement of seasonable sporting goods. 


Ohio Tire Company Joins A. H. 
M. A. 


A RECENT announcement from the Morgan & 
Marshall Rubber & Tire Company, of East 
Palestine, Ohio, is to the effect that this company 
has affiliated with the American Hardware Manu- 
facturers’ Association. 


REPORTS THAT THE LOGAN-GREGG HARDWARE CoM- 
PANY, PITTSBURGH, Pa., whose large warehouse and 
offices on Seventh street in that city were destroyed by 
fire recently, had decided to build an eight-story brick, 
concrete and steel building, are incorrect. George B. 
Logan, president of the company, states that a num- 
ber of sites have been offered, but so far none has been 
accepted. The Logan-Gregg Hardware Company needs 
more room than it had in the old location, and if a 
suitable site can be found that will afford this, the con- 


cern will probably not rebuild on Seventh street. The’ 


company owns the property on Seventh street, and if 
a new site is selected, it will be sold, or used in a trade 
for a new site. 


The idea in the foregoing is not to give the impres- 
sion that business in hardware has been dead; there 
has been a steady movement of many lines of general 
hardware, and it is in comparison with the situation 
in the last few years in this country that conditions 
recently have been rather dull. The feeling among the 
trade is that prospects for business in the near future 
are very encouraging. The farmers have been market- 
ing their crops at unusually high prices on account of 
the war, and payments have been steadily improving 
in the last few weeks. Many parts of the country in 
which the crop has not been nearly as good as a year 
ago have an output worth more money on account of 
the enhanced values. Of course there are places here 
and there which have hardly any crop to sell owing 
to the damage done this season by drouth, but in gen- 
eral the situation is quite promising. There will proba- 
bly be a normal trade in the lines of hardware usually 
featured at the Christmas season. 


The Way to Success 


“The secret of success,” the stamp said, “is sticking 
to it.” 

“To succeed,” said the knife, “be bright and sharp.” 

“Keep up to date,” said the calendar. ? 

“Aspire to greater things,” said the nutmeg. 

“Don’t knock—it’s old-fashioned,” said the electric 
bell. 

“Do a driving business,” said the hammer. And the 
barrel added: “Never lose your head.” 

“Make light of everything,” the fire observed 
cynically. 

“But always keep cool,” said the ice.—Exchange. 


LupLow & Squier, 97 Market street, Newark, have 
just finished installing one of the most complete sets 
of store fixtures in the State of New Jersey. This 
progressive firm is planning a grand opening of its en- 
larged store in the near future. The changes in the 
building occupied by this concern now give a frontage 
on two good business streets, and the floor space of the 
salesroom is decidedly more than doubled. The trade 
enjoyed by Ludlow & Squier will undoubtedly increase 
as a result of the added floor space and the modern 
fixtures. 
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PATTERN FOR ROOF FLANGES 


By A. F. MUELLER 

































































SECTION ON B-C. 
FIG. 5 FIG. +. 











FIG. |. HALF PLAN OF CONE. 








Pattern for making roof flanges 


HEN the body of a roof flange is part of a 

W\ right cone it is developed by the radial 
method. Draw a line, 4’, d A, of the half 

plan and elevation to represent the center line and 
at right angles a line g’-g. Make this line on each 
side of the center line equal to about an inch more 
(in an 8-inch flange) than the half diameter of the 
connecting stove pipe, and through the point g 
draw the line g-a to represent the pitch of the roof. 
The end of the body is h-i and is at right angles to 
the center line and the length is the diameter of 
the stove pipe. From g draw a line through i inter- 
secting the center line as at A and below g extend 
this line indefinitely. From A draw a line through 
h, extending below the pitch line, which it crosses 
at a. To avoid different points from being located 
too closely together the base of the cone in the ele- 
vation is placed below the pitch line as line 1-7. 
On the center line, as A’, describe the half profile 
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of the base and space the same into a number of 
equal spaces. Parallel with the center line project 
the points on the base to the base in the elevation 
or line 1-7. The lines drawn from A’ to the base 
points 1’, 2’, 3’, etc., are plans of elements and the 
elevations of these elements crossing the line of the 
pitch will locate the miter points of intersection in 
Fig. 2. Therefore from the base points 1, 2, 3, etc., 
draw lines to the apex A and then the intersections 
a, b, c, etc., will be the miter points. With the ex- 
ception of the outlines all of the miter points lie on 
lines that are foreshortened and the true distances 
that the points are from the apex are not shown 
but must be found. This is done by revolving the 
points to one of the outlines which is accomplished 
by projecting the points at right angles to the 
center line in the elevation as at b’, c’, d’, etc. Then 
will b’-A be the true length of b-A or represent the 
distance that b is from A, etc. 











68 


With A as center and radius to 1 describe an in- 
definite arc, on which place twice the spaces in the 
half plan, 1’; 2’, 3’, etc., in Fig. 3, and from the 
points draw lines to A which will represent the 
elements in the stretchout of the cone. With A as 
center, radially project the points (or lengths) a 
to g to lines having the same numbers as those 
elements upon which these same lettered points are 
located in the elevation. As the point c is located 
on element A-3, so point c’ is radially projected to 
line A-3 in the stretchout of the cone, etc. Connect- 
ing these points and describing the arc h-i’-h’, will 
complete the net pattern for the body. When the 
body is made of light iron, material is added on 
the straight edges for a grooved seam, a section on 
B-C being shown in Fig. 5. When made of heavier 
iron the seam is riveted. At the top end of the pat- 
tern material is added for the joint between the 
body and the pipe above. This allowance is usually 
stretched so that the pipe will fit it and not just 
touch the body. One of the best ways to stretch the 
lap is to run it through the crimping machine and 
then flatten out the crimps on the mandrel with a 
mallet. Experience will demonstrate how much or 
how deep the crimping must be for different flaring 
bodies. On the a-g-a edge, material is allowed 
that is necessary for the kind of seam used. Fig. 6 
shows a riveted seam of which D is a section at a, 
and E is a section at g. Figs. 7 and 8 show double 
seams in which F and H are sections on a and G 
and I sections on g. When the roof pitch is very 
steep, the rivets on the upper side of the flange are 
put in from the outside and riveted on the inside, or 
reversed from the rivet shown at E. 

The pattern for the opening of the plate can be 
developed from the plan and elevation but as it is a 
long and comparatively complicated development, 
another geometrical method is used here. 

Any section across a right cone cutting the out- 
lines and not perpendicular to the center line will 
be an ellipse. The length of this ellipse is a-g and 
the width must now be found. The minor axis 
crosses the major axis in the middle of the major 
axes, and so the middle point of a-g is found by 
using an elementary geometrical problem. With a 
and g as centers and radius greater than half of 
a-g, describe arcs that intersect as at 8 and 9. A 
line drawn from 8 to 9 will intersect a-g at r and 
this point will be the middle point and the length 
of the minor axis will be the distance that it is 
through the cone, front to back through the point r. 
It is now necessary to locate r in the plan. Hori- 
zontally project r to the outline, as r’, and vertically 
project r’ to the horizontal center line of the plan, 
as r°. From A’ and radius to r° describe an indefi- 
nite arc, to which vertically project r, locating r”, 
and then will the perpendicular distance to the 
center line, or r”’-X be the half minor diameter of 
the ellipse. 

In Fig. 4 draw a line o-u and describe the half 
circle o, r’”, u, whose radius is X-r’’, and space the 
same into a number of equal spaces. From o and 
radius a-g or the length of the major axis describe 
an indefinite arc u’. Draw a line from o to wu’ and 
to this line project the points, at right angles-to o-u, 
from the semicircle, as at p’, q’, r’, etc. From these 
points on o-u’ draw lines at right angles and a 
parallel line, as o”-u”, to represent the major axis. 
Measuring from and on each side of this line, place 
the length of the sections in the semicircle, as p*’-p, 
q*?-q, etc. As from p” set off the distance p’-p, 
as p”’-p’, p”’-p°®, etc. Connecting the points will 
produce the net pattern for the opening in the plate 
as o”, r°, u”, r’. The dotted opening shows material 
allowed for a seam as in Fig. 8 to Le used with the 
allowance in Fig. 3. 


Hardware Age 


Coming Hardware Conventions 


THE ANNUAL MEETING OF THE AMERICAN HARD- 
WARE MANUFACTURERS’ ASSOCIATION, held in con- 
junction with the National Hardware Association, 
will be at the Marlborough-Blenheim Hotel, Atlantic 
City, October 28-29-30. F. D. Mitchell, secretary- 
treasurer, 1510 Woolworth Building, New York. 

OKLAHOMA HARDWARE AND IMPLEMENT ASSO- 
CIATION CONVENTION, Oklahoma City, December 8, 
9, 10, 1914. W. B. Porch, secretary, Mustang. 

ILLINOIS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Chicago, January 12, 13, 14, 15, 1915. L. 
D. Nish, secretary, Elgin. 

MISSOURI RETAIL HARDWARE ASSOCIATION AND 
MISSISSIPPI VALLEY IMPLEMENT AND VEHICLE AS- 
SOCIATION will hold their annual convention in St. 
Louis, January 19, 20, 21, 22, 1915. F. X. Becherer, 
secretary, 5136 North Broadway, St. Louis. 

PACIFIC NORTHWEST RETAIL HARDWARE AND IM- 
PLEMENT ASSOCIATION CONVENTION, Spokane, 
Wash., January 20, 21, 22, 1915. E. E. Lucas, sec- 
retary, Hutton Building, Spokane, Wash. 

TEXAS RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Waco, January 26, 27, 28, 1915. Henry Marti, 
secretary, Dallas. 

INDIANA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Indianapolis, January 26, 27, 28, 29, 1915. 
M. L. Corey, secretary, Argos. 

WISCONSIN RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Milwaukee, February 3, 4, 5, 1915. P. J. 
Jacobs, secretary, Stevens Point. 

NEBRASKA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Omaha, February 9, 10, 11, 12, 1915. 
Nathan Roberts, secretary, Lincoln. 

MICHIGAN RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Saginaw, February 9, 10, 11, 12, 1915. 
A. J. Scott, secretary, Marine City. 

NORTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION, February 17, 18, 19, 1915. N. C. 
Barnes, secretary, Grand Forks, N. Dak. 

OHIO RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Cincinnati, February 16, 17, 18, 19, 1915. 
Headquarters, New Gibson Hotel. Jas. B. Carson, 
secretary, Dayton. 

NEW ENGLAND HARDWARE DEALERS’ ASSOCIATION 
CONVENTION, Boston, Mass., February 22, 23, 24, 
1915. Geo. A. Field, secretary, 176 Federal street, 
Boston. 

KENTUCKY RETAIL HARDWARE AND STOVE DEAL- 
ERS’ CONVENTION, Lexington, February 23, 24, 25, 
1915. Headquarters, Phoenix Hotel. J. M. Stone, 
secretary, Sturgis. 

MINNESOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Paul, February 23, 24, 25, 26, 1915. 
H. O. Roberts, secretary, Metropolitan Life Build- 
ing, Minneapolis. 

SouTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Mitchell, March 2, 3, 4, 5, 1915. E. C. 
Warren, secretary, Pierre, S. Dak. 

FLORIDA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Petersburg, May 11, 12, 13, 1915. 
G. E. Noblit, secretary, Tarpon Springs. 


New Quarters for Van Doren Mfg. 
Company 


ieee Van Doren Mfg. Company, maker of “Van- 
dor” hammers and steel fishing rods, has 
opened an additional factory in Chicago and trans- 
ferred its offices from Chicago Heights to 227-233 
West Erie street. 











October 29, 1914 HARDWARE AGE 69 














‘ BS ie 
ae ass 5 es 





Bea 


t oe 
' . 
s 
é 
: 
4 
. 2 
<4} ; 7 
Ri - 3 
“a. Peagee i eg 
feat bs é 
ae 
i Fes 


~~ 





‘ i | : ee i Automobile Owners are desirable and profitable customers and 
—_— th can afford to buy the best in garage hardware. 
‘ so Everything for the Garage Door 


Hinges, Holder, Hasps, Handles, Bolts 


No. 1457 Ball-bearing Garage Hinges with 10 and 24- ~— — New 10-inch Foot Bolt to match the Chain 
t 


inch straps, olt. 
No. 1775 New Garage Door Holder. See illustration No. 1252 Extra-Heavy Thumb- Latch—New. 


above. No. 1245 Padlock eyes in three sizes: No, 1, 1% x 1 5-16 
No. 915% Extra Heavy Safety Hasp. Screws con- inches; No. 2, 2% x 1% inches; No. 3, 2% x 2 3-16 

cealed when hasp ‘23 locked. inches. These padlock eyes may be used with oO. 
No. 1125 5 and 7-inch Shutter Bar. An ideal fastener 1252 Extra Heavy Latch. 

for inside of large front doors on Garages having No. 1265 and 1257 Heavy Handle or Pull. 

side entrance. All made from Stanley Wrot Steel in japanned or rust- 
No. 1055 10-inch Chain Bolt. Reversible and with 5 ft. proof “Stanley Sherardized”’ finishes. Ask your job- 

or 24-in. Chain. ber or write us for information. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 




















Style No. 011658 


Style No. 011655 


Style No. 011659 


Three examples of mahogany serving trays with mahogany panels and cut glass mountings 


“Ingersoll” Display Stand 
and Show Case 


Robt. H. Ingersoll & Bro., 315 
Fourth avenue, New York City, have 
brought out an attractive display 
stand for use in the show window and 
a show case. The latter is made for 
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“Ingersoll” metal display stand and 
“Ingersoll” show case 


the displaying of the “Midget,” 
“Eclipse,” “Junior” and “Dollar” 
watches. 

The ovalshaped display stand is 
made of metal and holds five watches. 
It measures 9% inches in hight and 
12 inches in width. It is finished in 
satin black, gold and red. The com- 
pany states that, while this stand was 
designed chiefly for use in displaying 
the “Dollar” watch, it may be used 
with any of the other “Ingersoll” 
models. The show case measures 13 
inches in length and 9% inches in 
\.idth. It is 7 inches high. 


THE BLUE RIBBON PAINT COMPANY, 
Wheeling, W. Va., has been recently 
incorporated for $150,000 by Norbert 
Bruske, E. C. Butler, Harold Allen, 
Robert Mason and Bruce Harrison, all 
of Pittsburgh, Pa. 


“Royal Rochester” Ma- 
hogany Trays 

The Rochester Stamping Company, 
Rochester, N. Y., and 200 Fifth ave- 
nue, New York City, recognized the 
demand for fine wood serving trays 
by a constant increase in the number 
of its styles and sizes. There are ap- 
proximately forty-five examples from 
which to choose, including oval, round, 
oblong and rectangular shapes, in ar- 
tistic mahogany marquetry patterns, 
ranging in sizes from 12 x 10 to 25 x 
14 inches. 


The designs embrace various pe- 
riods, including Sheraton and eigh- 
teenth century patterns, both French 
and English, which includes Rococo, 
Louis XV, Louis XVI, Adam and Hep- 
plewhite. The tray surfaces are pro- 
tected with French crystal glass. The 
glass is held in position with concealed 
glazier’s points and all joints are 
cement sealed water-tight, which pre- 
vents any sepage of moisture that 
might discolor the polished panels be- 
neath. 


The rock crystal patterns are cut on 
the under side of the glass, so as to 
always appear well over the hand 
work, which is genuine mahogany 
panels, the sizes of which have about 
the same range as the trays previously 
described. 


Many of these trays are equipped 
with leather mats, from the well- 
known Mountain Community studios. 
Others have the Japanese effect in 
pure silk. One very novel pattern is 
in a new gold lace design. The ster- 
ling silver deposit on French black 
crystal, together with the plain ma- 
hogany panels, form a large part of 
the line. 

The handles include brush brass, 
nickel plate, silver plate and some are 
of mahogany. Al! of the trays are 
fitted with felt feet, fastened under- 
neath with countersunk screws to pro- 
tect highly polished tables, sideboards 
or other furniture. 


THE ATLAS PRODUCTION COMPANY 
has been incorporated in Buffalo, 
N. Y., for $50,000, to manufacture 
foundry and factory supplies and 
hardware. Incorporators: W. A. 
Hyle, A. C. Lehman and G. L. Schupp. 
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New “Flexible Flyer” Sled 


On account of the demand for a 
special sled adapted to the require- 
ments of adults, S. L. Allen & Co., Box 
1104-A, Philadelphia, Pa., have re- 
cently placed on the market a new 




















New “Flexible Flyer Tuxedo Racer” 


model of the “Flexible Flyer” sled, 
which is known as the “Flexible Flyer 
Tuxedo Racer.” The company states 
that this new model is designed with 
particular care, to insure a graceful 
form, unusual strength, ease in steer- 
ing and increased speed. 

These points are obtained in the 
special construction, which includes 
runners made from chrome steel. The 
seat is supported by four steel stand- 
ards and benches, and in order to 
facilitate steering, the seat is riveted 
only to the rear benches. A notable 
feature is that the sled slopes about 
one inch from the front to the rear, 
which gives a racy appearance to its 
lines, and contributes to the comfort 
of the rider. 


THE WINGER, BLUME MFG. CoM- 
PANY, Wolcott, Ind., manufacturer of 
the King power washers, is building 
an addition to its factory, 42 x 60, 
to accommodate increasing business. 
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Notice 
the 
Hardware 
on these 


Doors 


Some garages re- 

V quire—Some_ garage 

owners demand— 

Storm Proof Parallel Doors. For such needs we 
submit the above outfit—full equipment. 


No. 29314B R-W Nofault Ball-Bearing Hangers. 

No. 259 R-W Parallel Track, No. 232 size, with weather strip. 
No. 525 R-W Faultless Lock—for locking to jamb. 

No. 516 R-W Parallel Door Bolt and Lock. 

No. 172. R-W Adjustable Parallel Door Floor Guide. 




















Represents the highest type of 
hanger construction. The yoke is 
made of one piece drop steel forging, 
the cones machined and all hardened. 
The high duty steel balls are perfectly 
true, insuring an easy, smooth opera- 
tion of this hanger under load. Ad- 
justable laterally and vertically, they 
compensate for any settling owing to No. r iva Hang- 
shrinkage of timber. Prevents the ha Be fy oy 28 


chafing of door. This will appeal to pounds (used with 
No. 232 track). 








those who are striving for fitness, not ' 
: Adjustable 
cheapness of things. for doors 2% to 3 


inches. thick. 
Wheels 3 inches in 
diameter. 

Apron 9 inches 
long, 4 inches wide, 
3/16 inch thick. 


ichards Wilcox 3: 


Fa MANUFACTURING Co. fe Pe r per f 14y 
1 AURORA ILL.US.A. : yor foot, 3 pounds. 
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Four New Household 
Specialties 

Windsor, Stephens & Co., Waltham, 
Mass., are introducing four new house- 
hold specialties, namely, “Nip-It” 
strawberry huller, the “Dainty” milk 
bottle opener, the “Openclose” milk 
bottle opener and stopper and the 
“Presto” bottle opener and gas tank 
key. With the “Nip-It” strawberry 
huller it is only necessary to press the 
jaws together and pull the hull out of 
the strawberry. The company states 
that with this device the fingers will 
not become stained, and neither will 
the fruit be crushed. Soft spots may 
also be taken out of berries with the 
“Nip-It.” 

The “Dainty” milk bottle opener may 
be used as a handle for the pasteboard 
eap of the milk bottle. It is made of 
steel, heavily nickel plated. With this 
opener the cap may be removed with- 
out spilling any of the milk. The 
“Openclose” milk bottle opener and 
stopper is made from the same wood 
utilized in the manufacture of butter 
prints, churns, etc., and it requires 
only the same simple treatment to keep 
it clean. It may be sterilized with boil- 
ing water. The pointed hook at tke 
bottom of this stopper is used to re- 
move the pasteboard cover of the milk 
bottle, after which the bottle may be 
covered with the stopper. 

The “Presto” bottle opener and gas 
tank key is intended to open all bot- 
tles which are sealed with a crown 
cap. It is made of steel, nickel plated. 
It may be attached to the key ring, 
and it is also useful as a gas tank key. 


“Lufkin” Combination 


| Pocket Rule 


The Lufkin Rule Company, Sagi- 
naw, Mich., has recently placed on the 
market the “Lufkin” combination 

















Lufkin combination pocket rule and level 


pocket rule, which is a 2-foot folding 
boxwood rule equipped with a spirit 
level. This rule is made up of three 
8-inch sections, which measure 1-inch 
in width, and are 3/16 inch in thick- 
ness. One side of this new “Lufkin” 
product is graduated to eighths of an 
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Four new household specialties, manufactured by Windsor, Stephens & Co. 


inch, while the other side is graduated 
to sixteenths. 

The novel feature of this tool is the 
spirit level, which is set into the upper 
edge of the middle section of the rule 
and is flush with it. The two outer 
sections of the rule fold against the 
level on either side when closed, thus 
fully protecting the level against 
breakage. The combination rule is 
8 inches long, when folded, and it has 
closing pins which cause the sections 
of the rule to maintain their proper 
alignment. The company guarantees 
the accuracy of this rule. 


New “Wachusett” Special- 
ties 

The accompanying illustration 
shows three new products of the 
Wachusett Specialty Company, 
Worcester, Mass., the “Wachusett” 
closet rod, the “Magic” broom hook 
and the “OQ-So-Ezy Jar-Botl-Opnr.” 
The “Wachusett” closet rod is a 
9-inch heavily nickeled rod which 
will hold six coat or skirt hangers. 

The “Magic” broom hook is de- 


signed to be attached to a wall by two. 
To hang up a broom it is 


screws. 
only necessary to place the broom 
handle between the jaws of the hook. 

















From left to right—“Wachusett” closet rod, “Magic’ broom hook and “O-So-Hey 
Jar-Botl-Opnr” 


A dust pan and brush may also be 
hung up on the same hook. The com- 
pany states that the “Magic” broom 
hook is strong and durable, and that 
it will last for a lifetime. It is fin- 
ished in nickel. 

The “O-So-Ezy Jar-Botl-Opnr” is 
stated to remove the tightest jar top 
without chipping the glass from the 
edge of the jar. It has a sharp point 
for removing the cardboard covers 
from milk and cream bottles, and it 
is also useful as an opener for crown 
stopper bottles. The “O-So-Ezy Jar- 
Botl-Opnr” is made from carbon 
steel and is nickel plated. 


“Moe’s Star” Jar Fountain 


and Feeder 


The Otis & Moe Mfg. Company, Otis 
Building, Chicago, IIl., are offering for 
sale a new device for use with an 





_ REPLACE BOTTOM, TURN 
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“Moe’s Star” jar fountain and feeder 


ordinary Mason fruit jar. When 
screwed to the jar and inverted, it 
forms either a fountain or feeder, ac- 
cording to the contents used. The at- 
tachment is stamped out of one piece 
of non-rusting metal, with no parts to 
come unsoldered, making leakage im- 
possible. 

Used as a fountain this device is 
stated to be desirable for baby chicks, 
as it prevents any possibility of their 
getting drowned while drinking. 

“Moe’s Star” Fountain and Feeder 
measures 6% inches in extreme diam- 
eter, and weighs only 3 ounces. Prices 
to retailers allow the feeder to be re- 
tailed at 10 cents. 
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SHARP Dealers are Beginning 
to Think of Winter Sales. 


HE first cold snap (in less than two months) 

will bring your automobile-owning cus- 

tomers in, demanding their winter-priming 

plugs. It will be easy to show them the value of 

the Sharp, the only plug that leads the charge directly 

across the firing points. Under the famous Sharp Guar- 

~ antee you can be completely stocked for this demand with- 

out risking the loss of a penny. Dealers call it “the Sharp 

good-as-gold guarantee.” Read care- 
fully. 


Every unsold spark plug purchased 

from us by any dealer can be returned 

to us by him at any time¢for the full 
purchase price. 




















You are safe-guarded from a pos- 
sible loss. We alone assume the 
risk. Read our guarantee again, 
Mr. Dealer; ask yourself if this 
is a thing you care to pass by 
without inspection. 


The Sharp 
Spark Plug Co. 


3388 Broadview Rd., Cleveland, Ohio 








Note the 
enclosed 


combustion 


chamber. 


SHARP 
PRIMER 
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RECENT TRADE LITERATURE 


Catalogs, Bulletins and Other Matter of Interest to the Trade 


“Tycos”’-Rochester for 
October 


The October number of “Tycos”- 
Rochester, which is published quar- 
terly by the Taylor Instrument Com- 
panies, Rochester, N. Y., contains an 
interesting and well illustrated article 
on the town of Verkhoyansk, which is 
located in the Siberian province of 
Yakutsk. This number also contains 
a photograph of Herbert J. Winn, 
president of the Taylor Instrument 
Companies. Other articles in this is- 
sue are: “The High Cost of Living,” 
“How Earthquakes are Studied,” 
“What Will the Weather Be?” “Break- 
ing the Barriers,” and “Guilbert’s 
Weather Forecasts.” Many attractive 
illustrations of window displays are 
also given and in the center of the 
book is a two-page photograph of those 
in attendance at the annual outing of 
the Taylor Instrument Companies, 
which was held at Manitou Beach, on 
July 23, 1914. ‘ 


Efficiency Steel Furniture 


Efficiency Steel Furniture is the 
title of a catalog of steel furniture 
and filing cases which is being distrib- 
uted by the Watson Mfg. Company, 
Jamestown, N. Y. This catalog, which 
is No. 14, is of pocket size and con- 
tains 56 pages of illustrations and de- 
scriptions of the Watson line of steel 
filing cases, card index cases, bath- 
room cabinets, pedestals, flag cabinets, 
cupboard cases, wardrobes, cut cabi- 
nets, lockers, typewriter, flat top and 
roll top desks, book cases, bank equip- 
ment, etc. 


The Wilson Catalog 


The Wilson Mfg. Company, Niles, 
Ohio, has recently published its new 
catalog containing illustrated descrip- 
tions of the Wilson specialties which 
include the “Jewel” bread toaster, the 
Wilson bread toaster, “Knoblock’s 
Pyramid” bread toaster, the “Victor” 
bread toaster, the Wilson reversible 
meat broiler, the “Perfect” bread 
toaster, the Wilson combination oven, 
“Knoblock’s” perforated potato baker, 
the Wilson kitchen set, etc. 


“Lamp Socket Cookery” 


The Simplex Electric Heating Com- 
pany, Cambridge, Mass., has issued a 
little booklet entitled “Lamp Socket 
Cookery,” which shows a number of 
items in the Simplex line of electric 
household specialties. This booklet 
contains 12 pages. 


THE No-FIXTURE CURTAIN Rop Com- 
PANY, Newark, N. J., manufacturing 
shades, shade rollers, curtain fixtures, 
has been incorporated with Jas. B. 
Cisco, president; Jas. Cervone, vice- 
president, and Jas. Di Fabio, treas- 
urer. 


Supplement to October 
Number of “Graphite” 


A supplement to the October num- 
ber of Graphite, which is published 
by the Joseph Dixon Crucible Com- 
pany, Jersey City, N. J., is being dis- 
tributed. The title of this supplement 
is “The Atlantic City Steel Fence 
Paint Tests,” and it gives an account 
of the fence paint test which was a 
feature of the annual meeting of the 
American Society for Testing Materi- 
als. The meeting was held in Atian- 
tic City, N. J., in July. This supple- 
ment contains the report of the test, 
and a tabulation of the results. Sev- 
eral illustrations which show panels 
covered with natural graphite paint 
are included. 


Watson 20th Century 
Screens 


The Watson Mfg. Company, James- 
town, N. Y., is distributing its new 
catalog which is entitled Watson 20th 
Century Screens. This artistic cata- 
log is bound with heavy linen finish 
cardboard and it is printed in colors 
on pebbled stock. A portion of the 
catalog is devoted to an article head- 
ed: “The Importance of Screens,” 
which sets forth the desirability of 
using screens. 

The company’s line of screens is also 
shown to good advantage. The line 
includes the following: sliding screens, 
casement screens, stationary screens, 
top-hung screens, screen doors, porch 
or balcony screens, etc. 


Wagner Catalog of Hard- 
ware Specialties 


The Wagner Mfg. Company, Cedar 
Falls, Iowa, has published its new 
catalog of Wagner hardware special- 
ties. This catalog is well illustrated 
and contains 80 pages. A view of the 
plant of the Wagner Mfg. Company, 
at Cedar Falls, lowa, is shown on a 
front page. The company’s plant 
covers over 55,000 square feet of floor 
space. 


The F. & N. Lawn Mower 
Catalog 


The F. & N. Lawn Mower Company, 
Richmond, Ind., is sending out its new 
catalog of F. & N. lawn mowers. This 
new publication is printed in colors 
and describes the company’s line of 
hand and power lawn mowers. It con- 
tains 40 pages. 


THE A. & W. Mrc. Company, Co- 
hoes, N. Y., has filed articles of in- 
corporation for the purpose of manu- 
facturing brushes, with a capital of 
$5000. Those interested are: Gates 
B. Aufsesser, B. M. Aufsesser and 
Frank R. Weber. 
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Berger Bros.’ Catalog No. 8 


Berger Brothers, 229-231 Arch 
street, Philadelphia, Pa., have recent- 
ly issued to the trade their new catalog 
No. 8. This new catalog is profusely 
illustrated, showing the company’s line 
of tinplate and other metal articles, 
tinners’ and roofers’ supplies, etc. 
Part of this publication is devoted to 
a series of views which include a 
photograph of the outside of the build- 
ing occupied by Berger Brothers, two 
views of the office, views of the ship- 
pers’ office, the power plant, the ma- 
chine shop and hardware department, 
and many others. 


New Simplex Catalog 


The Simplex Electric Heating Com- 
pany, Cambridge, Mass., has published 
its large catalog, which is headed 
“Electric Heating.” Thi. publication 
contains 96 pages of illustrations and 
descriptions of the compary’s many 
heating devices, some of which are: 
chafing dishes, dining room sets, per- 
colators, tea ball urns, electric tea 
kettles, food warmers, table ranges, 
heating pads, household irons, electric 
ranges, etc. 


West Bend Catalog No. 11 


The West Bend Aluminum Com- 
pany, West Bend, Wis., has commenced 
the distribution of the West Bend 
Catalog No. 11. This book is well il- 
lustrated and contains descriptions of 
the company’s line of lipped sauce 
pans, “Berlin” sauce pans, deep stew 
pans, lipped preserving kettles, “Ber- 
lin” kettles; water pails, double boil- 
ers, covered buckets, tea kettles, tea 
pots, coffee pots, pudding pans, dip- 
pers, frying pans, pie plates, bread 
pans, steamers, spoons, etc. 


West Catalog of Boxes 


The F. M. West Box Company, 
Springfield, Mass., is distributing its 
new catalog, which is well illustrated 
with half-tone engravings of the com- 
pany’s line of wooden box specialties, 
which are made in both plain and fin- 
ished wood, including oak, mahogany, 
and other fancy woods. The company 
also manufactures boxes and frames 
intended to be covered with plush, 
celluloid and leather. 


Catalog of the Wooster 
Brush Company 


The Wooster Brush Company, Woos- 
ter, Ohio, has recently published its 
new catalog, which is No. 34. This 
publication is bound with an artis- 
tically printed cardboard cover and 
contains 175 pages of illustrated de- 
scriptions of the company’s extensive 
line of brushes. 
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Here Are The Files 
Used on Big Jobs 


OL 
MSG 
OSA. 


(TRADE MARK) 






Nicholson Files arecalled 
for and prove “Best 
Sellers” because they are 
the final choice of ex- 
perienced file users 
everywhere. 


A reputation for over 50 
years of time-tested depend- 
ability has made the Nicholson 
trade mark on a file the ac- 
cepted standard for highest 


quality. 


os 
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To the dealer, Nicholson Files 
mean easy sales, quick tum- 
over of stock, and increased 
trade with the best class of 
customers. 
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‘‘FILE FILOSOPHY’’—A 50 years’ educa- 

tion on files in an hour, and our Catalog, con- 

tain helpful hints to buyers and file salesmen. 
Sent FREE on request. 
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NICHOLSON FILE CO, I PROVIDENCE, R. I. 
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Winter Tire Precautions 


f gases the tires off the wheels, 
wrap them in paper and put 
them in a dark room with moderate 
temperature. Do the same with the 
spare tires. Take the tubes and 
spare tubes, and after partially in- 
flating them, place them on a shelf 
in a darkened closet or other room 
where uniform temperature is as- 
sured. This advice is for those who 
put up their cars for the winter. 

This advice is not a panacea for 
all early spring tire troubles, but it 
will be a big aid in keeping your 
tires during the winter months. 
This method of handling tires is 
much more preferable to leaving 
them in the wheels and jacking the 
wheels up. The latter is good, but 
is only part of the story—only a 
fraction of the good that can be 
done in preserving the tire life for 
next spring. 

On the surface it may appear a 
vast amount of work to take all of 
the tires off the wheels, take the 
tubes out, remove the spares and 
also the spare tubes, but you will be 
glad of it the first few warm days 
next spring when you take your car 
out. Ordinarily the first few spring 
trips are little less than tire night- 
mares. There seems to be no end 
of troubles. Take a trip of 100 
miles through the country and you 
see cars stopped every mile, perhaps 
every half mile, and all with tire 
troubles. This can largely be elim- 
inated. 

But you can go further: When 
the tires are removed in the late fall 
before you car is placed away for 
winter storage, whether in a stor- 
age warehouse or in a garage, it 
will be worth while having the sur- 
face cuts and cracks vulcanized if 
they are large enough, and if 
smaller, then filled with some of the 


filler preparations that are especial- 
ly intended for such purposes. If 
you have your own vulcanizing out- 
fit, you can do this yourself; if not 
the tire repair man can save you 
more than you pay him by doing a 
good job. It is a fact that cuts and 
other injuries in a tire do not im- 
prove during the month the tire is 
in storage; rather they become 
worse. The infection spreads in the 
carcass of the tire. The injury 
started may appear very small, but 
by spring it is more serious. 


Wisconsin Takes Motor 


Car Census 


HIRTY-SIX per cent. of the 
50,000 odd motor cars owned 
in Wisconsin belong to farmers, 
while 64 per cent. are in the hands 
of persons living within the limits 
of incorporated cities and villages, 
according to a compilation made by 
Ex-Governor W. D. Hoard, editor 
of Hoard’s Dairyman, Fort Atkin- 
son, Wis. The basis of the calcu- 
lation is the schedule of assessors 
in forty-one counties in Wiscon- 
sin which are considered agricul- 
tural districts, and does not include 
Milwaukee County because of the 
preponderance of city population 
over rural population, which is in 
the ratio of 97 to 38. 

Governor Hoard’s figures show 
that one city family in every twelve 
and one farm family in every 
twenty-two owns a motor car. In 
Milwaukee County the ratio is one 
to sixteen city families and one to 
fifteen farm families. The richest 
farm county from the standpoint of 
number of cars is Walworth, in 
which one farmer in every nine 
owns a machine. 

The number of machines has a 
close relation to farm values. In 
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Walworth County, for instance, 
farms have an average value of 
$13,000, while in a northern county 
like Shawano, where there is one 
machine to each _ thirty-seven 
farms, the average farm value is 
$6,000. 


Tire Prices Going Back 


to Normal 


N°& only have tire prices reached 

the level from which they as- 
cended at the outbreak of the 
European war, but at least one re- 
duction has been made. The United 
States Tire Company has made re- 
ductions in its chain tread casings, 
ranging from about 4 to 15 per 
cent. This is a reduction from the 
before-the-war list, and the cut is 
larger on the smaller sizes. The 
32 x 3% is dropped from $27.40 to 
$20.10 and the 36 x 41% from $49.35 
to $42. 

These prices went into effect Oc- 
tober 1 and at the same time the 
United States Tire Company re- 
turned in all other cases to its be- 
fore-the-war list. When tires 
started downward, following their 
rapid ascent, United States Good- 
rich and Diamond, Republic and 
Fisk, went back to their old dealers’ 
discounts but kept the higher list. 
But inasmuch as the list is seldom 
adhered to by dealers anyway, the 
maintenance of the list was consid- 
ered largely theoretical. 

October 1, when United States 
returned to the old list, Goodrich 
and Diamond did likewise, and the 
day following, October 2, the Fisk 
Rubber Company also went back to 
the old list. The Republic Rubber 
Company is still at the higher list, 
but its dealers’ prices are normal. 

Crude rubber, which was 55 and 
70 cents a pound before the war 
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making is not an accident, but is the result of the 
experience of men of technical knowledge and 


practical training, who build tires on honor. 

The hardware dealers are the logical distributors of automobile 
tires and inner tubes, and the M. & M. tires and inner tubes constitute 
a line worth putting in your stock, for it means a profitable and satis- 
factory account, for tires of uniformly high quality mean repeat orders 
and attractive profits. 

We are distributing the output of our factory principally through 
hardware jobbers and dealers as our agents, and they unreservedly put 
their stamp of approval upon our goods and our selling plan. 

Let us tell you about it. 


MORGAN -AND-MARSHALL 
RUBBER-AND-TIRE-COMPANY. 


EAST LIVERPOOL ,OHIO 
“M. & M. Means More Mileage.” 


W : are demonstrating that QUALITY im tire 
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sent it to about $1.10, has returned 
to about 65 cents, but there is little 
buying. Some deliveries are being 
made, both of Para and Brazilian, 
but manufacturers seem to be hold- 
ing off for fear the bottom price 
has not yet been reached. 


K. C. Tire Patches 


The Western Tire and Rubber 
Company, Kansas City, Mo., is 
specializing in the manufacture of 
tire repair goods. Its “K. C.” 
cementless patches are made in 
both the cutout or wrapped type, 
and the moulded type. The mould- 
ed type patch is red in color, and 
is worked down to a feather edge. 
The company claims that it over- 
comes the common difficulty in 
cementless patches, which is that of 
coming off in hot weather. The 





“K. C.” cementless patches 


wrapped or cutout patch has an 
especially resilient backing. It 
easily accommodates itself to the 
stretching of the tube, thus over- 
coming the tendency to pull off. 
This company has lately brought 
out a complete line of vulcanizing 
gums and cements for use in small 
garages and repair shops. These 
vulcanizing gums are put up in %- 
pound and %%-pound tin cartons. 
The tin acts as a preserver for the 





“K. C.” moulded tire patch 


rubber and keeps the stock clear. 
The retail price of the cementless 
patches is 50 cents per box of as- 
sorted sizes. The moulded patches 
are priced at from 75 cents for the 
83-inch size to $1.50 for the 5-inch 
size. 


Forp Motor CoMPany, of Detroit, 
Mich., has again reduced the prices 
on its cars. The new prices are: 
Touring car, $490; runabout, $440; 
town car, $690. From $40 to $60 per 
car will be returned to each purchaser 
if 300,000 are sold before August 15, 
1915. 


“G-Wiz”’ Automatic 
Steam Vulcanizer 


The National Motor Supply Com- 
pany, Cleveland, Ohio, has intro- 
duced a smaller model of the “Wiz- 











“G-Wiz”’ automatic steam vulcanizer 


ard” vulcanizer, which is styled the 
“G-Wiz.” This new vulcanizer is 
intended for the repairing of both 
inner tubes and casings of 3% 
inches or smaller. The company 
states that, as the metal body is 
partly filled with water at the fac- 
tory, it will not need refilling. 

To operate the “G-Wiz,” the fire 
box is filled with gasoline, which is 
then lighted and the steam gener- 
ated. The heat is automatically 
controlled, no flame being exposed, 
and the company claims that it is 
impossible for the work to be dam- 
aged. This vulcanizer weighs 2 
pounds, and may be carried in the 
tool box. Its retail price, complete, 
is $1.80. 


‘* Norwood’’ Auto Tray 


The Automobile Accessories 
Company, 816 W. North avenue, 
Baltimore, Md., is manufacturing 
the “Norwood” auto tray, which is 
a convenient back rest intended for 
the use of a motor car mechanic, 
when he is obliged to get under the 
machine, either in a garage or on 
the road. The “Norwood” auto 
tray measures 37 inches in length, 
is 22 inches wide and stands three 
inches from the floor. 

This tray is mounted on four 
roller-bearing, malleable-iron cas- 
ters. It has a neatly upholstered 





“Norwood” auto tray 


head rest and a rack on each side 
for tools. The list price of this de- 
vice is $36 per dozen. 


Hardware Age 


Washington Buying 
Cars 


Complete returns made to the 
State Tax Commission by the 


‘assessors of the thirty-nine coun- 


ties comprising the State of Wash- 
ington show that there are more 
than 50 per cent. more motor cars 
in the commonwealth than a year 
ago. This year 15,223 motor cars 
were assessed, as compared with 
10,102 in 19138, a gain of 5121 ma- 
chines. The number assessed by 
no means gives the total number of 
motor cars in the state, as most of 
the deliveries of new cars were 
made after March 1, when the as- 
sessors began their duties. 

Contrasted to the splendid in- 
crease in motor vehicles is the 
slight decrease in the number of 
horses in the state, which would 
indicate that gasoline is crowding 
the equines off the commercial map. 
A total of 256,876 horses of all 
kinds was listed by the assessors 
this year, while last year there 
were 257,923 on the assessment 
rolls, evidencing a falling off of 
more than 1000 animals in the 
state of Washington. 


“Dimmer” Goggles 


The “Dimmer” goggle, manufac- 
tured and sold by the Chicago Eye 
Shield Company, 128 South Clinton 
street, Chicago, IIl., is made in two 
colors of pyralin. The company 
states that this material has none 
of the objectionable qualities of cel- 
luloid or glass, and it is unbreak- 
able. 

The upper half of the “Dimmer” 
goggle is green, and the lower half 
is clear amber, or orange, as de- 
sired. In normal vision, the user 
looks through the lower half, and 

















The “Dimmer” goggle, made in bi- 
colors of pyralin 


by slightly lowering the head the 
glare from the headlights of an ap- 
proaching motor car is subdued. 
The “Dimmer” goggle serves to pro- 
tect the eyes from flying particles 
of dirt, and it also softens the day- 
light to a more restful tone. 


THE REMINGTON ARMS-UNION ME- 
TALLIC CARTRIDGE COMPANY, Bridge- 
port, Conn., has let a contract for the 
construction of a one-story addition 
to its plant. The addition will be 48 
by 288 feet. 
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What Will Be Your Share . 


In the Sparton Business¢ 
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This is Sparton year. 


It is going ta-be the biggest year ever enjoyed by any manufac- 
turer of warning signals. 


Are you a Sparton dealer? 
What are you doing to bring Sparton business to your store? 


Here is how we are creating Sparton business—how we are bring- 
ing Sparton buyers direct to Sparton stores. 


Each month, we tell the whole world the story of the Sparton 
through the Saturday Evening Post and other compelling 
advertising mediums. 


We tell how we build quality-tone, quality-workmanship and 
quality-material into each and every Sparton warning signal. 


We tell how it is possible for us to sell Sparton extraordinary 
value at half the price of any reputable warning signal in 
the market. 


There is a Sparton for the low-priced car, the medium-priced car 
and the high-priced car. 


There is the hand-operated Sparton and the motor-driven Sparton. 


ATA 





The most complete line of warning signals in the market—and 
the prices are within the reach of every motor car owner or 
prospective buyer—$4.25 to $15.00. 

If you are not a Sparton dealer you should be—we have an 


intensely interesting proposition to offer to the dealer who 
| desires to build up a permanent and profitable accessory 


business. 








Write—now—for our dealer’s proposition. 
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The Sparks- Withington Company 
Jackson, Mich. 
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“Albany” grease 
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‘* Little Salesman ’’ 
Sundry Case 


W. C. Heller & Co., Montpelier, 
Ohio, are featuring an ingenious 
sundry case for motor accessories 
called the “Little Salesman.” It is 
especially designed for the dealer 
who is short of room, as it accom- 
modates a large stock in a small 
space. Terminals, tips, bulbs, 
spark plugs, balls and parts may be 
systematically arranged in the up- 
per part, while chains, pumps, in- 
ner tubes and jacks may be stocked 
below. The “Little Salesman” is 
8 ft. long with a total height of 
7 ft. 1% in., which renders a lad- 
der unnecessary. The base is 33 in. 
high and 25% in. deep over all, 
while the section of the same is 
52% in. high and 13% in. deep. 
All ends are fully paneled with 
painted steel back. 

The base is fitted with three 
panelled sliding doors with ball 
bearing shelves on a metal track, 
behind which is one shelf. Under 
the top are three drawers 30 in. 
wide, 6 in. deep and 24 in. from 
front to back, fitted with large label 
holders. <A cutout 30 in. wide by 
32 in. high is provided for a cash 
register or wrapping paper. The 
approximate shipping weight of 
this case is 1100 lb. 


‘Albany ’’ Oil and 
Grease 


Adam Cook’s Sons, 708 Washing- 
ton street, New York City, are the 
sole owners of the Albany Lubricat- 
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ing Company, manufacturers of the 
“Albany” oils and greases, which 
are refined from Pennsylvania 
crude. The company states that 
“Albany” products are recommend- 
ed by automobile manufacturers for 
their power saving and high lubri- 
cating properties, their economy 
and uniformity. The manufactur- 
ers put up grades of lubricating oil 
for all motor cars, and each par- 
ticular grade is specified for a cer- 
tain make of car. 

“Albany” greases are stated to be 
a sustaining lubricant for bearings 
and gears, as well as for the roller 
bearings of the axles and in the 
grease cups which convey the lubri- 
cant to the covered parts of the car. 


3 ing the plug 





“Albany” lubricating oil 
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A “Little Salesman” sundry case 


“J-D” Special Ford 
Spark Plug 


The “J-D” special Ford spark 
plug, manufactured by the Jeffery- 
Dewitt Company, 54 Butler avenue, 
Detroit, Mich., is designed especial- 
ly to give the best possible service 
on Ford motors. The hex is 1 in. 
long, allowing ample room for the 
spark plug wrench, when screw- 
into the cylinder. 
The porcelain is of the long type 
and conical in shape, which greatly 
increases the plug’s efficiency in oily 
and sooty motors. The metal parts 
are accurately machined. The 
bushing or packing nut is case 
hardened, which prevents its being 





FORD SPECIAL 
“J-D” special Ford spark plug 


bruised or forced out of shape by 
a wrench. The porcelain is of the 
highest grade manufactured by the 


“J-D” potteries, of a new heat- 
proof composition especially de- 
veloped for the purpose. The Ford 
special plug retails .or 75 cents. 


“Peerless” Automobile 


Goggles 


Max G. Cohn & Co., Inc., 693 
Broadway, New York City, are the 
manufacturers of the “Peerless” 
automobile goggles. The frames 








“Peerless’”’ automobile goggles 


and shafts of these goggles are 
made in imitation of tortoise shell 
and clear amber. The lenses are 
furnished either in crystal or am- 
ber. These goggles are light and 
give perfect vision. They retail for 
$1 per pair, each pair being put 
up in a neat leatherette case. 


THE WILLIAMS TIRE COMPANY, 
Glassport, Pa., has purchased a 10- 
acre site at Vista, Pa., and will erect 
a plant for manufacturing tizes, tub- 
ing and rubber goods. A. D. Williams 
is president of the company 


ARTICLES OF INCORPORATION have 
been filed by the Jack-Rabbit Com- 
pany, Chicago, Ill., to manufacture 
mechanical toys. The capital is 
$12,500. 














October 29, 1914 


HARDWARE AGE 


81 











RRIS 


RADE MARK REG. U.S. PAT. OFF, 


OILS 
CREASES 
For your customers who own 


Motor Cars 
Motor Boats 
Motorcycles 
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‘‘A Little Goes a Long Way and Every Drop Counts’’ 


A. W. Harris Oil Co. 


326 S. Water Street, Providence, R. I. 
BRANCH: 143 No. Wabash Ave., Chicago, IIl. 
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DIXON’S 


SRAPHITE 
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Sae-§ | PIPE JOINT 


4 


——-d) COMPOUND 


Plumbers, Steamfitters, Engineers will give you a 
good trade on this compound. Ask for Dealers’ Price 
List and Pipe Compound Booklet No. 54. 


Made in JERSEY CITY, N. J., by the 


JOSEPH DIXON CRUCIBLE COMPANY 


dO Or 





ESTABLISHED 1827 














“WALL OILERS" 


positively insure you against kicks 
and comebacks. Each is carefully 
made of the best materials and fully 
guaranteed for 5 years. They won't 
rust or corrode. All obstructions are 
easily removed. Can be heated with- 
out fear of melting the bottom out. 


Styles and sizes for every possible 
requirement—all the same high qual- 
ity in design, material and workman- 
ship, each backed by our guarantee. 

Get prices and catalog before plac- 
ing any oiler order. 


P.WALL MFG. SUPPLY CO. 


N. S., PITTSBURGH 

















TEDDY TETZLAFF 


World’s Record Trial on the Salt Beds, 
Salduro, Utah, Aug. 12, 1914 


Mile—12% Sec., or 142 M.P.H. 


In the Blitzen Benz 
USED RAJAH SPARK PLUGS 


RAJAH AUTO SUPPLY CO., BLOOMFIELD, N. J. 











READY MONEY 
HORNS 


Not job lot goods, nor product of a nondescript 
factory, but branded goods of proven merit and es- 
tablished reputation, guaranteed against any defects 
indefinitely, and such as you can conscientiously sell 
to the best trade in competition with any other make, 
bar none. 


Sold When Shown and Blown 


Large volume of sound, handsome appearance, few 
parts, well proportioned, the horn that satisfies the 
car owner. 





Motortype (No. 23) List 


$10.00 
Vibrator Type (No. 16) List $4.00 


Samson Horns have been on the market for five 
years, are well known to the auto trade generally, 
and sold by the leading jobbers and dealers. 


Samson Electric 


Motor and Vibrator Horns 


Made in twenty different styles, both Motor and 
Vibrator types, all standard finishes. You only have 
to handle one line of horns when you handle Sam- 
son; can bulk your orders owing to the variety. 





$15.00 
Vibrator Type (No. 1) List $6.50 


Motor Type (No. 11) List 


While well advertised, the policy of the maker is 
to co-operate with the dealer rather than force him 
by giving a greater value and helpful co-operation. 


No Arbitrary Selling Method 


List prices are high enough to maintain a satis- 
factory profit, but lower than asked by some makers 
for no better goods. Discounts are substantial, re- 
peat orders are assured by handling the Samson 
Horn line. 


Handled by Leading Hardware 
Jobbers and Dealers 


Place your orders now for immediate stock of 
horns, either through your jobber or direct as you 
prefer. Write us for imprinted literature, posters, 
display cards, display stands and line up now on 
“the ready money horns.” 


American Electric Company 


7 Maker 
State, 64th to 65th Sts. CHICAGO, U.S.A. 
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Hardware Age 


NOTES OF THE RETAIL HARDWARE TRADE 


; 


SAN Diego, Cau.—A. L. Frick, formerly in the hardware 
business here, will open a store at 818 Fifth street, carrying 
a complete line of hardwaré. 


Dana, ILut.—Earl & Smith, whose business was destroyed 
by fire a short time ago, have established themselves in the 
hardware and implement business, and have increased their 
stock by the addition of shelf hardware and machinery. 


FORRESTON, ILL.—Joe Abels & Son, carrying a stock consist- 
ing of automobile supplies, belting and packing, bicycles, 
buggy whips, cream separators, gasoline engines, heavy farm 
implements, heavy hardware, lubricating oils, washing ma- 
eae and poultry supplies, are erecting a reinforced concrete 

uilding. . 


Iroquois, ILt.—D. H. Judy requests catalogs on automobile 
accessories, belting and packing, bug whips, cream separ- 
ators, gasoline engines, heavy farm implements, lubricating 
oils, pumps and wagons and buggies. 


CRAWFORDSVILLE, IND.—E. M. Johnson has purchased W. A. 
Moon's. interest in the Crawfordsville Hardware Company. 
The firm handles a wholesale and retail line of automobile 
accessories, baseball goods, bathroom fixtures, belting and 
packing, bicycles, bug whips, builders’ hardware, building 
paper, children’s vehicles, churns, cream separators, cutlery 
dairy supplies, dog collars, dynamite, electrical househoid 
specialties, fishing tackle, furnaces, galvanized and tin sheets, 
gasoline engines, hammocks and tents, harness, heating stoves, 
heavy farm implements, hea hardware, kitchen housefur- 
nishings, lubricating oils, mechanics’ tools, oil cloth, paints, 
oils, varnishes and glass, plumbing department, poultry sup- 
plies, prepared roofing, pumps, ranges and cook stoves, 
refrigerators, sewing machines, shelf-hardware, silverware, 
sporting goods, tin shop, wagons and buggies, washing ma- 
chines, on which it requests catalogs. 


KENTLAND, IND.—James Plunkett, Sr., has retired from the 
implement business, having disposed of his stock to H. A. 
Reinhart & Co. 


NORTH VERNON, IND.—The Fred H. Tripp Hardware Com- 
pany has been incorporated with Fred H. Tripp, Frank E. 
Robison and Anna Robison, to deal in baseball goods, bicycles, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, cream separators, cutlery, dairy supplies, 
dog collars, dynamite, electrical household specialties, fishing 
tackle, furnaces, galvanized and tin sheets, harness, heating 
stoves, home barbers’ supplies, kitchen cabinets, kitchen 
housefurnishings, linoleum, lubricating oils, mechanics’ tools, 
oil cloth, pos, oils, varnishes and glass, plumbing depart- 
ment, poultry supplies, prepared roofing, pumps, ranges and 
cook stoves, refrigerators, sewing machines, shelf hardware, 
silverware, sporting goods, tin shop, washing machines. 


GREENFIELD, IND.—The A. T. Gidley hardware store has 
changed hands, the new owners being S. M. and A. S. LaRue, 
who will conduct the business under the name of LaRue 
Bros. A full line of baseball goods, bathroom fixtures, belting 
and packing, bicycles, dairy supplies, cutlery, fishing tackle, 
mechanics’ tools, sporting goods, refrigerators, sewirg ma- 
chines, washing machines, harness, hammocks and tents and 
kitchen cabinets will be included in their stock. 


WASHINGTON, IND.—W. J. Bacon has purchased an interest 
in the firm of S. L. Hopkins, and the title will hereafter be 
the W. J. Bacon Company, Inc. 


CARROLL, Iowa.—L. A. Gnam has recently established him- 
self here, carrying a line of bicycles, builders’ hardware, 
children’s vehicles, churns, cutlery, dog collars, fishing tackle, 
heating stoves, mechanics’ tools, ranges and cook stoves, 
refrigerators, shelf hardware, silverware, sporting goods and 
washing machines. 


DeWitt, Iowa.—Robert B. Schiotfeldt has acquired the 
stock of W. J. Cameron. Mr. Schlotfeldt will eceonduct the 
business under his own name. 


CoLFrax, Iowa.—Ivo E. Thomas and Irvin R. Thomas have 
formed a partnership under the title of the Thomas Hardware 
& Implement Company, to deal in baseball goods, bathroom 
fixtures, belting and packing, buggy whips, builders’ hard- 
ware, building paper, churns, cream separators, cutlery, dog 
collars, dynamite, electrical household specialties, fishing 
tackle, furnaces, galvanized and tin sheets, gasoline engines, 
hammocks and tents, harness, heating stoves, heavy farm 
implements, heavy hardware, lubricating oils, mechanics’ 
tools, oil cloth, plumbing department, poultry supplies, pre- 
pared roofing, nee o ranges and cook stoves, refrigerators, 
sewing machines, shelf hardware, silverware, sporting goods, 
tin shop, wagons and buggies, washing machines. The com- 
pany is contemplating many improvements in its store, includ- 
ing new equipment, electric lights, store windows and fixtures. 
Catalogs requested. 


Ruopes, Isa.—E. A. Mead has moved into new quarters, and 
requests catalogs on bathroom fixtures, belting and packing, 
bicycles, builders’ hardware, children’s vehicles, churns, cream 
separators, cutlery, dairy supplies, dog collars, dynamite, fur- 
naces, galvanized and tin sheets, gasoline engines, hammocks 
and tents, heating stoves, heavy hardware, linoleum, lubri- 
eating oils, mechanics’ tools, paints, oils, varnishes and glass, 
plumbing department, poultry supplies, pumps, ranges and 
cook stoves, refrigerators, shelf hardware, silverware, sport- 
ing goods, tin shop, washing machines. 


LONE TREE, Iowa.—Geo. A. Beck has lately opened a hard- 
ware store. The stock consists of the following lines: Auto- 
mobile accessories, baseball goods, bicycles, builders’ hard- 
ware, children’s vehicles, churns, cutlery, heating stoves, 
tubricating, oils, sporting goods, tin shop, silverware, shelf 
hardware, pumps and washing machines. 


MAYFIELD, Kas.—The Alexander-Barlow Hardware & Lum- 
ber Company is the new owner of the hardware business for- 
merly conducted by Rutherford & Nicholas. 


SALINA, Kas.—The Richolson Hardware Company, which 
has bought the stock of G. K. Smith, has moved into new 
quarters at 112 W. Iron street. A complete line of -hardware 
is carried, to which aluminum ware has recently been added. 
Commercial automobile catalogs requested. 








PaDucaH, Ky.—R. C. Potter Company has moved its hard- 
ware business into larger quarters at 401 Jefferson street, 
and requests catalogs on stoves. 


ELLSwortH, Micu.—D. E. Clow & Co., have succeeded W. 
Boss. The firm expects to build a concrete building 
120 x 40 feet, and will carry a complete stock of hardware. 
Catalogs requested on agricultural implements, wagons, bug- 
gies, autos, paints and dairy supplies. 


ALPHA, Micu.—I. M. Heaton has opened a hardware store, 
handling the following lines: Baseball goods, buggy whips, 
builders’ hardware, building paper, children’s vehicles, cut- 
lery, dairy supplies, dog collars, fishing tackle, heating stoves, 
tin shop, prepared roofing, mechanics’ tools, oil cloth, shelf 
hardware, sporting goods, silverware and paints, oils, var- 
nishes and glass. Catalogs requested on general hardware. 


CoHOCTAH, Micu.—James D. Locke has purchased the in- 
terest of Frederick Locke in his hardware business. 


CORRELL, MInn.—The hardware store of A. H. Husebo has 
passed into the hands of Wm. J. DeWall, who requests cata- 
logs on hardware and machinery. 


Drxon, Mo.—W. W. McMaster and D. C. Welch have 
formed a neh 99 under the name of McMaster & Welch, 
to deal in baseball goods, bathroom fixtures, belting and pack- 
ing, buggy whips, builders’ hardware, churns, cream separ- 
ators, crockery and glassware, cutlery, dog collars, dynamite, 
fishing tackle, galvanized and tin sheets, gasoline engines, 
heating stoves, heavy farm implements, heavy hardware, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, plumbing department, pumps, ranges and cook stoves, 
os hardware, tin shop, wagons and buggies, washing ma- 
chines. 


MARTINSBURG, Mo.—J. B. Holterman & Co. have moved into 
their new building which has been remodeled throughout, 


. a new front being installed, and shelfing with display doors in 


front, an adjustable tool rack and other new fixtures. The 
concern carries a complete line of hardware and requests cata- 
a dynamos and switchboards for an electric lighting 
plant. 


SYRACUSE, Nres.—Louis Gellermann, who has been in part- 
nership with A. Henry Lorenz, under the firm name of Lorenz 
& Gellermann, has sold his interest to Mr. Lorenz, who will 
conduct the business under his own name. Catalogs requested 
on buggy whips, builders’ hardware, children’s vehicles, 
churns, cream separators, cutlery, dairy supplies, dog collars, 
dynamite, fishing tackle, furnaces, furniture department, gal- 
vanized and tin sheets, hammocks and tents, harness, heating 
stoves, iron beds, kitchen cabinets, kitchen housefurnishings, 
lubricating oils, mechanics’ tools, poultry supplies, ranges and 
cook stoves, refrigerators, sewing machines, shelf hardware, 
silverware, sporting goods, tin shop, washing machines. 


HOBOKEN, N. J.—A hardware store has been opened at 734 
Willow avenue, by Louis Schelling, who requests catalogs on 
hardware, paints, housefurnishings and sporting goods. 


ALEXANDER, N. D.—C. A. Jacobson & Son have opened a 
store here with a stock of hardware, comprising bathroom 
fixtures, belting and packing, buggy whips, builders’ hard- 
ware, churns, cream separators, cutlery, dairy supplies, dog 
collars, dynamite, fishing tackle, furnaces, galvanized and tin 
sheets, gasoline engines, hammocks and tents, harness, heat- 
ing stoves, heavy farm implements, heavy hardware, kitchen 
housefurnishings, linoleum, lubricating oils, mechanics’ tools, 
oil cloth, paints, oils, varnishes and glass, plumbing depart- 
ment, pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, tin shop, wagons and buggies, 
—- machines. Catalogs requested on stoves, harness and 
oils. 

GoopricH, N. D.—The Goodrich Lumber Company, carrying 
a line consisting of automobile accessories, fishing tackle, 
mechanics’ tools and a complete stock of hardware, has 
opened for business. Catalogs requested. 


GILLESPIEVILLE, OHIO.—Geo. W. Downs has succeeded Perry 
Brown in the hardware business. 


NEW PHILADELPHIA, OHIO.—C. W. Mathias has acquired 
the Miller hardware store. 


STEUBENVILLE, On10.—The building which is being erected 
by Low Bros., is nearing completion, and will house a stock of 
automobiles and agricultural implements. 


WELLSVILLE, OnHIO.—The hardware store formerly conducted 
by J. A. Deidrick has changed hands. The new owner is W. 
S. Dershimer. Catalogs requested on automobiles. 


CoGSWELL, S. D.—J. H. Shannon has started in business 
here. He carries a stock of hardware, to which implements, 
harness and automobiles are a recent addition. 


JEFFERSON City, TENN.—The Jefferson City Hardware Com- 
pany, Inc., has been organized to handle automobile acces- 
sories, baseball goods, bicycles, buggy whips, builders’ hard- 
ware, building paper, children’s vehicles, churns, cream sep- 
arators, crockery and glassware, cutlery, dairy supplies, dog 
collars, dynamite, furnaces, galvanized and tin sheets, gaso- 
line engines, hammocks and tents, harness, heating stoves, 
heavy farm implements, heavy hardware, kitchen cabinets, 
kitchen housefurnishings, lime and cement, linoleum, lubri- 
cating oils, mechanics’ tools, paints, oils, varnishes and glass, 
plumbing department, poultry supplies, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sporting goods, toys and 
. wagons and buggies, washing machines. C. E. Hol- 
ingsworth is president ; C. C. Leeper, vice-president, and H. L. 
Leeper, secretary and treasurer. Catalogs are requested on 
general hardware. 


HARMAN, W. Va.—Harman & Harman are successors to 
Howard Harman & Co. A full line of hardware is carried by 
the concern. 


CAZENOVIA, Wis.—Shannon & Ranger have opened a hard- 
ware establishment here, with a full line of buggy whips, 
builders’ hardware, building paper, children’s vehicles, churns, 
cutlery, dairy supplies, dog collars, galvanized and tin sheets, 
harness, heating stoves, home barbers’ supplies, kitchen house- 
furnishings, lubricating oils, mechanics’ tools, paints, oils, 
varnishes and glass, pumps, silverware and washing machines. 
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Invite That Autoist In 


There comes that autoist that you’ve want- 
ed to get as a customer. He saw well dis- 
played in your window . 
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—the horn of dependability. 


He was attracted by these things: 


1. The neatness in appearance and beauty of 
finish. 


2. The name Garford Manufacturing Com- 
pany as a guarantee of perfection. 


3. The relatively low price of $3.85—ready to 
attach. 


He comes in of his own accord, he goes away satis- 
fied, and—he’ll come back for his other auto needs. 

The Rexo II is attractive in appearance, but far 
more attention-compelling by its loud commanding 
note of warning. It operates electrically and uses 
little battery current. 

If you need any further information, write. 


Garford Manufacturing Co. 
Elyria, Ohio 
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A Good Position For You 


may be listed in one of the 
ads. on this page. Better 
read them all over and find 
it. If not—an ad. will let 
the others know your want. 


Help Wanted and 
Business Opportunity 


Advertisements 2c. per word 
1.00 minimum rate. 


Situations Wanted 


2c. per word—soc. minimum. 


Display rates on request. 
These Advertisements are Pay- 


AKE IT A POINT 
every week to 

read these pages. It is 
a part of the service you 


are paying for. 
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Help Wanted 


Help Wanted 


Situations Wanted 


Business Opportunities 





Original letters of reference should 
not be enclosed with replies to ad- 
vertisements appearing in these col- 
umns as they are frequently mis- 
laid and lost. A copy of the refer- 
ence will serve the purpose. 





WANTED—Salesmen calling on 
retail hardware dealers to sell as a 
side line the popular priced Duplex 
Patented Driving Lamp. New York 
State law requires lights. 
Other States a Sample weighs 
less.than 2 Ibs. d commission. 
oe ad only if you have very best 
references. Box “E. J.,”’ care Harp- 
ware Ace, New York. 





MANUFACTURER of full line 
household specialties wants local 
representatives in all important cities 
to handle line on commission. De- 

ent stores, hardware dealers, 
instalment houses, premium  con- 
cerns, are all big users. State ex- 
perience, lines handled and territory 
covered. We want none but those 
who can “make good.” .For such 
our proposition is an excellent one. 
Address “ H.,” care HarpWare 
Ace, New York. 





SALARIED POSITIONS. 
We have calls for tinners, plumb- 
ers, salesmen, clerks, stenographers, 
etc. If you wish a position we can 
place you. Write for particulars— 
laces you under no obligations. 
stems Service Company, St. Louis, 
issouri. 








Al SALESMAN by large manu- 
facturer of standard line; valuable 
territory with large established 
trade; good opportunity for ener- 
getic and progressive man, compe- 
tent to handle the larger furniture 
and hardware trade. dress 
“C. G.,” care Harpware Ace, New 
York. 





WE WANT LIVE, energetic men 
on commission carrying our line of 
“Swissalu”’ Aluminum Kitchen 
Utensils; a quality product. We 
have open territory in the following 


States: Wis., So. Minn., No. a 
Mont., Ky., Ia., Va., Tenn. Tex., 
Okla. and Iii. Inquire The Geo. H. 


Bowman Company, Cleveland, Ohio, 
Dest. HH. A... 





WANTED—Live salesman by re- 
nsible tool house manufacturing 
line high grade tools. Liberal com- 
mission paid salesman securing busi- 
ness from the large retail hardware 
trade in States of North and South 
Dakota. Submit references, stating 
experience, age and number years 
selling, and what other lines han- 
Be particular to state what 
trade is sold to avoid mistakes. Only 
men of experience who can secure 
orders for a line, not single items, 
need apply. Address “D. F.,” care 
Harpware Ace, New York. 





SALESMAN, on commission, hav- 
ing regular lines and route, familiar 
with and ca'ling on both wholesale 
and retail trade in hardware and 
allied lines. Reply Box “E. C.,” 
care Harpware Ace, New York. 





SIDE LINE SALESMEN—take 
an order in every town; we offer 
dealers advertising sales co-opera- 
tion that moves the goods. “Angle 
Stroke” is the only Automatic Razor 
Sharpener that strops with diagonal 
stroke—more than 250,000 in use— 
liberal commissions. Write for our 
sales plan. ress, nton, 
Ohio. 


CUTLERY SALESMEN—Experi- 
enced men to cover the Middle West 
and Northwest on commission basis. 
Line sells easily; absolute satisfac- 
tion to customers guaranteed. Ref- 
erences required. Hollingsworth 
Knife Co., e, Pa. 





Situations Wanted 








12 YEARS’ ADVERTISING AND 
SALES EXPERIENCE IS 
READY FOR SOME HARD. 
WARE MANUFAC.- 


And this experience extends from 
the study of markets—buying ten- 
dencies and trade conditions, gh up 
to the building of complete selling 
and advertising campaigns built upon 
a solid foundation of facts. he 
writer knows retailing conditions. 
He can co-operate with the retailer 
in his sales problems.. He knows 
retailing through actual study and 
association with it. He is a writer 
as well. Can write copy for and 
build business getting letters—fold- 
ers, booklets and catalogs—news- 
aper and magazine advertisements. 

is price is not too high for the 
manufacturer who knows values— 
who buys the service of men ac- 
cording to what they can produce. 
He is thirty and married. He will 
answer your letters immediately. 
Address “D. E.,” care HarpWware 
Ace, New York. 








SUCCESSFUL SALESMAN with 
several years’ experience calling 
upon the jobbing hardware trade, 
would like to connect with reputable 
manufacturer. Sipe, Ridge- 
ville, Indiana. 





WANTED—To represent a manu- 
facturer of shears, pocket knives, 
razors, etc., by ya eon sales- 
man in the State of ndiana; highest 
references furnished. Address “D. 
Z.,"" care HArpwareE Ace, New York. 





CAPABLE man with twelve years’ 
retail experience in first class hard- 
ware, china and housefurnishings; 
four years as buyer; best references. 
Any locality. Address “E. A.,” care 
Harpware Ace, New York. 





WANTED—By young. married 
man 32 years old, as manager of a 
good hardware store or with some 
good wholesale house as salesman; 
12 years’ store experience, 7 years 
for myself; Al reference; Middle 
West preferred. Address “E. F.,” 
care Harpware Ace, New York. 





SALESMAN, hardware, now 
traveling, desires position in New 
York territory; experienced in build- 
ers’ hardware; can apply selling abil- 
ity to another line if necessary; 

ood record. Address “E. G.,” 

ARDWARE AGE, New York. 


care 





HARDWARE MAN, for past 
several years with Massachusetts 
wholesale hardware store, part time 
in charge of prices and part on 

oks, desires change. Address “E. 
I.,” care Harpware Acez, New York. 





EXPERIENCED traveling sales- 
man, representing large manufac- 
turer for 9 years, selling to the 
wholesale and retail hardware, also 
furniture dealers, desires to connect 
with a first class firm. Best of ref- 
erences. Address “E. L.,” care 





Harpware Ace, New York. 


ENERGETIC, temperate and 
strictly honest retail and_ builders’ 
hardware man desires position with 
ood live house. Best references 
urnished. Address “E. M.,” care 
Harpware Act, New York. 


WISH TO BUY hardware store 
in New York City or vicinity or may 
consider buying a small manufactur- 
ing business making hardware spe- 
cialties. dress “E. D.,” care 
HARDWARE AGE, New York. 





HARDWARE CLERK and win- 
dow trimmer wishes a position with 
some large hardware house; can give 
good reference. Address “E. N.,” 
care Harpware Acs, New York. 





COMPETENT HARDWARE 
MAN with retail and road experi- 
ence desires position in store or on 


road. Clean record and good ref- 
erences. Southwest preferred. “E. 
5D care Harpware Ace, New 
ork. 








Business Opportunities 





IF YOU ARE .DESIROUS of 
buying, selling or exchanging a 
stock of hardware we can be of 
great service to you on account of 
our intimate knowledge of these 
matters in every section of the 
United States. Address “H. B. G.,” 
care HarpwarE Acz, New York. 





CASH FOR YOUR BUSINESS 
OR REAL ESTATE—I bring buy- 
ers and sellers together. No matter 
where located, if you want to buy, 
sell or exchange any kind of prop- 
erty or business anywhere at any 


rice, write me. Established 1881. 
eferences. Address John B 
Wright, Successor to Frank PLP 


Cleveland, Real Estate Expert, 2166 
— Express Building, Chicago, 





FOR SALE—A good and up-to- 
date hardware stock located in a 
flourishing Western city, population 


WANTED—Manufacturer’s agent 
in one of the principal cities in the 
South, dealing with hardware mer- 
chants and manufacturers, desires 
to increase his line of accounts. 
Would be glad to correspond with 
manufacturers of hardware special- 
ties, with a view of representing 
them in Southern territory. Address 
“E. E.,” care Harpware Ace, New 
York. 





WANTED —A-1 specialties or 
manufacturer’s complete line for 
the hardwa~-. automobile and gen- 
eral trade. Wail handle same on a 
oe or commission basis, cover- 
ing the Northern Middle States. 
Address “E. H.,” care HaArDWARE 
Ace, New York. 





THE U. S. PATENT RIGHT re- 
cently granted to me on my im- 
peeves flooring pincher is for sale. 
f interested, address Ulrich Ohlsen, 
3966 Williams St., Denver, Colo. 





LIVE MANUFACTURERS’ 
REPRESENTATIVE, covering Chi- 
cago and neighboring territory and 
calling on manufacturers, hardware 
ene and large retail trade, can 

andle one or two more lines in this 
territory to advantage. 
arrangement. 
dress Box 


Commission 
I sell the goods, Ad- 
136-A, care HarpWARE 


.| Ace, 1507 Otis Bldg., Chicago. 





MANUFACTURERS OF HARD. 
WARE and kindred lines: Are you 
satisfied with your selling represen- 
tation on the Pacific Coast? Would 
be glad to correspond with manufac- 
turers making staple lines. Address 


7,000; good reasons for selling. Ad- aga ie care Harpware Ace, New 
dress “A. H.,” care HarpWARE AGE, , 
New York. 





DO YOU WANT TO BUY, SELL 
OR EXCHANGE a business of any 
kind? If so, write us for quick and 
satisfactory results. No charge to 
buyers. ess than 1 per cent. to 
sellers. Our System of Service 
means quick results. Send for par- 
ticulars. System Service Co., St. 
Louis, Mo. 





MODERN MANUFACTURING 
PLANT, located in Eastern Massa- 
chusetts, well equipped to produce 
hardware and implements at low 
cost, also to handle iobbing grey iron 
foundry work of Al quality and a 
wide range of woodworking, would 
like to employ its surplus capacity 
to mutual advantage by getting in 
touch with parties having work of 
this nature to place on a contract 
basis. Personal inspection of ca- 
pacity and facilities is invited. Ad- 
dress “D ’ care Harpware AGE, 
New York. 








FOR SALE—Tool and_ supply 
business in an Ohio city of 40,000. 
Stock will be sold at a conservative 
invoice of about $3,500 to $4,000, or 
will consider a partner with an 
equal amount in view of increasing 
the stock. Reason for selling, not 
enough capital to handle the volume 
of business. Address ‘‘D. Y.,” care 
Harpware Ace, New York. 








FOR SALE at a great sacrifice, 
two first class large bolt cases. Write 
for description and photo. 
Gramley, Millheim, Pa. 








Hardware Age 
Book Department 


offers its services in selecting 
and supplying technical and in- 


dustrial books to our readers 


239 West 39th Street 
New York 


Sats en 


oe eg ye . 
TOS 
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Aim High 


The fellow who aims the high- 
est hits the highest, if his gun is 
strong enough. He certainly won't 
hit any higher than he aims. 


It’s just about the same in hard- 
ware, if you aim for a big position, 
you will get one; if not, there’s no 
use in praying that a big position 
will grow small enough for you. 


But let’s take your individual case. 
Isn't it about like this? You're plugging 
away with all your energy, trying to ad- 
vance yourself in the estimation of the 
boss. He appreciates your work and 


ambition, and now and then he shows it, ' 


but a bigger position doesn't seem to be 
even in the distance. It is simply because 
all the big positions in your firm are 
already filled by capable men. 


Get after a real job. What if it is away 
from home? Show your mettle by mak- 
ing good in a new community. Now 
listen! Here's the tip. The Opportunity 
Exchange of HARDWARE AGE is the 
great market place for hardware men. 
Read it and you may find just the posi- 
tion you want. If not, an ad. of your own 
costs only fifty cents, with two more for 
each word over twenty-five. Don’t be 
afraid to aim high,—to “Hitch your wagon 
to a star. You'll find the Opportunity 
Exchange makes mighty good harness. 





The“Delta” 


Will Give You An 
Exceptionally Long 


File Service 





It Doesn’t 
Matter 


What kind of 
work you are 
doing — there 
is a fast cut- 
ting, long last- 
ing “Delta” 
file to meet 
any require- 
ment, 


It is impor- 
tant that you 
should look for 
the “Delta” 
Trade Mark— 
it safeguards 
the interest of 
thousands. of 
file users 
everywhere. 


Sold by Job- 
bers through- 
out Canada. 





Guaranteed 
by us. Your 
Jobber is au- 
thorized to 
give back your 
money if our 
files are not 
exactly as we 
Say. 





Delta File 
Works 
Philadelphia, Pa. 


Chicago Office : 
62 E, Lake Street 


New York Office : 
260 West Street 
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Leisure reading that means 
more dollars when you work 


A knowledge of the big problems 
of business, put into a very com- 
prehensive and readable style, 
helps you in finding easier and 
quicker ways of overcoming them. 
That’s what Frank Farrington 
does in these two books. You will 
like the way his mind works. The 
wide scope of his experience, the 
accuracy of his statements and his 
|. knowledge of human nature all 
combine to make them volumes that will be read not only for the enter- 
tainment they afford but for their practical worth in the conduct of a retail 
store. The busy man will appreciate these books for another reason; they 
are written in concise form and he may start reading anywhere and find that 
particular chapter complete in itself, and depending in no wise upon those 
which precede or follow. Although * he fails to read every one of them he 





























et * et . ss z 7 7 - ‘ 

r ae tes ee OP ee “ 
en ee Sener nar ty s 2 ¥ eb te . s oat 
Mae eS ae ee Gh seek be eee ee, + tenaer si ae gh 2c ope ante sytney Be | are ine ¥ Pen enya - aad 7 “ — 

- inn ates AEST cety a ead - eee hs a y : ERLE ee SS per eine eg - Sen eran Sue Soyer pe a peeestmenin i anil Jing - 

Spe AH Oy, ‘ é ties : peices - ~ >. sen tree - eibrnlbiiiiens a 

Se Te ‘= ~ lr enn oa I ne OOD, —— eo rom =u 
. = : mune ” . aunwst qaampasediiinpunanbnahianseaddatenseelaneiaanahiaaeaeenatietes 0m 


ES 


4 a“ 
ne op Pye © >. <- 
are at ti I ee ae oh oy to Cea es 


{i 
te 
4 
At 
+ 
a 
ae 





is depriving himself of a privilege. 


Retail Advertising 


“‘ Retail Advertising Complete’’ covers 
with a comprehensive grasp such subjects 
as newspaper advertising, how to get up 
the ads., many representative samples be- 
ing presented. A chapter is given to win- 
dow advertising and the subject of novel- 
ties is thoroughly discussed; that important 
part of advertising which is done inside 
the store is in no manner overlooked, 


while equal attention is given to outside 
advertising, such as bill posting and other means of 
reaching outlying districts; advertising direct by mail 
and mail order opportunities and advantages are 
gone into carefully; special sales as business getters 
and some features that make them successful are pre- 
sented’in a convincing manner. In short, this book 
is the common sense psychology of advertising. 


266 Pages, 5 x 7 inches, Cloth 
Price $1.00 Delivered 





Both Volumes $1.90 Postpaid 


Store Management 


In ‘‘ Store Management Complete,’’ which is well 
illustrated, the author gives a clear and concise 
picture of the kind of man, physically and men- 
tally, that the successful merchant should be; the 
writer’s experience has taught him that one kind of 
personality is most desirable and he tells you about 
this. In a chapter on ‘‘Where to Start’’ the advan- 
tages of various locations are discussed ; how to make 
the most of a poor one and the desirable side of the 
street. ‘‘Store Arrangement’’ dips to the bottom in 
such subjects as making entrance easy, best arrange- 
ment of windows; how to plan the lighting, heat and 
ventilation ; utilizing waste space and systems of 
storing extra stock. 

An interesting chapter on ‘‘ Clerk Management’’ 
brings out the advantage of knowing people and how 
to handle them. The other chapters deal with the 
buying end; the store policy; leaks; the store’s neigh- 
bors; working hours; expenses; the credit business; 
what to sell; premium giving. The man and the 
business; their relation and success, that’s the book. 


252 Pages, 5x7 inches, Cloth 
Price $1.00 Delivered 





‘Hardware Age Book Department 


231-241 West Thirty-ninth Street, New York 
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LG -_ Mail Order Bugaboo 


does not wor the 
dealer who specializes the 
QUEEN WASHER. He 
can easily convince the 
buyer of the greater 
money value in this ma- 
chine. It's so different, 
simple, easy. durable. Full 
of good talking points— 
selling points. 





Hand or Water Power. 


Get Samples 
convinced. 


J H K N O “a 7 135 Maple Street 


Reading, Pa. 


and be 














The “Hustler”’ 
Ash Sifter 


In go the ashes. 
Down goes the 
dust. Out comes 
the good coal to 
use again. No dirt. 
No back vaya | 
Everything quic 






sanitar and eco 
nomical. That’s 
what the “Hust- 


ler” does for your 
customer. Thin 

what it will do for 
you! 


Hill Dryer Company 
316 Park Ave. 
Worcester, Mass. 























White Mop Wringer 


Brings Smiles 


To the user and to 
the dealer selling 
them. The best made. 
Has seven distinct 
selling features. In 
ten different sizes. 
Genuine has our spe- 
cial trade-mark. Look 
for it. Write for par- 
ticulars. 


WHITE MOP WRINGER CO. 
FULTONVILLE, N. Y. 




















HARDWARE 
SHELF BOXES 


For the 
Retail 
Trade 


Send for 
Price List 


101 bana 5 Street 
ew York 





THE A. H. GREEN CO., 
























THE ASH 
SIFTING GUN 


An INNOVATION 
in efficiency. 
A revelation in 
PRICE. 
The latest in the 
GEM class. 













Made from Rust 

Resisting metal 

Finished in a Gun 

Metal rust resist- 
ing coating. 

You should order 
a sample. 


It will pay you to 
investigate. 


Patentees and Manutacturers 
Gem Stamped Steel Company :: Chelsea Station, Boston 


WUNNULEAUOELAAEAURATA SALONA AA SAH EAH 








The 
“Acme Metallic 


Bed Caster 


The “Acme” is a balibear- 
ing caster—it is always ready 
to roll in any direction. 
‘“‘Acmes’’ are made in brass, 
— or galvanized finish— 

fit any size Brass or 
Enameled Bed Post. All 
*“‘Acme”’ casters eee packed 
one set in a 

Send for catalogue and let 
us quote prices. 


The Schatz Mfg. Co. 


POUGHKEEPSIE, N. Y. 


Agents: J. C: McCarty & Co. 
29 Murray St., N. Cc. 














MILBRADT LADDERS 


will pay for themselves in 

a short time by enabling you 
to wait on more trade, save 
the wear and tear on your 
fixtures and goods, as well 


your store up to date. 


Write for catalogue show- 
ing a large number of styles 
suitable for all kinds of 
shelving. 


Milbradt Mfg. Co. 
2410 N. 10th St. 
St. Louis Mo. 











as bring the appearance of 








BICYCLE 
Step Ladders 


are made in 
many styles 
and to fit 
all kinds of 


shelving 


Send for eeiaten gee full 
description and prices. 


THE BICYCLE STEP 
LADDER COMPANY 


62 West Randolph St. 
CHICAGO, ILL. 
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Buy Now, Pay Next Spring 


All signs point to big business in 1915. 
We expect to be working overtime, so 
please place red orders early for Spring 
deliveries 


McKINNON 
ALL STEEL REELS | 


They are lighter yet stronger than any 
other metal reel of the same capacity. 
Being made of solid steel rods electric- 
peng welded together, there is no break 

et-out-of-order to them. They are 
roll . builders. Why not order them 
now 


McKinnon Dash Company 
BUFFALO, N. Y. 














Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 


Gate Hooks, etc. 
MADE BY 
COVERT’S SADDLERY WORKS 
Interlaken, N. Y., U. S. A. 








American Steel & Wire Co. 


————=— MANUFACTURERS OF 


American Wire Rope 
and Aerial Tramways 





CHICAGO WORCESTER CLEVELAND 
NEW YORK DENVER PITTSBURGH 














Better aect 


CHEA tom NOZZLE EVER 
MADE ET AN IMPROVE- 
MENT OVER OTHER STYLES. 


DUO NOZZLE 


Combination Hose Nozzle and 
Lawn Sprinkler. 





Saves Labor. 

Cannot Burst Hose. 

Throws More Water. 

Spray Covers Wider Area. 
Straight Stream Throws Further. 
Cannot Leak. 


THD BIGGEST a ON 
THE MARKET 


Samples Sent for 15 cents 


H. B. SHERMAN MFG. CO., Battle Creek, } Mich. 














Perfection Extension Ladders 
“The One Man Ladder” 


Lightest and strongest ladder 
made, averaging only two 
pounds to the foot. 

Sides made of the best quality 
spruce lumber with hickory 
rungs. Fittings of the best 
malleable iron. 

Write for prices and our Gen- 
eral Catalog of Tinners’ Hard- 
ware and Roofers’ Supplies. 


BERGER BROS. CO. 
Office, 229-231 Arch Street 
: Store, 237 Arch St. Warerooms and Factory, 100 to 114 Bread St. 

PHILADELPHIA 























TOWNSEND WIRE STRETCHERS 
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Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 


The 

Ensign- 

Bickford 
‘Co. 





Simsbury, 
Conn., U.S.A. 








Bie 





+ + 


Hardware 
Store For 
Sale! 














ERY simple matter—the 

V Opportunity Exchan 
is read every week i 
men looking for the oppor- 
' tunity to get into business for 
themselves. It's an easy and 


economical method of reach- 
Oppertunity Exchange «img them. 
HARDWARE AGE, 50 words $1.00 
239 W. 39th St., N. Y. and the replies will follow. 
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STRAIGHT AWAY LAWN SPRINKLER 


NO. 1 





Throws all the water away from the end of 

the hose. Can be held in the hand for sprink- 

ling flowers. Write for our general catalogue. 
New York Office: J. M. Sherwood Co., 168 Church St. 


Stuber & Kuck Co., Peoria, Ill. 
Wm. P. Horn Co., Pacific Coast Representative, San Francisco, Calif. 














Any Quantity 
From One Up 


Many Designs 





Catalog 25-H on Request 


Send us your specifications and we will 
quote on your requirements. 


Also Hat Badges, em A Hotel, Time, Tool 
and Trade Checks, Medals, etc. 


NIAGARAJFALLS METAL STAMPING WORKS 


Hardware Speciaities 
NIAGARA FALLS, N, Y., U. S. A. S-90 














DID YOU EVER SEE 


Waener’s KANT-SUK Calf 
and Cow Weaner? 
IT’S A WONDER 


A perfect humane and effect- 
ive device that sells the whole 
year round. 

The hinge construction of this 
article allows the calf and cow 
to graze in the same pasture, 
yet effectually prevents sucking. 
It is easily applied. Once used 
always used. KANT-SUK Wean- 
ers have no equal. 

We make a complete line of 
Saddlery Hardware, also Hard- 
ware Specialties. 





MANUFACTURED BY 


Imperial Bit & Snap Company, Racine, Wis. 
All the leading jobbers carry them in stock 











TOWNSEND GAVE TO THE WORLD 
THE BALL BEARING LAWN MOWER 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but “Town- 
send still leads in design, quality and finish. 


S. P. Townsend & Co., Orange, N. J. 














THE PEN DAR CONSUMER 


A NEW AND SAFE IDEA 
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Made entirely of Galvanized 
Wire and Iron, almost inde- 
structible, used for BURN- 
ING WASTE PAPER and 
other combustible material; 
also a neat Basket for Waste 
Paper, Leaves, = etc. The 
burning of any material or 
waste has a Cyclonic effect, 
as the open mesh allows of a 
perfect draft from: all sides. 
Made in four (4) sizes. 
Send for description and 
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prices. 


Pennsylvania Wire Works 
Edward Darby & Sons Co., Inc. 
235 Arch Street, Philadelphia, Pa, 














American Steel & Wire Co. 


MANUFACTURERS OF 


American & Griswold 
Bale Ties 





WORCESTER 
DENVER 


CHICAGO 
NEW YORK 
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7,4 
always gives satisfaction, which 1s a guar 
antee to the dealer that he will have no 
+6 ] } 7? : 
come backs’ if he handles wire nettings 


of our manutacture. 


The Gilbert & Bennett Manufacturing Co. 
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CARY’S SUPERIOR 
Caldwell Sash Balance METAL JOINT FASTENERS 














{Does away with weights Warranted satisfactory in every respect. a iven the 
reference for thei if high d finish. 

and cords, and is VASTLY ‘ Made in many ‘widths and with ony mam C of ” 

more durable. corrugations desired. 

| Makes sashes work per- 3 

fectly. Divergent 

| Permits greater window | and 

space in new work, as box Parallel 

frames are not necessary. Corrugations 

] May be applied to old 

windows without altering SAW EDGE PLAIN EDGE 

sashes or frames. yg =: ~ o_o - me ane ee 4 ant in a Put up in 

° ° Ss, wound right-hand and leit, an th straight ti 

{| Write for circular to the fev use in p en antes Driving Siecbines, Sank gpd aan 

CALDWELL MFG. CO. Largest Stocks Always on, Hand—Immediate Shipment 
3 Jones St., Rochester, N. Y. Cary Mfg. Co., BROOKLYN, N. ¥. 























ToGuarantee the | | American Steel & Wire Co. 
Chimney Tops 


you erect, use IWANS’ Volcano MANUFACTURERS OF 
Revolving Chimney Top and 
Ventilator, that really creates 








suction. * 

This top positively cures all Woven Wire F ence, 
a gg and slow drafts in 

Cc a. 

Sel deter tor Need Coa ase ates Steel Fence Fosts 


are furnished, free, so you can 
construct hoods in your shop as 


an and Poultry Netting 


Write us for name of nearest 
jobber, and prices on our com- 
plete line of hardware special- 
































—. CHICAGO WORCESTER CLEVELAND 
IWAN BROTHERS, ““dzs'"¢ South Bend, Ind. NEW YORK DENVER PITTSBURGH 
ES Se 


SANITARY Berger’s World Ventilators 


walls are as necessary as 
sanitary plumbing. 


Enametile 


is the best and most san- 
itary wall. Is made of 
metal enameled. Like 
ceramic tile but better 
because lighter; does not 
crack and costs about % 
as much. Hard to detect 
difference. Plates bedded 
in cement; no lap joints, 
no nails. Endless variety 
of patterns, colorings and 
sizes. 

Write for ART PORT- 
FOLIO showing Enametile 
in colors, and Metal Ceil- 


tefnn for” all” purposes THE BERGER MFG, CO. 


N. Y. METAL CEILING co. CANTON, OHIO 
543, &c-, VW, 24th st., New York City 


Made with either Metal 
Hood or Glass Top. 

Built on scientific prin- 
ciples. 

Mechanically perfect. 

Made in a great variety 
of sizes suitable for pri- 
vate dwelling or the largest 
factory. 

Write for catalog. 
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t questions with the prospective er of roofing 
“how long will this roofing last’’ a Sa net will Be will be 


Frankly we don’t know rg ng long Cortright Metal 
les will last. A great ma Birging, dag Bigg Mee 


-seven Fs ago are as good as ever today, 
Yee eee for re 


les and peutite for handling Cortright 
juetal om make them well worth the dealer’s con- 
sideration. Write ged ioe our dealer’s proposition. 
ae TAL ROOFING CO. 
Piiladelehtis & Chicago 
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Eureka Copper Hammers 


are sure sellers 
to machinists 
and engineers, 
because su- 
perior to steel 
hammers for 
many uses, 
Will drive work 
to place with- 

out marring. 
Furnished with or without handles. Sizes: 1 to 16 Ib. 
Let us supply you direct. Circular and Trade prices 
sent on request. 











American Steel & Wire Co. 


——————<«< MANUFACTURERS OF 


Nails, Staples, Spikes, 
Tacks, Barbed Wire. 




























THE EUREKA COMPANY CHICAGO WORCESTER CLEVELAND 

NORTH EAST, PA. NEW YORK DENVER PITTSBURGH 

Skilled Workmen ARMSTRONG 
COMBINATION 


find The Perfection 
Grinder a.valuable aid 
in keeping their tools in 
the best of condition. 


chisel holder, the ‘‘Per- 
fection’’ is capable of a 
wide range of work. 
Wheels are made of 
corundum or carborun- 
dum—as desired, and in 
various’ sizes. If in- 
terested in selling a 
strong and serviceable 
grinder—write. 


Star Specialty Mfg. Co. 
227 West Erie St., Chicago, U.S. A. 











PIPE KIT 


i No. 2 STOCK 
%-1R WITH 
BARD BUSHING 


it PIPE CUTTER 

i JUNIOR VISE 

1 STILLSON 
WRENCH 


PUT UP IN HARD 
WOOD CASE 


Manufactured by 
THE ARMSTRONG MFG. CO. 
290 KNOWLTON ST. BRIDGEPORT, CONN. 
NEW YORK 

















C. E. Jennings’ Steers Patent 
EXPANSIVE BIT 


SEE THAT BEVEL 
ON CAP AND CUTTER @ 








C. E. JENNINGS & CO., sanutacturers 
71-73 Murray St., New York 








Goodell Mitre Box 
Made of STEEL—Cannot Break : 


For years this Box has been recognized as being first 
in quality and improvements, and the new STEEL 
BOTTOM PLATES with ANGULAR SERRATURES 
to prevent work from slipping add still more to its 


convenience and attractiveness. 
Write for new 


Catalog B, de- 
scribing this 
and many 
other features. 


GOODELL 
MFG. CO. 
Greenfield, Mass. 





























sy, Russell Jennings 
























A Name Favorably Known Wherever 
easurements Are Taken 


Get our new catalogue. 
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and Log Rules, Spring Joint R hd 
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Combination 
Service Wrench 


Does the work of good monkey or pipe 
wrench. Made of a forged steel bar case hard- 
ened throughout. Construction has double 
strength. A time saver. Does away with carry- 
ing two wrenches. Guaranteed. Sell them and 
better please your customers. Write for prices. 


BEMIS & CALL HDW. & TOOL CO. 
Springfield, Mass., U. S. A. 





American Steel & Wire Co. 


MANUFACTURERS OF 





Telephone and Telegraph 
Wire. Electrical Wires of 


every description 





CLEVELAND 
PITTSBURGH 


WORCESTER 
DENVER 


CHICAGO 
NEW YORK 











Have you tried the No. 1 Fire Pot? It is con- 
ceded by all up-to-date mechanics to be the 
best general utility fire pot made. 


For more than twenty-five years 
we have been engaged in manufactur- 
ing Fire Pots and Torches and ‘“‘C. & 
L.’’ stock is made by experts skilled 
in the line, from the best materials. 


Each Fire Pot is tested with air 
and gasoline burning and every de- 
tail in manufacturing is given careful 
attention. Our high-grade tools are 
supplied with our patented, automatic 
brass mp, with double springs, 
which far superior to any single 
spring pump, as two springs are al- 
ways better than one. 


Jobbers will supply at factory price. 
Send for Catalog—it’s free. 








Clayton & Lambert Mfg. Co. 
Detroit, Mich., U. S.A. 


No. 1 Fire Pot 















Drop a Line to Klein 


if you want to carry tools 
that you can back with a 
guarantee. 


We've Been popadaring Them 
for 50 Years 






ep a 
e Sees 
* 


Dealers should write for illustrated catalog ef 
Tools and Hardware Specialities. 


Mathias Klein & Sons 


Canal Station 21 
CHICAGO, ILL. 











AXES 


The ‘Axe 
Through 
Iron’’ is the 


best made. 
MANUFACTURED BY 


Romer Axe Co. 


DUNKIRK, N. Y. 
Write for Catalogue 
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; “BEST BY TEST” 


Perfect Satisfaction Guaranteed 
Write for Prices 


Advance Solid Back 
Wire Brushes give 
good service because 
they are made by 
skilled, experienced, 
and efficient workmen, 
and with modern 
equipment. 

Brush up your stock! 
Keep a complete line 
of ‘“‘Advance” wire 
brushes, and you will 
be patronized by men 
of all trades. 


The Manufacturers Brush Co. 


Si Brush Co. 
Cleveland *San' Francisco. 





Wire Brushes 


19 Warren St. 
New York 











The Business End 


of a floor or cabinet scraper is the blade. Every 
single scraper knife that goes out of the Fox 
factory is a superior article. We'll quote you 
prices on scraper knives of every kind, size and 
shape. Our prices are no higher than where 
they manufacture knives in big quantities with- 
out that careful workmanship. 


Your Carpenter Trade Will Know. 


FOX SUPPLY CO., BROOKLYN, WIS. 


Dept. H. 
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Send for 
Catalog 





Make Your Store the Headquarters for 


Gifford-Wood Cos Ice Tools 


Creamery Owners, Dairymen, Butchers and Farmers all cut 
Ice and want Tools they can depend upon 


Sold Under Our Guarantee of Quality 


SHOE OvSTER 
7 0. LINDEMANN & CO. ass KNIVES 33:83. 
Uf! IN Manufacturers of . - 


(co) 3 BIRD sane rahe 


CAGES Established 1863 
New Haven Oyster Knife 
85-87 Wooster Strest.. Now Teck ROBERT MURPHY’S SONS CO. :: = Ayer, Mass. 


MPVS MMPLTTTETELLLLLE TELL EE ELE EEE EEL Pd 
You fish for the fun 
of fishing—of course 
6 eer go to the dealer who shows 
the “Sign of the Leaping Dolphin.” 
In city, town or camp the “Leaping Dolphin” 
means Fishing Tackle that's Fit for Fishing.” 


Send us yourdealer’s name and we'll mail = 
our new 224-page catalog. Write forcatalog H. 


Abbey & Imbrie, 18 ' 18 Vesey St., New York 
iHAAAAAANUNANENOUGAQUAUSUEGNONONOUONGESESEOADASAOOONQEQQOU00000000000000009005F 
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THN OMMERS PEERLESS FAUCETS 


25) BEST BLOCK TIN K sdenmpniceninens 
= 7 MAPLE wWooD BODY HIGHLY POLISHED 


i) ONLY THE GENUINE ARE STAMPED IN THE WOOD WITH 
- = == TRADE MARK MALTESE CROSS (as Per cur) 
oe SEER SARACUL Es eR 


= BEWARE OF IMMITATIONS 
SUCH AS FAUCETS SIMILAR INSHAPE WITH KEY 


| 5 "EY wane cr LEAD, /RON.OR OTHER INFERIOR METALS, TINNED OR WICKELED. 
J OHN SOMMER FAUCET CO..355 Centra Ave, Newark NY 





























~SdUNAUTUNAVUUDOVUNROUBOONUANES 
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They sell best, because best known—over 120 years on 
the market. Guaranteed right in every way. Selling Agents JOHN H. GRAHAM @ CO. 


The profit is big. Get our terms and catalogue. 113 Chambers Street New York City 














ry; a9 RB Ss y 
GEM” Nail — ay State ompany 
The famous “Gem” is 
sienated tuakes a a titan: an WM. H. CURTIS WOBURN, MASS. 
some counter card. Sells at -<s> a zat Proprietor 
crete We cme mis —— Mfrs. of all kinds of mops. Yacht and hard wood floor 
a ten-cent nail clip al ae ; mops a specialty. Black antiseptic mops treated with 
per. Write. \ ill , oil of cedar, cherry polished hids., $45.00 per Gross. 
mS Soe Se == — — Send for catalogue and prices. 














ADOLPH KASTOR & BROS. THE ROBERTSON 
109 & 111 Duane Street, New York Horseshoe Ma 


4 agnet’ 
MANUFACTURERS AND IMPORTERS OF Trade Mark Reg. U. S. Pat. 


Hammer 
CUTLERY|| game 


SOLE AGENTS: 
W. H. MORLEY & SONS 









Imported Pocket Knives, Scissors and Razors The best magnetic hammer 
WADE & BUTCHER’S Celebrated R 
THOMAS WILSON. Butcher Knives It holds the tack 
CAMILLUS CUTLERY COMPANY’S Write for illustrated price list. 
American Pocket Knives ARTHUR R. ROBERTSON, Sole Mfr. 
WE SELL TO THE JOBBING TRADE ONLY 144 Oliver Street Boston, Mass. 





Owner of the “Horseshoe Magnet” Trade Marks. 



























fc hid 





Write for catalog, prices and co-operative 


No other ammunition ever gained greater po Our — wood ‘wesemens’ « bounds. You should be share trade. 
a hs, Be nopih te HOOD AMMUNITION CO., Btreet, nt a 


Uf Uf 


Swanton, Vt. 





94 mi HARDWARE AGE October 29, 1914 


BUCK = 8 =~ BROS 


Manufacturers of fone 


MILLBURY.MASS =O Goes ss 2 











Porter’s “New . Bolt Clippers 


All om. All parts interch ble. Jaws — Steel. 





























Big Sellers. Good Write for 
H. K. PORTER Everett, Mass. THE REX FILE & SAW CO., Newcomerstown, Ohio 
Carefully Made, Carefully Inspected ‘“WICTOR’? BOLT CLIPPER 
It makes good wherever tried. 
Ford Auger Bit Co., Holyoke, Mass. ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 














A book filled with suggestions and rules for the guid- 
HA R DWARE STORE ance of Clerks, Buyers, Salesmen and Managers. Methods 
used by prominent merchants are described in detail. 
BUSIN ESS METHOD S 227 pages, illustrated, cloth. 
Price $1.00 Delivered. 
5Xh EDITION, REVISED AND ENLARGED David Williams Company 239 W. 39th St., N. Y. 

















PP The Speedy Stitcher Kkehtd-OOL CO. 


Is the Best 
and is made only by 


Stewart-Skinner Co 


420 Herman St. 






Manufacturers of Punches and 
Sets (Hand Drive and Foot Power) 
for Leather, Cloth and Metal. 
Punch Tubes. Punch and Dies. 
All kinds and sizes made to order. 





Worcester Write jobber. ‘Booklets free. Es- 
Mass. tablished 1858. 
. , 
THAT’S AWL 40 Lincoln Street Boston,’ Mass. 

















i 
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ow See Burnie Demon’! | TACKS =" NAILS = BOLTS 


—- 






























— = - Ty SWE, Figures, Cobblers’ Nails, Bed Screws, Glacier Petes 
Mf Metal Checks SHELTON CO. (Estab. 1836) 
THE SCHWERDTLE STAMP CO., Bridgeport, Conn. To, pa Poe Wee Oe renee Sy 
Saw Sets, Hand Punches, 
Nail Pullers, Box Openers, 4” Long 
Seal Presses, Bench Stops, 


The Handy Wrench 


This small adjustable Telescope Wrench is 
especially adapted to the autoists’ or motorcyclists’ 


Liquid Soap Dispensers. 


Chas. Morrill, Manufacturer needs. It is a handy wrench that gets into the 
small places. They’ll want it when they see it. 














102 Lafayette Street New York THE WRIGHT WRENCH & FORGING CO., Canton, Ohio 














Rock Island Autovises 


Number 241 vise is swivel, weighing 30 lb., and is adapted for 
automobile and heavy repair work. No, 231 vise is same in design, 
but is stationary, weighing 32 Ib., and is‘suitable for the individual 
automobile owner. These vises are a combination of vise jaws, 
pipe jaws and anvil. 


ROCK ISLAND MFG. CO., Rock Island, Iil. 


. SEND FOR NEW CATALOG OF LARGEST AND MOST 231—AUTOVISE 
241—AUTOVISE COMPLETE LINE OF VISES MANUFACTURED 
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SAMSON CORDAGE WORKS writ Te Wi eed 

MANUFACTURERS OF 4@@% SASH CORD, CLOTHES | | SOPRA] MCP MR Lawn V 

BRAIDED CORDAGE Mees LINES, SMALL LINES AR'ANAN'A Woe NGIEKIM “Sctece 

AND COTTON TWINES aeORSM ETC. ccurromcaracos | JANI SO ULL Sere wert 
BOSTON CAS 






























BROOKS Parker Wire Saad. Company 


Bright Iron and Brass Wire Manufacturers of 


a~agll rr a Wire Goods General and Special Wire, Hardware 
and Household Specialties 


M. S. BROOKS & SONS 
CHESTER, CONN. WORCESTER MASSACHUSETTS 























SS a ELEVATORS AND DUMBWAITERS 
; on 
: 
g 











Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. 


CATALOGUE FREE 


ENERGY ELEVATOR CO. 
214-216-218 New St., Philadelphia, Pa. 


ESCUTCHEON PINS. 
SPEGIAL WIRE NAILS 


Cray AND OakLand STREETS 
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FOREST KING 


BRUSH AXE 

































3 TOOLS 
IN 1 


Brush Axe 
Brush Scythe 
Brush Hook 





Greatest 
Brush Axe 
Made 







Get Our Prices, NOW. 


Burgess-Norton Manufacturing Co. 
GENEVA, ILLINOIS 













PERFECTION 
| CALF & COLT Jobbers should ask for 
| WEANERS our catalogue of Leather, 


Made of heavy Galvanized Sheet 

Steel properly shaped for calf or Web, and Rope Halters. 

colt comfort, yet not brutal to 

the mother. 

Sold by Hardware & Saddlery 
Jobbers or direct from 


Aug. Holthaus Saddlery Co., St. Louis, Mo. 





E. T. RUGG & CO. 


NEWARK, OHIO 











ASK FOR 


c- 8 Co. Levels 


THE QHAPIN-STEPHENS (0. 


Union Factory 
Pine Meadow, Conn., VU. S&S. A. 


PRIEST’S 
Clippers 


The world’s standard “back- 
o’-the-neck”” shaver deserves 
your serious investigation as 
a profitable item of stock. 

Write. 











American Shearer Mig. Co. 
Nashua, N H., U.S.A. 

















—An absolute guarantee with every bar of solder— Cleveland 


Grindstones 


«NEL 44 The Cleveland trade mark as 


ALUMINUM—SOL DER S): you of the genuine Berea rock, the 


© standard by which all grindstones 
wa arecompared. Weownthe quarries 
3) 
> 









and ae the only producers of gen- 
uine Berea rock. Sold only to 
Hardware an‘ Implement Dealers. 


a Cleveland Stone Co., Cleveland, 0. Orders ut Home.’ 





Aluminum Soider & Refining Co., Syracuse, N. Y. 
$2 per box of 4 bars. Discounts to Dealers 




















PLIERS Lineman’s Pliers made in three sizes—6, 7 and 8 Inch ren 1826 
F EN High Grade Tools 
NIPPERS an “= for Mechanics 


PUNCHES 


Send for Catalogue Heade Polished—Handies Blue Finish 


C.S. Osborne & Co. 


NEWARK, N. J. 
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TUBULARAND. CLINCH RIVETS 


ey 
" Nehiouanes 





Crone, | 
STEEL GEILINGS 


AMD 
Cone ET 
i ow &, ofa qy 
CIDE WALLS 
ARE PERFECT IN 
QUALITY, DESIGN & WORKMANSHIP 


Send for Catalogue 


MILWAUKEE ARTISTIC METAL CEILING CO., Milwaukee, Wis. 


Branch: Kansas City, Mo. 


MANUFACTURERS OF 
MECHANICS’ TOOLS 


Augers, Auger Bits, Chisels, 

Drawing Knives, 

~~ Gouges, Hollow Au- 
siesta LL JAMES SWAN CONC40 em gers, Gimlets, Boring 
| Machines, Screw 
Drivers, High Grade 
Tools. Look 

for the Swan. 


The James Swan Company, Factories at Seymour, Conn. 











Send for Catalog 
New York Office—100 Lafayette St. 
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The Classified Directory appears in the first Issue of each month 
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Acme Steel Goods Co........... 29 
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American Electric Co.......... 81 
American Graetzin Light Co.... 36 
American Rolling Mill Co...... 27 
American Screw Co............ 25 
American Shearer Mfg. Co...... 95 
American Sheet & Tin Plate Co. 26 


American Steel & Wire Co., 
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American Wire Fabrics Co...... 11 
American Wringer Co.......... 29 
Anglo-American Co. ........... 31 
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Athol Machine Co............. 39 
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Rex File & Saw Co............. 94 
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Tubular Rivet & Stud Co........ 96 
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Starrett Tools 


Our new machinists tool boxes make a good 
staple and an excellent Christmas special 








WE know that there already exists a con- 
siderable demand for our machinists’ 
by nerramo tool boxes by high-grade mechanics, because 

: it was only after repeated suggestions from 
them that we decided to put on the market 
chests bearing our name. These are bound 
to be a live asset throughout the year. 


men They are also particularly well suited for 
Christmas presents, and dealers are urged to 
display them prominently for that purpose. 


Their convenient design makes them an 
important aid to personal efficiency in the 
shop; while their rugged con- 
struction and handsome appear- 
ance make them durable and 
attractive. They are made in 
three grades, selling for $18.00, 
$14.00 and $9.25 respectively. 








Our Special Bulletin describing these 
is sent free on request. Also ask us 
for supply of Catalogs No. 20-A to 


distribute to your customers. 





DON’T FORGET THE BIG SHOW WINDOW CONTEST~—WRITE FOR PARTICULARS 


The L.S. Starrett Company 


World’s Greatest Tool Makers 
Athol, Mass. 


NEW YORK: 150 Church Street Chicago, Ill.: 17 North Jefferson Street 
LONDON: 36-37 Upper Thames Street, E. C. 


We manufacture Fine Mechanical Tools—Bevels, Calipers and Dividers, Center Testers, Clamps, Drill Blocks, 
Gages, Hack Saws and Frames, Levels, Micrometers, Rules, Scribers, Speed Indicators, 
Squares, Test Indicators, etc. 42-383 
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The Key to 
Christmas Profits 





€) Christmas of 1914 will be a time 
of peculiar promise to the prepared 
merchant. 


©] Our November catalogue, with its 
FULL STOCKS of Holiday Goods 
from all the world, can open your 
door to the unusual Christmas profit- 
getting opportunity now besieging you. 


(|; This is the catalogue, remember, 
that quotes lowest NET prices, and 
DARES TO GUARANTEE these 


prices in war time the same as any 
other time. 


BUTLER BROTHERS 


Exclusive Wholesalers of General Merchandise 


NEW YORK CHICAGO ST. LOUIS © 
MINNEAPOLIS DALLAS 
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ee BEAU E-Y¥. “« i Sek Community Silver 
is not meant to be a “moment's ornament: = It 
p permanently enriches the table — and your life. 


> 


Oneida 
Community 
Ltd. 

ONEIDA, N. Y. | 
devas send me ~ | e Ak. your i cale tor | ie 2 ao | : 
window easel as offer- : : Soe oF as 92.15 e ie 


ed in Hardware Age. Also COMMUNITY-RELIANCE Plate, (Nor ii in im | | 
Patrician and other Community Silver -dengns but 0 four disincive’paterms ofits own) 25 Neue Service, six Teaspoons, $1.0; in Canada, $1.35 


% 


Name. 


NOTE—If you desire news- 
paper electros for local advertising, 
please indicate here: IMPORTANT—The above advertisement—posed by MRS. VERNON CASTLE, ag 
ae os national celebrity—will appear on the back cover of the Saturday. Evening Post for? 
Ratha! cules electro. or Nov. 7, also back cover of Collier's, Nov. 2 
Double column electro It is so attractive that we have decided to issue it in easel form for the dealers 
window. If you desire this picture, fill out attached coupon. It’s free. 




















